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ALBANIA 

COUNTRY PROCUREMENT ASSESSMENT REPORT (CPAR) 

 

PREFACE 

 

Date of the Report 
 
This report was completed on January 22, 2001. 
 
Basis of Report 
 
This report was prepared on the basis of the findings of a World Bank mission to Albania 
from 10 to 21 January, 2000 and analysis of the laws, documents and other information 
collected. The mission comprised of Mr. Shaun Moss, Senior Procurement Specialist 
(mission leader), Mr. Jagdish Jassal, Procurement Analyst, both from the Europe and 
Central Asia Region of the Bank, and Ms. Silvana Rusi, Local Procurement Consultant. 
 
On the part of the Government of Albania (GOA), the Minister of Finance, Mr. Anastas 
Angjeli, and the Deputy Minister of Finance, Ms. Adriana Berberi, both received the 
Bank's mission, offered invaluable guidance on the conduct of the assessment and 
emphasized the high priority which the GOA accords to reform of the public procurement 
system. The CPAR counterpart team from the Public Procurement Agency (PPA) met 
repeatedly with the Bank's mission to discuss the assessment. The Bank is grateful to the 
Government of Albania for this cooperation.  
 
Following submission of the Draft CPAR to the Government in October 2000, the 
Government and the Bank discussed the Draft Report in a series of meetings held 
between, on behalf of the PPA, Mr. Arben Prifti, Director and Ms. Loreta Kriqi, Deputy 
Director, and, on behalf of the Bank, Mr. Sunil Bhattacharya, Regional Procurement 
Adviser for Europe and Central Asia Region. The findings, recommendations and Action 
Plan contained in this Final CPAR were agreed upon by the Government and the Bank 
during these meetings.  
 
Furthermore, in a separate meeting chaired by Mr. Gjergji Teneqexhi, Secretary General 
of the Ministry of Finance and attended by Ms. Filoretta Kodra, Director, Public 
Administration Department of the Council of Ministers, the Bank’s Resident 
Representative, Mr. Eugen Scanteie, Regional Procurement Adviser, Mr. Sunil 
Bhattacharya and Senior Country Officer, Ms. Sandra Bloemenkamp, the Government 
indicated their acceptance of the CPAR and its recommendations. The Government also 
undertook to support urgent measures to build the capacity of the Public Procurement 
Agency to discharge its functions effectively.  
 
The Chairman of the High State Control, Mr. Mustafa Kerçuku also provided written 
comments on the Draft CPAR. 



 

 

 
 

 

 
This report updates the previous CPAR on Albania, of March 1997, and follows the Bank 
instructions, issued on June 1 1998, on the preparation of Country Procurement 
Assessment Reports. 
 
Purpose of the Report 
 
The World Bank undertakes assessments of the procurement environment, covering both 
public and private sectors, in borrowing member countries on a systematic basis. The 
objective of this assessment is to provide useful feedback to Borrowers regarding the 
strengths and weaknesses of their public procurement systems. This enables member 
countries of the Bank to improve the transparency of their procurement processes and to 
develop an Action Plan to enhance their capacity to conduct public procurement 
efficiently. A further important objective is to determine the compatibility of national 
procurement practices with the principles of economy and efficiency and with 
international procurement law and best practice. The findings and recommendations of 
this report not only help the Bank to ensure that sound procurement practices are 
followed in projects which the Bank finances, but also enable Borrowers to enhance the 
efficiency of their public spending. 
 
Acknowledgements  
 
The mission members wish to acknowledge the extensive cooperation and assistance 
received from officials and staff of the public organizations, state agencies and private 
companies interviewed. Mr. Eugen Scanteie, Resident Representative of the World Bank 
Office in Tirana, and his staff provided invaluable support to the assessment. We are 
particularly grateful to Ms. Anila Iljazi, Executive Assistant in the Bank Office, for her 
assistance with arrangements for the mission  



 

 

 
 

 

Executive Summary 
 
 
Albania has made significant advances already in the development of its public 
procurement system. Foremost among these is a Law on Public Procurement (LPP) 
which is close to international best practice. Significant achievements have also been 
made in putting in place appropriate organizational arrangements to support public 
procurement and in training. Nevertheless, whilst acknowledging these achievements, it 
must also be recognized that substantial further work remains to be done in the legislative 
and institutional areas, as well as in increasing transparency and promoting the consistent 
application and enforcement of the law by procuring entities. As the Government of 
Albania has implemented none of the recommendations made in the 1997 CPAR, this 
Report identifies these as well as several other improvements to be made to the 
legislation. Together, they make up a set of reforms which are substantial enough to 
warrant a wide-ranging amendment to the current Law on Public Procurement and to the 
implementing regulations. 
 
The main findings of the Country Procurement Assessment Report may be summarized 
as follows.  
 
Achievements to Date 
 
The Law on Public Procurement (law # 7971 effective January 1, 1996) is a reasonably 
comprehensive legislative instrument for the conduct of public procurement. It offers the 
simplicity of a single, unified law which decentralizes the authority for conducting 
procurement to procuring entities at both state and local government levels of the 
administration. Flexibility in the legislative process is achieved by the fact that, whilst the 
procurement methods and the conditions for their use are contained in the Law, specific 
provisions, including the relevant financial thresholds, are contained in separate 
implementing regulations, which may be amended quickly, without necessitating 
recourse to seeking amendment of the law by the People’s Assembly. 
 
The law offers a comprehensive range of procurement methods, which should enable 
procuring entities to cope with differing procurement requirements. One of the strengths 
of the law is that it establishes Open Tendering (OT), which is the main, national 
competitive procurement method, as the preferred method of public procurement, in 
practice the efficacy of this provision has to date been undermined by weak enforcement 
of the legislation. Other advantages of the law are that it provides a two-stage bidding 
method for complex procurements, a specific method for consultants’ services and a 
simple Request for Quotations (RFQ) method for low-value purchases. 
 
The LPP also establishes the Public Procurement Agency (PPA), reporting to the Council 
of Ministers (COM), as the central organ for coordination and development of the public 
procurement system. Whilst this organizational arrangement accords with internationally-
accepted best practice, to date the effectiveness of the PPA has been severely undermined 



 

 

 
 

 

by the weakness of this institution, characterized by under-resourcing, high staff turnover 
and susceptibility to political influence. 
 
 
The Need for Further Legislative Reform 
 
Whilst the LPP provides a reasonably good framework for public procurement, certain of 
its provisions could be strengthened further with the objective of increasing 
competitiveness, transparency and enforceability. Primary among these considerations is 
to bolster the position of Open Tendering (OT) as the main procurement method in order 
to minimize current abuses, whereby procuring entities may too easily avoid using it, 
employing less competitive procurement methods instead. The LPP also imposes 
excessive limitations on the participation of foreign bidders by establishing an arbitrary 
differentiation between domestic Open Tendering and international Open Tendering. As 
the procuring entities are left with the discretion to decide whether to apply OT as a 
domestic or an international procedure, they most frequently limit it to domestic bidders. 
This has the undesirable effect of reducing competition, thereby increasing procurement 
costs and facilitating corruption. There is a considerable amount of uncertainty and 
confusion among procuring entities about the specific requirements of the law and 
implementing regulations. They find the three different legislative instruments complex, 
confusing and difficult to use. This leads to errors in application and increases the risk of 
avoidance of the requirements of the legislation 
 
Key Recommendations: 
 

§ Strengthen the position of Open Tendering as the basic method of public 
procurement by bolstering the provisions in the LPP against breaking down 
procurement requirements into smaller values, providing fewer exceptions to 
the OT method and making all applications of procurement methods other 
than OT, above specified financial thresholds, subject to PPA prior waiver 
(see Section 2.1 below). 

§ Clarify the conditions for use of restrictive procurement methods, including 
Restricted Tendering and Request for Quotations and strengthen the 
requirements for the minimum number of bids which procuring entities must 
obtain. 

§ Increase the use of the Request for Proposals (RFP) method for the 
procurement of consultants' services by removing the threshold which 
currently applies to it. 

§ More effectively control the current over-use of the Direct Procurement 
method by tightening the conditions for its use in the LPP and by making all 
uses of this method subject to prior waiver by the PPA. 

 
It is likely that these, and many of the other recommendations in this report, will require a 
comprehensive amendment to the current Law on Public Procurement and to the 
implementing regulations. 



 

 

 
 

 

The Need to Improve Transparency and Assess to Information 
 
Albania's public procurement system is characterized by many obstacles to the 
acquisition of information by interested parties, including both foreign and local bidders, 
as well as the public. This lack of transparency may conceal corruption and certainly 
undermines the confidence of bidders in the fairness of public tenders. In order to rebuild 
the confidence of all stakeholders in the system, several measures are required. 
 
Key Recommendations: 
 

§ Apply Internet technology to improve dissemination of information on 
bidding opportunities by launching a PPA website, advertising bidding 
opportunities, records of bid openings and announcements of contract awards 
(see Section 2.2 below). 

§ Resume regular publication of the Public Procurement Bulletin immediately. 
§ Require all procuring entities to publish, at the beginning of each year, an 

indicative statement of their major procurement requirements during the 
coming year and to update it periodically. 

§ Place a clear requirement on the PPA to collect, disseminate and publish 
comprehensive information on annual expenditures of public funds on public 
procurement. 

§ Introduce a regular series of outreach programs to the local business 
community, in order to inform them of on-going reforms of the public 
procurement system and to restore bidders' confidence in its veracity (see 
Section 4.5 below). 

 
 
The Need to Increase Competition 
 
Participation in public tenders is low, as many bidders are unconvinced of the fairness of 
the procurement system. Participation and competition need to be boosted by the 
following measures: 
 
Key Recommendations: 
 

§ Abolish the current arbitrary differentiation between domestic and 
international Open Tendering, allowing foreign bidders to compete more 
freely with domestic bidders. Control the application of international OT by 
the imposition of appropriate financial thresholds and consider the application 
of an appropriate level of domestic price preference, to facilitate participation 
in competitive tendering by Albanian bidders (see Section 2.8 and 2.9 below). 

§ On domestic tenders, lengthen the bidding periods currently allowed to 
bidders to prepare their bids. 

 
 



 

 

 
 

 

The Need to Improve Procurement Procedures and Practices 
 
Whilst, as indicated above, the Law on Public Procurement provides a reasonably sound 
framework for conducting public tenders, there are many bad practices which have crept 
into the Albanian public sector. These need to be addressed by selected procedural 
changes and by the promulgation of good practices in several areas. 
 

§ Make mandatory, for use by all procuring entities governed by the LPP, the 
use of the standard procurement documents developed with earlier financial 
assistance from the World Bank. These standard documents should include 
standard pre-qualification documents and standard bidding documents for 
goods, works and services (see Section 2.12 below). 

§ Discontinue the current practice of evaluating bidders' qualifications at the 
time of bid opening, as it leads to the arbitrary rejection of goods bids. Apply 
pre-qualification for large, complex contracts and post-qualification in all 
other cases. 

§ Introduce objective methodologies for the evaluation of bids. For all 
procurement of goods and works, contracts should be awarded to the lowest 
evaluated, responsive bidder. 

§ Discontinue the practice of revealing to bidders in the bidding documents the 
estimated price, as this produces uneconomic contract awards and facilitates 
bid-rigging. 

§ On all competitive procurement methods, require public bid opening 
immediately following the deadline for submission of bids. 

 
 
The Need to Combat Corruption and Strengthen Enforcement 
 
In Albania, a good procurement law is being undermined by poor application and 
enforcement. Put simply, it is too easy for procuring entities to avoid using the law and, 
because of the weakness of the PPA, there is no-one to prevent them from doing so. 
Procuring entities too often employ uncompetitive procurement methods, which lead to 
poor value for money and facilitate corruption. Among the Government's top priorities 
should be to measures combat corruption and strengthen enforcement of the legislation. 
 
Key Recommendations: 
 

§ At least as an interim measure, until the capacity and control environment in 
procuring entities improves, the number of high-value contract awards which 
are subject to PPA review and clearance should be increased (see Section 4.2 
below). 

§ All bidding documents issued by public procuring entities should contain 
specific provisions against fraud and corruption (see Section 5.1 below). 

§ An administrative procedure should be put in place for debarring from 
participation in public tenders companies and individuals found to have 
engaged in procurement-related fraud and corruption. 



 

 

 
 

 

§ Auditing measures need to strengthened at all levels of the system - both 
internal auditing in procuring entities and external auditing by the appropriate 
bodies at state and local government levels. Auditors should be trained 
specifically in procurement auditing. Procurement audit reports should be 
published(see Section 5.2 below). 

 
 

The Need to Build Capacity of Institutions and Procurement Staff 
 
The weakness of the Public Procurement Agency (PPA) has, to date, been one of the key 
failings of Albania's public procurement system. It is imperative that the PPA should be 
equipped with appropriate powers to monitor the operation of public procurement, that its 
staffing should be strengthened, through recruitment and training, to enable it to carry out 
these functions effectively, that it should have the equipment and resources needed to 
implement the recommendations of this report and that it should be shielded from 
political influence over its operations and decisions. Equally, there is a pressing 
requirement to develop national resources for training civil servants in public 
procurement. 
 
Key Recommendations: 
 

§ The PPA should be tasked with developing a national strategy for public 
procurement training and the Government should devote adequate resources 
to implement such a strategy over the next 3-5 years (see Section 4.3 below). 

§ Procurement should be recognized as a profession in its own right within the 
civil service, thus providing Procurement Officers with their own career path. 

§ The PPA should develop an accreditation system for accrediting Procurement 
Officers working in Government service. 

§ Existing educational resources, including technical universities and business 
schools, should be encouraged to develop vocational courses in procurement, 
leading to the award of professional qualifications, and the Government 
should accredit selected institutions to conduct these courses. 

 
 

In summary, this report, including the many, more detailed recommendations presented 
in the main text, presents the Albanian Government with a comprehensive and 
challenging agenda for developing the legislative, institutional and resource aspects of its 
public procurement system and proposes an Action Plan by which key priorities may be 
achieved. Given the Government's agreement to implement this agenda, the World Bank 
offers its support and long-term cooperation to achieve these important goals. 
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FINDINGS AND RECOMMENDATIONS 
 

A – SUMMARY OF FINDINGS 
STRENGTHS AND WEAKNESSES OF THE PUBLIC PROCUREMENT 

SYSTEM 
 
Part A:  Public Sector 
 
Section 1:  Legal and Regulatory Framework 
 
1.1. Current Legal and Regulatory Framework 
 
Albania is a democratic, parliamentary republic, with a legal system which is based on 
civil law. The principal sources of law are the 1998 Constitution, international 
agreements approved by the People's Assembly (parliament), statutory acts passed by the 
People's Assembly, normative acts passed by the Council of Ministers (COM), normative 
acts passed by ministries or other State institutions and regulations issued by local 
government organizations. 
 
During the communist era of government in Albania, that is up until 1991, all import-
export activity was governed by Ministry of Foreign Trade regulations and carried out 
exclusively by a number of sector-specific Foreign Trade Organizations. Ministries of the 
Government gained no direct experience of conducting foreign trade and there was no 
private sector. In August 1993, a procurement decree was passed, which governed public 
procurement up until the adoption of the current Law # 7971 on Public Procurement 
(LPP), which was passed by the People's Assembly on July 26, 1995 and became 
effective on January 1, 1996. The LPP is supported by implementing regulations, 
comprising a set of COM Guidelines and COM Decision # 335, which was enacted on 
June 23, 2000 and repealed an earlier COM Decision dating from January 1, 1996. These 
contain specific provisions, including the financial thresholds applicable to the various 
procurement methods. The financial thresholds were substantially altered by COM 
Decision # 335 and time is still needed to observe what impact these measures will have 
on the functioning of the public procurement system. 
 
The LPP, which is based closely on the UNCITRAL Model Law on Public Procurement, 
applies to all government procurement, at both state and local government levels, as well 
as to procurement conducted by state and local government enterprises and by companies 
in which the GOA is a majority shareholder. It covers the procurement of construction 
works, goods, consulting services and other services. 
 
The World Bank assisted Albania with the development of its current public procurement 
legislation by making available, in September 1995, an IDF grant (#28548) of 
US$200,000. This was used to review the draft public procurement law, prepare a set of 
standard bidding documents (SBDs), train some 500 officials in public procurement and 
purchase office equipment for the nascent Public Procurement Agency (PPA). These 
activities were conducted with the assistance of foreign consultants, financed by the 
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grant. Implementation of the grant-financed activities was delayed by the civil unrest 
which affected Albania in 1997 and the sustainability of the institutional aspects of the 
grant has been undermined by a high rate of staff turnover in the PPA and the procuring 
entities in the interim. The SBDs, whose development the IDF grant financed, are not 
currently in use, despite their having been finalized and agreed with the Bank. 
 
Albania is in the process of developing a body of legislation in areas which impact on the 
functioning of the public procurement system. These include the Civil Code, Civil Code 
Procedure, Commercial Code, Law on the Status of the Civil Servant, Law on Commercial 
Companies, Law on Small Businesses, Law on Foreign Investment, Law on Income Tax, 
Labor Code, Law on Expropriations and Temporary Taking of Private Property for a 
Public Interest, Construction Law, Building Code, Law on the Construction Police, 
Criminal Code, Law on Concessions and the Participation of the Private Sector in Public 
Service and Infrastructure, Law on Insurance and Reinsurance, Budget Law, Law on 
Archives, Customs Law and Law on Standardization. However, the legislation is not yet 
comprehensive, enforcement of the law is extremely unreliable and is undermined by 
chronically weak state institutions, widespread corruption and a judiciary which is not yet 
fully effective. 
 
 
1.2: Implementation of the Recommendations of the 1997 CPAR  
 
The previous CPAR, conducted in Albania in March 1997, made a series of 
recommendations for the reform of the country's public procurement system. Table 1.1 
summarizes the actions which the Government has taken on those recommendations in 
the interim.  
 

Table 1.1: Checklist on Implementation of Recommendations of the 1997 CPAR 
 

Checklist of Recommendations Implemented 
Topic Recommendation Yes No 

Open Tendering Remove limitations on the participation of foreign bidders  v 
Restricted 
Tendering 

Require PPA approval to award a contract in cases where 3 
bids are not obtained 

 v 

Direct Procurement Add “emergency” as a condition of use  v 
Bid evaluation Regulation on the evaluation of price and non-price criteria, 

requiring pre-disclosure 
 v 

Request For 
Proposals  

Amend LPP to clarify conditions under which negotiation 
may be held, requiring that procuring entity negotiate with 
only the first-ranked firm 

 v 

Contract securities Introduce a regulation to clarify when contract securities 
should be required, their value and acceptable forms  

 v 

Bidding period Bidding period should be calculated from the date of 
publication of the Invitation to Tender or the bidding 
documents, whichever is later 

 v 
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As the GOA has introduced no substantive amendments to the LPP since 1997, no 
progress has been made in implementing these recommendations. 
 
 
Section 2:  Procedures and Practices 
 
2.1 Applicable Procurement Methods  
 
2.1.1 The LPP provides for the following six procurement methods: 
 

i. Open Tendering (OT), which may be either domestic or international; 
ii. Restricted Tendering (RT); 
iii. Two-Stage Tendering; 
iv. Request for Quotations (RFQ); 
v. Request for Proposals (RFP); 
vi. Direct Procurement (DP). 

 
2.1.2 Open Tendering (OT) is established in the LPP as ‘the preferred procedure for 
procurement' and other procurement methods may be used only when the conditions for 
their use, as specified in the LPP, are met. OT may be used for the procurement of works, 
goods or services and its use is mandatory where the contract value exceeds ALL5.0m 
(US$35,750) for works, ALL3.0m (US$21,450) for goods or ALL1.0m (US$7,150) for 
services. OT may be either domestic or international (see 2.8 below). It requires 
advertising and the procuring entity must issue formal, written bidding documents, the 
minimum contents of which are defined in the LPP; the evaluation criteria must be pre-
disclosed in the bidding documents. For domestic OT, the bidding period is 20 days for 
goods, works and services (reduced from 30 days for works by COM Decision # 335); for 
international OT, it is 45 days in all cases. Sealed bids are required to be submitted in two 
separate envelopes: one containing the bidder's qualifications, the other the technical and 
price bid. Public bid opening is mandatory. For international OT, bids must be opened 
shortly after the deadline for their submission; however, for domestic OT, there is no 
such requirement. Bid securities are also required.  
 
Whilst OT has many good features, it is undermined by weak provisions in the LPP 
against breaking down procurement requirements into smaller contracts, in order 
to avoid the use of this method. The PPA may address this issue in the future by 
requiring procuring entities to submit annual procurement plans (a proposal 
included in the current draft amendment to the LPP), which would afford the PPA 
the opportunity to review procuring entities’ proposals for contract packaging, in 
order to prevent this breaking down of requirements. Also, because the LPP leaves 
it to the discretion of the procuring entity as to whether OT is conducted as a 
domestic or an international procedure, such decisions are often made arbitrarily, 
which reduces the competitiveness of the method and restricts the participation of 
foreign bidders. This report recommends that the distinction between domestic and 
international OT be abolished and that the dividing line between the two procedures 
be controlled by the application of an appropriate financial threshold (see also 2.8 



 

Page 4 

 
 

 

below). Domestic OT is further undermined by the absence of a requirement to open 
bids immediately after the deadline for their submission, which reduces 
transparency, by the two-envelope bid opening procedure (see 2.4 below) and by the 
fact that the bidding period of 20 days is too short to allow full and effective 
participation by bidders (see 2.2 below). Given that the bidding period applicable to 
OT was changed by COM Decision # 335 in June 2000, it may be infeasible to 
amend it again immediately; however, the PPA has indicated its willingness to  
lengthen the minimum bidding period in the next COM Decision relating to public 
procurement. OT is often used inappropriately for the procurement of consultants' 
services, for which is it not well suited. The position of OT as the basic method of 
public procurement should be reinforced by strengthening the provisions against 
breaking down procurement requirements. Subject to the PPA’s having the 
resources necessary to undertake the function, it might also prove effective to make 
all uses of procurement methods other than OT above the specified thresholds 
subject to prior waiver by the PPA.  
 
2.1.3 Restricted Tendering (RT) may be used (i) where the goods, works or services 
are available from a limited number of suppliers or (ii) where the estimated contract value 
is below ALL5.0m (US$35,750) for works, ALL3.0m (US$21,450) for goods or 
ALL1.0m (US$7,150) for services; these are the same thresholds above which OT 
applies. The procedure for RT differs from that for OT in that: the procuring entity 
directly invites a limited number of qualified bidders, who have expressed interest in 
bidding for the contract. For domestic RT, the procuring entity is required to invite a 
minimum of 3 bidders; for international RT, the invitation must be sent to a minimum of 
3 bidders from 3 different countries. Procuring entities which maintain a qualified list 
may conduct Restricted Tendering only among bidders on that list; there is a shortened 
bidding period of 15 days (reduced from 20 days by COM Decision # 335); the procuring 
entity has the discretion to decide whether or not to require a bid security. 
 
Because of the weak provisions in the LPP against breaking down procurement 
requirements, RT is frequently used as a substitute for OT for contract values above 
the stated thresholds or where the other conditions for its use are not met. The 
above recommendation - that all uses of procurement methods other than OT above 
the specified thresholds should be subject to prior PPA waiver  - should reduce such 
abuses in the future . The competitiveness of the RT method is undermined by the 
provisions that procuring entities may limit bidding to only those bidders who have 
expressed interest in a particular contract or to bidders on a qualified list; these 
provisions may be used to limit competition or to exclude new bidders and may 
facilitate collusion. This report recommends, therefore, that the LPP be amended to 
allow procuring entities to invite bidders whom they have identified by other means 
- for example, based on their own research into competitive sources of supply. Also, 
where a procuring entity maintains a qualified list, it should be used solely to 
facilitate the process of assessing bidders' qualifications, by retaining information 
about bidders, not as a means of excluding unregistered bidders. The procuring 
entity should be required to advertise regularly (e.g. at least annually) for new 
bidders to be added to the list. The recommendation, made in the 1997 CPAR (see 
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Table 1.1 above), that a procuring entity should be required to seek the PPA's prior 
approval to award a contract by RT where fewer than 3 bids have been received, 
remains valid and will help to curb abuses of this procurement method. 
 
2.1.4 Two-Stage Tendering may be used in the case of large or complex works or 
goods, where the use of OT or RT is unsuitable because of difficulty in defining the 
procuring entity's requirements. The LPP requires that prequalification be used with 
Two-Stage Tendering. In the first stage, technical bids are submitted without prices and 
the procuring entity may negotiate with the bidders on any aspect of their bids. In the 
second stage, the procuring entity invites bidders who submitted satisfactory first-stage 
bids to submit final, priced bids based on the technical specifications developed as a 
result of the first stage. In all other aspects, such as advertising, content of bidding 
documents, bid opening, bid and performance securities and evaluation of bids, OT 
procedures apply. 
 
2.1.5 Request For Quotations (RFQ) is a simplified procurement method which may 
be used for readily available goods or for works or services for which there is an 
established market and where contract values are <ALL2.0m (US$14,300) for works, 
<ALL1.0m (US$7,150) for goods and <ALL0.5m (US$3,575) for services. The LPP 
requires the procuring entity to request quotations from at least 3 bidders using a simple 
Invitation to Quote document, the minimum contents of which are specified in the LPP. 
Advertising is required (see 2.2 below) and a shortened bidding period of 10 days applies. 
The award of contract is made to the lowest-priced quotation which meets the 
requirements stipulated in the invitation. 
 
The competitiveness of this procurement method could be improved by imposing a 
requirement that procuring entities should, in all cases, obtain at least 3 bids and 
that all awards of contracts for which fewer than 3 bids have been received should 
be subject to PPA prior waiver.  
 
2.1.6 Request for Proposals (RFP) may be used for the procurement of consulting or 
other services. It may be used with or without prequalification and as a domestic or 
international procedure, at the discretion of the procuring entity. For a domestic RFP, the 
LPP requires the procuring entity to invite a minimum of 3 and a maximum of 7 firms to 
submit proposals; for an international RFP, the procuring entity should invite proposals 
from at least 3 countries. COM Decision # 12 of 1 January 1996, defined the minimum 
bidding periods for domestic RFP as 10 days for construction works and services and 5 
days for goods; for an international procedure, it was 45 days. The RFP invitation 
document must specify the evaluation criteria to be used, including the relative 
weightings to be given to price and non-price factors; the Guidelines require that price 
should be given a weighting of at least 80%. The award of contract is to the firm whose 
proposal is determined to be 'most advantageous' in accordance with the pre-disclosed 
evaluation criteria. The LPP authorizes the procuring entity to negotiate with all firms 
who have submitted proposals regarding the content of their proposals. It is assumed that 
RFP may be used up to the OT threshold for services of ALL1.0m (US$7,150). 
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This method is well suited to the procurement of consultants’ services, but its 
usefulness is restricted by the very low threshold of ALL1.0m (US$7,150) applicable 
to it, above which OT is used for the same purpose. It is recommended that no 
financial threshold should be applied to RFP, thus facilitating its use in all cases of 
selection of consultants. Also, the prescribed weighting of price and technical 
evaluation criteria (80% / 20% in all cases) is unsuitable for consultants' services, 
where the technical quality of the services is of paramount importance. Therefore, 
this report recommends that the implementing regulations be amended to allow 
greater flexibility in the weighting of evaluation criteria. Article 39.3 of the LPP 
appears to give procuring entities the discretion to “negotiate with candidates with 
respect to the content of their proposals and (to) seek or permit revision thereof.” 
Whilst there is some doubt as to whether this provision is applied in practice, its 
existence in the LPP potentially leaves the RFP method open to manipulation and, 
therefore, it is recommended that this provision be removed.  Instead, negotiations 
should be limited to the winning firm that has been ranked highest. Given that 
COM Decision # 335 of 23 June 2000 repeals COM Decision # 12 but that the 
former is silent on the matter of the minimum required bidding period for RFP, it is 
recommended that this period should not be less than 30 days (see also 2.2 below), a 
recommendation which might usefully be implemented by the next COM Decision 
relating to public procurement. 
 
2.1.7 Direct Procurement (DP) may be used (i) when the goods, works or services are 
available from only one supplier (ii) to order additional quantities of goods or works for 
up to 50% of the price of the original contract, where a new contract would cause 
problems of compatib ility (goods) or be uneconomic or technically difficult (works); (iii) 
where the original contract was awarded competitively, to procure additional construction 
works for up to 30% of the price of the original contract for repetition of similar works, 
where the need for the additional works is identified before the original deadline for 
certification of completion and, for goods and services, within 3 months of the date of 
termination of the contract; (iv) to purchase perishable commodities (v) to purchase 
goods made available under exceptionally advantageous conditions arising in the short 
term (vi) for the continuation of design services, where awarding the continued services 
to another firm would violate the author's rights of the original provider (vii) to procure 
readily-available goods whose total contract price does not exceed ALL200,000 
(US$1,430) in a year; for the Department of Government Services, a higher annual limit 
of ALL600,000 (US$4,290) applies. 
 
Direct Procurement is heavily overused, often when the conditions for its use have 
not been met, and is especially open to corrupt practice. This report recommends 
that, in order to regain control over this method, all applications of DP should be 
made subject to PPA prior waiver, even where the conditions have been met. In 
addition, the provision allowing procuring entities to add up to 30% to the original 
contract price is overly lenient, leading to uneconomic procurement. It is 
recommended that it should be cut to no more than 15% and, even then, only under 
the specified conditions. As recommended in the 1997 CPAR, the conditions for use 
of DP should be extended to include emergency situations, with a clear definition of 
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such situations included in the law. At the moment, the COM grants waivers for use 
of DP in emergency cases, despite the fact that this usage has no basis in the law. 
Since discussion of the Draft CPAR with the Government, all of the above 
recommendations have been included in a new draft amendment to the LPP. 
 
2.2 Notification and Advertising: For domestic OT, the LPP requires procuring 
entities to publish an invitation to tender (advertisement) in the Public Procurement 
Bulletin (PPB) and in two local newspapers. In addition, international OT requires 
publication of the invitation to tender in a foreign language newspaper of sufficiently 
wide circulation to attract foreign competition. A requirement, added by COM Decision # 
335, requires procuring entities to submit invitations to tender, for the Open Tendering, 
Restricted Tendering and Request for Quotations procurement methods, to the PPA no 
later than 10 days prior to the intended date of advertising. The minimum periods to be 
allowed for the preparation of bids under different procurement methods are summarized 
in Table 2.1. 

 
Table 2.1: Minimum Required Bidding Periods by Procurement Method 

 
Procurement Method Works Goods Services 

Open Tendering: International 45 45 45 
Open Tendering: Domestic 20* 20 20 
Restricted Tendering 15 15 15 
Request for Quotations 10 10 10 
Request for Proposals  10† 5 10 

 

* Reduced from 30 days by COM Decision # 335 of 23 June 2000.  
† As per COM Decision # 12 of 1 January 1996. 

 
Whilst the notification periods for international OT are adequate, those for 
domestic OT are both inadequate and frequently disregarded. These problems have 
been compounded by COM Decision # 335, which significantly shortened the 
bidding periods for domestic Opening Tendering and Restricted Tendering. The 
Public Procurement Bulletin (PPB), the primary vehicle for tender advertisements, 
was not published between July, 1999 and October, 2000, thus significantly reducing 
the transparency of public procurement during that period. Concerns, expressed 
earlier in the Draft CPAR, that bidding periods were in practice being shortened by 
procuring entities releasing bidding documents some time after the publication of 
the invitation to tender have been addressed by the requirement that all such 
invitations should be routed through the PPA for publication. This measure should 
strengthen the PPA’s ability to check that bidding documents are released to 
bidders only after the publication of the invitation to tender. In the discussion on the 
Draft CPAR, the PPA also revealed its intention to require procuring entities to 
have bidding documents completed and ready for distribution to bidders before 
publication of the invitation to tender; this would clearly be a positive step and 
should increase the efficiency of the tendering process. 
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In the case of consulting services, the period allowed to submit proposals should not 
generally be less than 45 days and in certain circumstances can be reduced to 30 
days. 
 
The area of notification, advertising and dissemination of information on bidding 
opportunities is one which requires substantial reform and where much can be done 
to increase transparency and equality of opportunity for bidders. There are several 
measures which the GOA might usefully take to improve the current situation, 
including: 
 

i. publication of the PPB should be regularly maintained; 
ii. start using Internet technology to introduce improved transparency 

into the public procurement system, including the publication of all 
Invitations To Tender on a PPA website; information should be in 
Albanian and, at least for higher-value contracts, a major foreign 
language, such as English; the PPA has indicated that the 
Government might be prepared to fund this development under 
current the Recovery Program Technical Assistance Credit. 

iii. procuring entities should be required to publish records of public bid 
openings within a reasonable period - for example, 7 business days - of 
their being held; 

iv. require all procuring entities to publish, early in each financial year, 
an advertisement outlining their major procurement requirements 
planned for the coming year, so that the business community is 
adequately forewarned of bidding opportunities, and require 
procuring entities to update this advertisement at mid-year; 

v. the bidding period for domestic OT is too short at 20 days and should 
be extended to 30 days. The PPA has indicated its willingness, during 
discussions of the Draft CPAR, to effect this change in the next COM 
Decision pertaining to public procurement, which should follow the 
passage of the current draft amendment to Law #7971; 

vi. in all cases where a procuring entity proposes to shorten the specified 
notification periods, this should be subject to prior waiver by the PPA 
and the criteria which the PPA will use in considering such 
applications should be stipulated in the law or implementing 
regulations; 

vii. the practice, where it occurs, of procuring entities publishing the cost 
estimate for a procurement requirement in the bidding documents 
should be discontinued and standard bidding documents issued by the 
PPA should reflect this. Paragraphs I.2.(a) and III.3.1.(a) of the 
Guidelines should be amended to make it clear that, whilst the 
bidding documents may mention the source of funding of a 
procurement requirement, the cost estimate should not be revealed. 
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2.3 Assessment of Bidders’ Qualifications: The LPP requires that a bidder must be 
qualified in order to enter into a public procurement contract and provides a set of basic 
criteria for use in qualification, which must be applied to all procurement exercises. 
Prequalification, which is subject to the same advertising requirements as Open 
Tendering (see 2.2 above), is mandatory with the Two-Stage Tendering method and is 
also provided for, though not required, in the case of contracts for large or complex 
contracts for goods and works procured by Open Tendering. Where prequalification is 
undertaken, the law requires that the procuring entity should issue prequalification 
documents (though there are no standard prequalification documents available, those 
previously financed by the Bank having been discarded) which should include pre-
disclosed qualification criteria and that the procuring entity should apply only those 
criteria to the prequalification. 
 
Where prequalification is not undertaken, which is in the great majority of cases, 
assessment of bidders' qualifications is done at the time of bid opening. Bids are 
submitted in two separate envelopes: one containing the bidder's qualification 
information, including licenses, administrative and legal documents, the other containing 
the bidder's technical and price bid. The procuring entity first opens the envelopes 
containing the bidders' qualification information, assesses their qualifications during the 
bid opening, rejects those bidders whose qualifications it assesses as failing to meet the 
specified criteria, then opens the technical/price bids of only those bidders who have been 
assessed as qualified. There is no practice of conducting postqualification on the bidder 
who is recommended for award of contract. 
 
The requirements for assessment of bidders' qualifications are generally good but 
are undermined by variable application through low-quality pre-qualification 
documents; there is a pressing need for all procuring entities to resume use of the 
standard pre-qualification documents which were developed under the IDF grant 
from the World Bank in 1995 appropriately modified to take into account latest 
changes in the international practices (e.g. that reflected in the World Bank 
documents).  A requirement should also be introduced into the LPP that all 
prequalified bidders  should be invited to bid.  The current procedure of assessing 
bidders' qualifications at the time of bid opening is an impediment to transparent, 
efficient procurement, as it leads to hasty and often arbitrary decisions on 
qualification and to the rejection of good bids. It is strongly recommended, 
therefore, that the GOA should abandon this practice and, in all cases in which 
prequalification is not applied, clear qualification requirements should be stipulated 
in the bidding documents and these should be rigorously applied in postqualification 
only to the bidder who is recommended for award of contract. 
 
2.4 Submission and Opening of Bids: For Open and Two-Stage Tendering, the LPP 
requires that bids should be sealed and submitted by the time and date specified in the 
bidding documents. Late bids should be returned unopened to the bidder. Bid opening 
should take place at the time stipulated in the bidding documents, which, for international 
tenders, should be shortly after the deadline for submission of bids. As there is no such 
requirement for domestic tenders, there is often a delay between submission of bids and 
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bid opening under domestic OT. Bidders' representatives are entitled to attend public bid 
openings. The name of each bidder and the total price of each qualified bid (see 2.3 above 
re. rejection of unqualified bidders)  is read out and recorded; the procuring entity is 
required to send a copy of the written record of the bid opening to any bidder who 
requests it.  
 
It is a fundamental prerequisite for fair and transparent public procurement that 
bids should be opened in the presence of bidders immediately after the deadline for 
submission of bids. It is worth noting that the 1998 survey of corruption in Albania 
found that the confidentiality of bids is frequently compromised during the 
procurement process. The current weak provisions on bid opening under domestic 
procedures undoubtedly facilitate this abuse. It is strongly recommended, therefore, 
that the LPP should be amended to extend to all procurement methods other than 
DP the requirement that bids should be opened in the presence of bidders 
immediately after the deadline for submission of bids. As noted under 2.3 above, the 
two-envelope system of bid opening contributes further to this lack of transparency 
and should be abandoned. 
 
2.5 Examination and Evaluation of Bids : Under Open Tendering, the LPP allows 
the procuring entity to correct arithmetical errors in bids and to ask bidders to provide 
clarification of their bids, but no change in the substance of the bid, including price, shall 
be sought, offered or permitted. A bid may be regarded as responsive even if it contains 
minor deviations which do not materially alter or depart from the main requirements of 
the bidding documents. The procuring entity may not accept a bid when a bidder has 
failed to demonstrate that he is qualified (i.e. at bid opening), when a bidder does not 
accept a correction of a mathematical error in his bid, when the bid is non-responsive or 
when the bidder has offered an inducement to the procuring entity. The LPP provides that 
a procuring entity must evaluate responsive bids in accordance with the procedures and 
criteria set out in the bidding documents. Award of contract should be made to the bidder 
who meets the requirements of the bidding documents with either the lowest price or the 
lowest evaluated price, on the basis of factors specified in the bidding documents and 
given relative weightings in the evaluation procedure. This a merit points system in 
which weightings for all types of goods, works and services are generally 80% for price 
and 20% for technical criteria. The provisions on the evaluation of bids are subjective, 
untransparent and give rise to unpredictable contract award decisions. 
 
A key element of transparent public procurement is that bidders should know, when 
they submit their bids, that their bids will be treated correctly in evaluation. The 
merit points system of bid evaluation fails to meet this requirement because it is 
subjective, unpredictable, untransparent and open to manipulation. This report 
recommends, therefore, that it be replaced with a bid evaluation methodology for 
goods and works which is clearly based on predictable mathematical formulae, in 
which all criteria, both price and non-price, are quantified. For the evaluation of 
proposals for consultants' services under the RFP method, a different evaluation 
methodology should be adopted, abandoning the current rigid weighting of price 
and technical criteria (80/20) and apportioning greater weight in evaluation to the 
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technical quality of the services. It is also necessary to ensure that bid evaluations 
are conducted with sufficient rigor and that, in all instances, the recommendation 
for award of contract is fully justified by detailed analysis. To that end, it is 
recommended that the PPA should publish a standard format of bid evaluation 
report, requiring procuring entities to document detailed justifications of contract 
award decisions. 
 
2.6 Award of Contract: For domestic Open Tendering, Restricted Tendering and 
Request for Quotations, as well as for international OT and RT, the winning bidder is 
required to sign the contract within 15 days of notification of award by the procuring 
entity. A new requirement, introduced in COM Decision # 335 of June 2000, requires 
procuring entities, in all cases in which the invitation to tender had been advertised in the 
PPB, to announce the winning bidder in the PPB prior to contract signature.  
 
Whilst a requirement to announce contract awards is a welcome addition to the 
provisions in the legislation regarding transparency and access to information, 
announcing the winning bidder prior to conclusion of the contract runs the risk that 
a "winning" bidder, having been announced in the PPB, may decline to sign the 
contract and that, therefore, the published announcement may prove to be 
erroneous. A better arrangement would be for announcement of the contract award 
only after contract signature. 
 
2.7 Bid and Performance Securities: Bid securities, in the form of a bank guarantee, 
are required for OT in the range of 2-5% of the procuring entity's cost estimate, expressed 
as an amount in the bidding documents. However, the LPP lacks a specific requirement 
that unsecured bids should be rejected. COM Decision # 335 authorizes the procuring 
entity to encash the bid security of a bidder which has been recommended for contract 
award if that bidder fails to sign the contract with 15 days of notification of award. 
 
Performance securities, also required for OT, must be 10% of the contract value. For 
works contracts, the Guidelines provide for a percentage of the performance security to 
be held to the end of the defects liability period. However, because of a requirement in 
the budget legislation which requires all state and local government procuring entities to 
have a "zero balance" of current assets and liabilities at the end of each financial year, 
procuring entities invariably return performance securities to contractors/suppliers at 
fiscal year-end. Domestic bidders have difficulty in raising such securities, as the 
availability of commercial credit is tightly controlled by the Bank of Albania, the central 
bank, and local commercial banks demand 100% cash cover, plus administration fees, to 
issue securities. As a result, many domestic bidders, especially for works contracts, prefer 
to bid as subcontractors to foreign bidders, particularly on high-value contracts.  
 
It is recommended that, in order to protect the procuring entities' interests and to 
ensure equitable treatment of bidders, a specific requirement be introduced into the 
LPP that, in all cases where the bidding documents require a bid security, bids 
received without an acceptable bid security should be rejected. It is also 
recommended that bid and performance securities should be required for all 
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contracts for goods, works and technical services awarded by the Open Tendering, 
Restricted Tendering and Two -Stage Tendering procurement methods. However, 
given the intellectual nature of consultants' services, it is inappropriate that bid and 
contract securities be required from firms submitting proposals for such services. 
The duration of validity of performance securities should be sufficient to protect the 
contractual interests of the procuring entity until all the supplier's/contractor's 
obligations, including warranties and defects liability, have been fully and 
satisfactorily discharged and the procuring entity should retain the security until 
that juncture. Given the difficulties experienced by local bidders in raising bid 
securities and given the pressing economic need to develop private-sector activity, 
the PPA might encourage procuring entities to set the bid security requirement at 
the lower end of the 2-5% range in the case of procurements below the OT method. 
 
2.8 Limitations on the Participation of Foreign Bidders: Whilst there are no 
threshold-based limitations on the participation of foreign bidders, the LPP specifies the 
use of Open Tendering "whenever the goods, construction works or services to be 
procured are obtainable from domestic sources and there is sufficient competition within 
the country." The Guidelines also establish that domestic OT is "the preferred tender 
procedure because it makes use of local human resources." These provisions have the 
effect of leaving it to the discretion of the procuring entity whether to conduct OT as a 
domestic or an international procedure, based on its judgement of whether the domestic 
market will provide a sufficient number of competitive bids. Because the PPA does not 
collect or publish any data on the functioning of the public procurement system, it is 
impossible accurately to assess how much OT procurement is done domestically and how 
much internationally. However, based on the interviews conducted for this assessment, it  
is evident that the majority of OT procurement is domestic. For domestic OT, the bidding 
and contract documentation is in the Albanian language but the LPP provisions on non-
discrimination on the basis of nationality protect the right of a foreign bidder to 
participate, with the assurance that his bid will not be rejected on the grounds of 
nationality. Where a procuring entity chooses to conduct OT as an international 
procedure, the bidding documents are issued in both Albanian and a foreign language and 
the invitation to tender is published in an international newspaper using the same 
language as that of the bidding documents, usually English. 
 
Because no financial thresholds currently differentiate international Open 
Tendering from domestic Open Tendering, domestic OT is applied arbitrarily by 
procuring entities to restrict competition, including on high-value contracts. It is 
understood that the purpose of this differentiation has been to encourage the 
participation of local bidders in public tenders and thus to promote the development 
of local industry, whilst offering it an appropriate level of protection from foreign 
competition. However, to date, domestic industry has not developed at the rate 
expected. Particularly in areas such as construction, procuring entities remain 
locked into a small pool of often poorly-performing contractors, with the result that 
the level of economy achieved is low and the implementation of government 
contracts is of poor quality and frequently delayed.  This report recommends, 
therefore, that a financial limit be applied to domestic OT (for example, <US$0.5m 
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equivalent for civil works; <US$100,000 equivalent for goods), below which 
tendering may be limited to national bidding. However, as is the case under the 
current law, foreign bidders who wish to bid should still be allowed to. Above these 
thresholds, international Open Tendering should apply in all cases. Bids should be 
advertised internationally and the bidding documents should be in a major foreign 
language of trade e.g. English; domestic bidders should, however, still be permitted 
to bid in the local language. These arrangements will foster the development of local 
construction, manufacturing and trading firms, by promoting their participation in 
government tenders below the specified thresholds, but will also deliver better 
overall economy in public procurement by increasing the participation of foreign 
bidders in higher-value tenders. 
 
2.9 Application of Domestic Preference: There is currently no provision for 
domestic preference in Albania's public procurement legislation. 
 
In conjunction with the recommendation, at 2.8 above, that domestic and 
international OT be differentiated by appropriate financial thresholds, the 
Government might consider applying a margin of pre ference, in the evaluation of 
bids, for local goods and works under international OT. This margin might, for 
example, be the equivalent of the amount of customs and other import duties 
payable on the import of foreign goods or 15 per cent of the CIF/CIP bid price of 
the goods to be imported, whichever is less.  To this end, a minimum qualifying 
criteria as a percentage for domestic inputs such as domestic labor, material and 
components should be specified. This measure should serve the important objective 
of developing domestic industry by helping local bidders to continue to compete 
effectively against foreign bidders, after the distinction between domestic and 
foreign OT has been abolished, as this report recommends. 
 
2.10  Selection of Consultants: The LPP requires that the procurement of consultants’ 
services should  be done by Open Tendering above the stipulated threshold of >ALL1.0m 
(US$7,150). Below that, either Restricted Tendering or Request for Proposals may be 
used. When consultants' services are procured by OT, bid and performance securities are 
required and the two-stage envelope system of bid opening and assessment of bidders' 
qualifications, as described under 2.3 above, is employed. As OT is open competitive 
bidding, with national or international advertising, there is no shortlisting and evaluation 
is based on 80% for price and 20% for technical quality. 
 
The OT procurement method is not suited to the selection of consultants. Given the 
procedure for OT, the procuring entity cannot prevent unqualified firms from 
bidding and the evaluation methodology gives too great a weighting to price, with 
insufficient importance accorded to the technical quality of the consultants’ services. 
Given that, in the selection of consultants, the overriding conside ration should be 
the need for high-quality services, it is clear that these practices may lead to 
inappropriate award decisions. As described under 2.1.6 above, it is recommended 
that all procurement of consultants' services be done by the Request for Proposals 
(RFP) method, with appropriate evaluation methodologies and that the GOA should 
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develop standard procurement documents and forms of contract specifically for this 
application.  
 
2.11  Review of Procurement Decisions: For contracts <ALL5.0m (<US$35,750), the 
contract award decision may be made at the operational level of the procuring entity, 
generally at Head of Department level; for contracts ALL5.0m-100.0m (US$35,750-
0.72m), the award decision must be approved by the head of the procuring entity, usually 
the Minister at state level; and for contracts >ALL100.0m (>US$0.72m), the bid 
evaluation report and recommendation for contract award must be approved by the PPA. 
The threshold for PPA approval was halved from ALL200.0m to ALL100.0m by COM 
Decision # 335 in June, 2000. Prior to that amendment, in 1999, only 3 government 
contracts exceeded the then threshold for PPA approval. 
 
There is ample evidence that procurement is often delayed by the requirement that 
contracts in the range of ALL5.0m-100.0m  (US$35,750-0.72m) have to be approved 
- which, in most cases, means signed - by the Minister at state level or the head of 
the municipal government at local level. This requirement also increases the risk of 
political inference in contract award decisions. The 1998 'Combating Corruption in 
Albania' Report, accepted by the GOA (see 5.2 below), identifies senior staff 
interference in contract awards as a major source of corruption in public 
procurement. It is recommended, therefore, that - at least in the short -to-medium 
term and until the Government makes real progress in reducing corruption in 
public procurement - these review requirements should be changed to increase the 
role of the PPA in the review and clearance of contract awards, whilst the procuring 
entities remain in charge of the procurement process. To that end, this report 
recommends that, over the medium term and subject to the staffing and resources of 
the PPA being increased to handle the increased workload, the threshold for PPA 
review should gradually be reduced to US$500,000 equivalent (see also Section 4.2 
below), in order to help combat political interference in decisions affecting the 
award of sizeable contracts. It must be emphasized, however, that this should be an 
interim arrangement and that, once the capacity and control environments in 
procuring entities improve, the role of the PPA in contract award decisions should 
diminish. 
 
2.12  Procurement Documentation: The COM has approved a standard bidding 
document (SBD), which is in common use by all procuring entities. However, it is a 
rather basic document, lacking in several key conditions and, although it is used for all 
major types of procurement - goods, works, technical services and consulting services - it 
is not suited to all these applications. Specifically, the SBD lacks important provisions 
required for the procurement of goods.  It is particularly disappointing to note that, 
despite the fact that the IDF grant which the Bank extended to the GOA in 1995 (see 1.1 
above) financed the development of standard pre-qualification documents and SBDs for 
all major applications, the Government has chosen to disregard these documents, even 
though they were finalized and agreed with the Bank, in favor of the inadequate standard 
document currently in use. 
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The LPP requires procuring entities to maintain records of public procurement sufficient 
to allow control and verification that the legislative requirements have been followed. As 
a minimum, such records must contain a justification of the procurement method used, if 
other than OT, a description of the goods, works or services procured, details of the 
winning bidder, as well as other bidders and the contract price. This information should 
be made available, on request, to the public after the contract award. For those 
procurement methods for which public bid openings are held (see 2.4 above), there is also 
a requirement to keep a written record of its proceedings. COM Decision # 335 added a 
requirement on procuring entities to open a  "procurement record book" at the beginning 
of each year to record procurement procedures, though it does not specify minimum 
requirements for the information to be recorded. 
 
In accordance with the Law on Archives, procurement documentation is generally 
retained for 5-10 years. 
 
The availability of good-quality SBDs for all the major procurement applications 
will undoubtedly make a valuable contribution not only to improving the accuracy 
of implementation of procurement in procuring entities but also to better defining 
and protecting the contractual risks and obligations of purchasers and sellers. It is 
strongly recommended, therefore, that the GOA should immediately re -introduce 
the standard procurement documents already developed with IDF grant financing 
and agreed with the Bank, including standard pre-qualification documents and an 
accompanying form of assessment report; SBDs for goods and civil works, with 
accompanying standard form of bid evaluation report, and standard invitation 
documents and forms of contract for consultants' services. 
 
The 1999 Annual Report of the PPA to the Prime Minister records that 
procurement decisions taken by staff in procuring entities are often not properly 
documented and that the individual staff members responsible for award decisions 
are not identified in the documentation maintained by procuring entities. The PPA 
identifies this as a major obstacle to its instigating disciplinary action against staff in 
procuring entities for breaches of the LPP and implementing regulations. This 
report recommends, therefore, that the PPA should prepare a Decision, for COM 
ratification, specifying clearly the requirements for the recording of procurement 
proceedings and maintenance of procurement records by procuring entities, in 
order to resolve this problem (see also Section 4 below). The minimum requirements 
on procuring entities for recording procurement information should be carefully 
planned, in order to be consistent with the needs of the PPA for data collection and 
publication. 
 
2.13  Procurement Planning, Management and Contract Administration: In both 
state and local government procuring entities, the capacity to undertake procurement 
planning is weak. For the procurement of goods, technical specifications in bidding 
documents are frequently biased towards a favored bidder or scant, thus making bid 
evaluation difficult and its outcome unpredictable. Cost estimating is generally of a low 
level of detail and accuracy, which contributes to inefficient contract packaging and the 
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selection of inappropriate, uncompetitive procurement methods. Also, the practice of 
making public the procuring entity's cost estimate at the time of bidding has a negative 
effect on the competitiveness of the tendering process and may be contributing to 
collusion and price-fixing among bidders (see 2.2 above). For civil works contracts, 
bidding documents often lack detailed designs and bills of quantities, which not only 
inhibits objective bid evaluation but also facilitates collusion between the winning 
contractor and the works supervisor, as there is excessive room for interpretation of the 
contractual requirements at the performance stage. During contract administration, these 
problems are exacerbated by poor project and contract management skills in the 
procuring entities. Significant cost and time over-runs are common and there are many 
well-publicized instances of non-performance of contractors on construction contracts, 
particularly in the roads sector. Collusion between contractors/suppliers and procuring 
entities' staff during contract performance is also commonplace; it damages the procuring 
entity's contractual interests by excusing the supplier/contractor from the proper 
performance of its contract. It is common that contracts for civil works do not include a 
requirement that the contractor should insure the works during construction.  
 
The GOA's current budget planning and management operations are also having a 
negative effect on the functioning of the public procurement system. The release to 
procuring entities of substantial budget allocations close to the end of the fiscal year, with 
expenditure required by year-end, drives an over-reliance on Direct Procurement and, 
therefore, acts as a major impediment to effective procurement planning and the 
reduction of procurement costs. 
 
Procuring entities' weaknesses in procurement planning, cost estimating and 
contract administration need to be addressed through future procurement training 
courses. Subject to its being appropriately resourced and staffed, the PPA should 
clearly take a leading role in delivering such training. It is also recommended that 
the GOA should introduce a requirement for all procuring entities to draw up 
annual procurement plans, as soon as information about approval of annual 
budgetary allocations  is available to them. This requirement should be linked to the 
earlier recommendation about the publication of procuring entities' annual 
procurement programs (see 2.2.v above). Performance in areas such as planning, 
contract packaging and cost estimating  may also be improved by ensuring the 
involvement of appropriately qualified technical staff in the procurement process, 
both pre- and post-contract (see 4.2 below). For goods and civil works, it is essential 
that procuring entities should require, through standard contract forms, that goods 
in transit and civil works under construction be insured. 
 
This report recommends that the PPA should establish a formal coordinating 
mechanism with the Treasury Department and the Fiscal Analysis Department of 
the Ministry of Finance (MOF) in order to improve the reliability of the financial 
plans prepared by the MOF and cash allocations to procuring entities.  This may be 
better achieved under the public expenditure management reforms for improving 
budget execution practices  as part of the Public Administration Reform Technical 
Assistance Project. 
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2.14 Administrative Review of Procurement Decisions: The LPP and COM 
Decision # 335 provide that any bidder is free to seek administrative review of an act or 
omission of a procuring entity which he considers to be in breach of the law. A bidder 
must submit his complaint, in the first instance, to the procuring entity or the central or 
local authority within 5 days of the announcement of the ranking of bidders (COM 
Decision # 335 of June 23, 2000 introduced this 5-day deadline; the original LPP had no 
such limitation). If the procuring entity does not respond within 5 days or if the 
complainant remains dissatisfied with the procuring entity's response, the complainant 
may, within 5 days of the expiry of the original deadline for lodging protests with the 
procuring entity (that is, within 10 days of the announcement of the ranking of the 
bidders) refer his complaint to the PPA for administrative review. Providing a contract 
has not already been signed, the PPA has the authority to suspend the procurement 
proceedings until the complaint has been resolved by the PPA. In case of administrative 
review by the PPA, the PPA has the right to require the procuring entity to re-evaluate the 
bids and present a revised evaluation report to the PPA within 5 days of being notified of 
the PPA’s decision. 
  
The introduction, by COM Decision # 335 of June 2000, of a five-day deadline 
within which bidders must submit a protest to the procuring entity represents a 
reduction in the protection afforded to bidders by the bid protest arrangements. 
Such a short deadline carries the risk that the bidder may fail to respond in time to 
have his complaint heard. In the interests of transparency and fairness, it is 
recommended that this deadline be extended to 15 days. The announcement of 
ranking of bidders is not necessary but, if it is done, then it should only be after the 
contract has been awarded. 
 
2.15 Debarment of Bidders: The LPP provide that, in the case where a bidder is 
found to have submitted inaccurate information to qualify to bid for a contract, the 
procuring entity is required to disqualify the bidder from that particular procurement 
exercise and may also propose to the PPA that the bidder be debarred from all public 
procurement for up to one year. If the PPA approves, the bidder's debarment is published 
in the PPB. Whilst this provision is a useful safeguard, there are no wider arrangements 
for the longer-term or permanent debarment of bidders found to have engaged in corrupt 
or fraudulent practices. 
 
It is recommended that the provisions on debarment of bidders for fraud and 
corruption be expanded to include not just the submission of false qualification 
information but all types of fraudulent and corrupt practice associated with public 
procurement. The PPA should put in place an administrative procedure for 
debarring firms and should regularly publish the identities of all firms and 
individuals thus debarred in the PPB and on its website. As a wa rning to all bidders 
against participating in corrupt or fraudulent activity related to public 
procurement, it is further recommended that provisions against fraud and 
corruption should be included in all bidding documents issued by procuring entities.  
 



 

Page 18 

 
 

 

2.16 Development of National Standards: The Law on Standardization (#8464 dated 
November 3, 1999), establishes the General Directorate of Standardization (DPS) as the 
body responsible for managing the country's activities in the areas of standardization, 
accreditation, certification and quality assurance, including the drafting and approval of 
Albanian standards. International, European or other national standards may be modified 
or adopted as Albanian standards, provided they do not present technical barriers to trade 
with other countries. In reality, DPS is under-resourced and has so far made little 
headway with developing a set of national standards or with adopting other standards 
(e.g. CEN or ISO) into Albanian legislation.  
 
As the existence of a comprehensive set of national standards for all major product 
groups is a necessary precondition for competitive bidding and for development of 
accurate technical specifications in bidding documents, it is recommended that the 
GOA accord increased importance to the development of national standards, 
perhaps with the assistance of international organizations such as the European 
Union. 
  
2.17 Price Adjustment: The Institute of Statistics (INSTAT) publishes a monthly 
Consumer Price Index and Retail Price Index, as well as construction and labor indices. 
To date, however, the common practice in contracts of long duration has been that the 
procuring entity awards a fixed price contract, regardless of the duration of the contract. 
Price increases during execution of the contract are generally agreed through ad hoc 
negotiations between the procuring entity and the supplier/contractor, without any basis 
in the terms of the contract itself. This practice fails to afford adequate protection of the 
contractual rights of both parties to the contract and may facilitate corrupt collusion 
between the employer and supplier/contractor during execution of the contract. 
 
It is recommended, therefore, that the implementing regulations be amended to 
require the use of price adjustment formulae in contracts of long duration - e.g. 
more than 18 months – and that the price indices published by the Institute of 
Statistics  be used for this purpose. 
 
 
Section 3: Strengths and Weaknesses of Public Procurement Procedures and 

Practices 
 
3.1 Strengths 
 
1. There is a single, unified law governing both state and local government 

procurement. 
2. Authority to conduct public procurement is fully decentralized to individual 

procuring entities at both state and local government levels. 
3. The Law on Public Procurement (LPP) establishes the Public Procurement 

Agency, reporting to the Council of Ministers, as the central organ for 
coordination and development of the procurement system. 
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4. Flexibility in the legislative process is achieved by the fact that, whilst the 
procurement methods and their conditions for use are contained in the Law, 
specific provisions, including financial thresholds, are contained in Guidelines 
and a COM Decision, which may be readily amended without recourse to the 
passage of legislation through the People's Assembly. 

5. The LPP establishes Open Tendering as the preferred method of public 
procurement. 

6. There is a comprehensive range of procurement methods available, including a 
two-stage bidding method, a specific method for consultants’ services and a 
simple Request for Quotations (RFQ) method for low-value purchases. 

7. The LPP places on procuring entities an obligation to verify the qualifications of 
bidders to perform contracts. 

8. For Open Tendering, which is the main, national competitive procurement 
method, formal, written bidding documents are issued to all bidders; minimum 
contents of bidding documents are specified in the Law and the criteria for 
evaluation of bids must be pre-disclosed in the bidding documents. 

9. In the case of domestic OT, the LPP provisions on non-discrimination on the basis 
of nationality protect the right of a foreign bidder to participate, with the 
assurance that his bid will not be rejected on the grounds of nationality. 

10. The LPP requires that bids be opened in public. However, this provision is 
undermined by the fact that, for domestic tenders, there is no requirement that the 
opening of bids should follow immediately after the deadline for their submission. 

11. There is a somewhat modified Standard Bidding Document (SBD) in use by 
procuring entities, although it is not entirely suited to all applications. 

 
3.2 Weaknesses 
 
1. The status of Open Tendering as the preferred procurement method is 

substantially undermined by the inadequacy of the safeguards in the LPP against 
the breaking down of procurement requirements into smaller-value contracts. 
Also, given that enforcement of the law is weak, procuring entities may easily 
avoid using OT, adopting less competitive procurement methods instead. 

2. Excessive limitations on the participation of foreign bidders in public 
procurement is maintained by an arbitrary differentiation between domestic Open 
Tendering and international Open Tendering, which is subject to manipulation by 
procuring entities. Particularly in areas such as construction, procuring entities 
remain locked into a small pool of often poorly-performing contractors, with the 
result that the level of economy achieved by procurement is low and the 
implementation of government contracts is frequently delayed. 

3. The Restricted Tendering procurement method is too often used as a substitute for 
Open Tendering in the procurement of high-value contracts. The lack of 
competitiveness in this method is exacerbated by the fact that the LPP allows 
procuring entities to conduct Restricted Tendering only among those bidders who 
are on a qualified list.  
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4. Under the Request for Proposals procurement method, the LPP allows the 
procuring entity to negotiate with all bidders, an arrangement which lacks 
transparency and could give rise to corruption. 

5. There is excessive use of the Direct Procurement method, which is open to 
manipulation and yields poor economic results.  

6. The effective operation of the public procurement system is being severely 
hampered by the Government’s budget planning and management system, 
particularly by the release to procuring entities of budgetary allocations late in the 
fiscal year, sometimes as late as November. The effects of these practices on 
procurement include procuring entities avoiding the use of Open Tendering, as the 
timing of their receipt of budget allocation comes too late in the year to allow 
them to complete this procedure by the end of the financial year. 

7. The Public Procurement Agency lacks authority and is grossly under-staffed and 
under-resourced to perform even its current functions, let alone the enhanced 
functions which it will need to have if it is to restore order to the functioning of 
the public procurement system. Its stability has also been undermined by a high 
rate of staff turnover: it has had three Directors in the past two years. The Agency 
is also directly susceptible to political influence in the performance of its 
functions. 

8. There is a considerable amount of uncertainty and confusion among procuring 
entities about the specific requirements of the law and implementing regulations. 
They find the three different legislative instruments complex, confusing and 
difficult to use. This leads to errors in application and increases the risk of 
avoidance of the requirements of the legislation. 

9. The advertising requirements for public bidding opportunities are inadequate and 
not implemented consistently: the Public Procurement Bulletin, in which all Open 
Tenders are required to be advertised, has not been published since July 1999.  

10. The bidding periods allowed for domestic procurement methods are too short to 
enable all interested bidders to learn about bidding opportunities and to prepare 
their bids. The bidding periods should be lengthened. 

11. The current practice whereby procuring entities make public their cost estimate 
for a contract at the time of bidding restricts competition in tendering and may 
lead to collusion and price-fixing among bidders. 

12. Whilst there is a standard bidding document approved by the COM, it is a limited 
instrument and not suitable for all applications. There are no standard pre-
qualification documents for goods and works and no standard bidding documents 
tailored to specific types of procurement: goods, works and services 

13. For domestic tenders, the law does not require procuring entities to conduct public 
bid openings immediately after the deadline for submission of bids, which is a 
fundamental requirement for fairness and transparency in public procurement. 
The confidentiality of bids, between submission and opening, is often 
compromised as a result. 

14. The current practice of establishing the qualification of bidders at the time of bid 
opening, by the use of a two-envelope system, is not conducive to efficient  
bidding, promotes hasty decision-making and results in the unnecessary rejection 
of good bids. 
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15. Current bid evaluation methodologies are subjective, using a Merit Points 
Systems and rigid weighting price and technical criteria (80/20), leading to 
unpredictable and uneconomic outcomes. This leads to a lack of objectivity in bid 
evaluation and to inappropriate contract awards in cases where technical quality 
should be an important consideration. 

16. Other than the limited provision regarding the submission of false qualification 
information (see 2.14 above), there is no procedure for debarring bidders for 
fraudulent or corrupt activity related to public procurement. 

17. The protests and appeals system fails to afford bidders adequate opportunity to 
seek administrative review of mistaken or inappropriate decisions taken by 
procuring entities, because of the foreshortened review period stipulated in COM 
Decision # 335. 

18. There is a lack of enforcement of the LPP by the audit authorities, as the audit 
institutions are inadequately resourced and trained to carry out their duties in 
respect of the public procurement legislation. 

19. There is no regular capacity or system to train public officials in procurement. 
20. Most procuring entities do not maintain registers of assets procured with public 

funds, making it difficult for procuring entities and auditors to track the 
whereabouts or ownership of assets and facilitating their theft or misuse. 

21. Fraudulent and corrupt practices are widespread. Their many manifestations 
include the bribing of public officials responsible for awarding contracts, 
submission and acceptance of false procurement documentation, suppliers and 
contractors colluding with the staff of procuring entities to avoid full performance 
of their contractual obligations. Many good bidders, both local and foreign, have 
lost confidence in Albania’s public procurement system and no longer participate 
in government tenders because they consider them to be unfair. 
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Section 4: Organization and Resources  
 
4.1 The Public Procurement Agency (PPA): The Law on Public Procurement 
establishes the PPA as the central organ for coordination and development of the 
procurement system. The PPA reports to the Council of Ministers and is headed by a 
Director, who is appointed and dismissed directly by the Prime Minister.  
 
4.1.1  The following are the PPA's mandated duties : 
 
1. submits proposals for procurement regulations to the COM; 
2. promotes and supports training of central and local government officials engaged in 

public procurement; 
3. edits and issues a Public Procurement Bulletin (PPB) to be used for invitations to 

tender and other announcements relevant to public procurement; 
4. prepares instructions and/or requests, advice and assistance to procuring entities in 

undertaking procurement; 
5. presents an Annual Report to the COM on the overall functioning of the public 

procurement system; 
6. inspects the records of the procuring entities to the extent it deems appropriate in 

order to check on the proper application of the Law by them; 
7. performs administrative review of complaints; 
8. cooperates with international institutions and other foreign entities in matters related 

to the public procurement system; 
9. plans and coordinates foreign technical assistance in the field of public procurement; 
10. prior to award by procuring entities of contracts >ALL100.0m (US$0.72m), reviews 

the choice of procurement method, if other than Open Tendering, and the bid 
evaluation report and approves the proposed award of contract. 

 
The PPA's organizational position within government is, at least in theory, independent 
and, as such, accords with internationally accepted best practice. In reality, however, the 
Agency is subject to direct political influence. Also, because the Agency is chronically 
under-staffed and under-resourced, it does not effectively implement the functions 
currently accorded to it under the law. 
 
It should be a top priority of the Government, in its efforts to improve the functioning of 
the public procurement system, to bolster the autonomy of the PPA. The Agency must be 
given the mandated functions it needs to enforce the public procurement law and to 
monitor and oversee the operation of the system effectively. It should also be given the 
staff and physical resources needed to discharge these functions fully. 
 
To this end, this report recommends the following measures. 
 

1. In order to ensure that the Director of the  PPA is afforded an appropriate degree 
of protection from political pressure, it is essential that the provisions of the Civil 
Service Law should be fully implemented and their application to the PPA staff, 
particularly the Director, should be guaranteed. 
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2. The requirements for procuring entities to apply to the PPA for waivers for certain 
procurement actions should be tightened and should include: 
§ all uses of a procurement method other than Open Tendering for contracts 

above the stipulated financial thresholds. The criteria which the PPA uses in 
assessing applications for waivers should be stipulated in the Regulations. 

§ all uses of Direct Procurement; 
3. The PPA should be required to report regularly - e.g. quarterly -  to the Council of 

Ministers on the number and values of such waivers which it grants and to justify 
them in the light of the pre-defined criteria. 

4. The PPA should establish and maintain its own Internet website, for the 
advertising of tenders, publication of contract award notices, promulgation of 
standard procurement documents and examples of best procurement practices. 
The use of a website for these purposes, in addition to the publication of the PPB, 
will increase transparency in the public procurement system and improve access 
for both domestic and foreign bidders. 

5. The PPA should have a much stronger mandate in the collection and 
dissemination of comprehensive, reliable information on the planning and 
implementation of the public procurement system. Its Annual Report should be 
published. 

6. The staffing of the PPA will need to be appropriately increased to allow it to 
discharge these greater responsibilities and careful attention should be paid to 
recruiting and training staff with the necessary procurement experience, technical 
capacity and integrity. The PPA has recently submitted to the COM an application 
to increase its staffing and for the additional financial resources necessary to do 
so. It is strongly recommended that the COM approve this application. 

 
 
4.2 Organization of Procurement in Procuring Entities 
 
4.2.1 The Guidelines provide that: 
 

1. a Procurement Unit, where a procuring entity has one, should comprise no fewer 
than 2 specialists and one lawyer; 

2. for each procurement undertaken by procuring entities without a dedicated 
Procurement Unit, a bid evaluation commission should be set up, comprising no 
fewer than 5 members and made up of discipline specialists and 1 economist; 

3. the Deputy Head of the procuring entity  - for example, a Vice-Minister - is 
recommended to be the Chairman of the bid evaluation commission. The head of 
the procuring entity, who signs the Procurement Order required to authorize the 
procurement, may not also head the evaluation commission. 

 
4.2.2 The practice of organizing procurement in procuring entities varies widely. In 
some entities, the bid evaluation commission both drafts the bidding documents and 
evaluate bids, whereas, in others, the commission plays an active role only at the bid 
evaluation stage. In most procuring entities, there is a lack of staff qualified to write 
good-quality bidding documents, including detailed and accurate technical specifications 
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for goods or works or Terms of Reference for consultants' services. The requirement that, 
at state level, the Minister should both initiate the procurement process and approve or 
sign the contract leaves room for political influence over contract award decisions, which 
has been identified as an area open to corrupt activity. It is clear that the current 
arrangements for making, approving and reviewing contract award decisions will have to 
be substantially revised, if greater reliability and integrity are to be introduced into the 
procurement process. To this end, it is recommended that, at least in the lager procuring 
entities where staffing and workload warrant it, the PPA should promote the creation by 
procuring entities of a two-tier approach to the management of all sizeable procurement 
exercises e.g. >US$100,000 equivalent. This structure would comprise: 
 

1. a Procurement Committee, comprising three members of the senior 
management team of the procuring entity, for example at Director General or 
Head of Department level. All members should be professional civil servants, 
accountable under the civil service law. The functions of this Procurement 
Committee would be to: 

 
§ approve annual procurement expenditure programs and ensure adequate 

planning of all tenders >US$100,000 equivalent; 
§ oversee the entire procurement procedure of each tender, to ensure its 

probity and compliance with the LPP, including adherence to adve rtising 
requirements; 

§ ensure that the most appropriate and competitive procurement method is 
used; 

§ critically appraise any proposal to use a procurement method other than 
Open Tendering, for purchases above the OT threshold, before the 
submission of such an application to the PPA; 

§ appoint the members of the Bidding Committee for each procurement and 
nominate its Chairman; 

§ approve the bidding documents before their issue to the bidders; 
§ approve the bid evaluation report and recommendation for award of 

contract made by the Bidding Committee. 
 

2. For each procurement >US$100,000, an ad hoc Bidding Committee, comprising 
up to five staff, including Procurement Officers, Technical Specialists/Engineers 
in the discipline relevant to the subject matter of the procurement, 
Finance/Economics/Accounting Specialist and Lawyer. For each procurement, the 
end user department of the procuring entity should be represented in the Bidding 
Committee. The members of each Bidding Committee would vary from one 
procurement exercise to another, depending on the subject matter of the 
procurement. The functions of the Bidding Committee would be to: 

 
§ select the procurement method, prepare a procurement plan and cost 

estimate for each procurement; 
§ implement the procurement procedure in accordance with the LPP; 
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§ draw up the bidding documents, including the technical specifications, to 
be approved by the Procurement Committee; 

§ evaluate bids and prepare the bid evaluation report and recommendation 
for award of contract, to be approved by the Procurement Committee for 
contracts >US$100,000 and by both the Procurement Committee and the 
PPA for contracts >US$500,000 (see 2.11 above). 

§ after approval of the recommendation for award by the Procurement 
Committee, place the contract with the winning bidder. 

 
In addition, the PPA might consider requiring that all evaluation commissions should 
contain at least one accredited Procurement Officer (see 4.3 below). 
 
This separation of functions should deliver the following benefits: 
 

§ increase the control of procuring entities’ senior management over the 
planning and execution of annual procurement programs and individual 
tenders >US$100,000; 

§ reduce the opportunity for political interference in contract award 
decisions;  

§ reduce the opportunity for individual employees of procuring entities to 
exercise discretion in the award of contracts or to forge corrupt 
relationships with bidders, by varying the membership of Bidding 
Committees; 

§ increase the accountability of procuring entity staff involved in 
procurement. 

 
3. For procurements <US$100,000, where the regular involvement of the procuring 

entity’s senior management is not warranted, procuring entities should put in 
place appropriate organizational arrangements which balance decision-making 
authority with accountability for probity and compliance with the LPP. This might 
involve such purchases being handled by a Procurement Officer or Procurement 
Unit, where the procuring entity has one, or by the end-user department directly. 
Senior management in procuring entities should require a periodic (e.g. quarterly) 
report on all procurements <US$100,000 and should also ensure that the conduct 
of such procurements is subject to regular audits by the procuring entity’s Internal 
Audit function, in addition to the routine scrutiny exercised by external audit 
bodies. 

 
Table 4.1: Proposed Interim Arrangements for Approval and Review of Contract Awards  
 

Contract Value 
(US$ equivalent) 

Award Decision  
Made by 

Award Decision 
Approved by 

Award Decision 
Reviewed by 

<US$100,000 End-User Department   
US$100,000-500,000 Bidding Committee Procurement Committee  

>US$500,000 Bidding Committee Procurement Committee PPA 
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In addition, certain provisions should apply to all public officials who participate in 
public procurement: 
 

§ before participating in a Procurement or Bidding Committee, all public 
officials should be required to sign a statement that they have no conflict of 
interest in doing so and no personal or financial relationship with any of the 
bidders; 

§ all members of bid evaluation commissions should be named on and required 
to sign bid evaluation reports, in order formally to indicate their agreement to 
the recommendation for award of contract and to ensure the accountability of 
individual evaluators. 

 
 
4.3 Training and Capacity Building for Public Procurement 
 
Albania lacks its own permanent capacity for training government officials in public 
procurement. In the past, provision of training has been financed primarily by the IDF 
grant, which the Bank made available to Albania, which financed the training of some 
500 public officials in public procurement in 1996-97. However, since then, provision 
has been sporadic and the GOA has made no progress in building the country's own 
sustainable training capacity. Many staff in procuring entities who handle procurement 
have received no training in procurement at all. 
 
It is essential, therefore, that the Government should increase its efforts to expand the 
provision of procurement training. It is recommended that PPA should focus its limited 
resources on developing at least a modest level of sustainable training capacity in existing 
institutions. To meet this objective, the following steps are recommended: 
 

1. The PPA should adopt a proactive role in fulfilling its obligation to develop and 
maintain a training system for government and municipal clients, suppliers and 
contractors. 

2. The PPA should also appoint a full-time Procurement Training Coordinator, to 
take the lead in developing and delivering procurement training materials and 
courses and to coordinate and encourage the activities of different providers. 

3. The PPA should develop and implement a national training strategy for public 
procurement. 

4. The PPA should prepare and disseminate, to all procuring entities operating under 
the LPP, standard training materials for public procurement which are consistent 
with the legislation; specific areas of weakness, which need to be addressed by 
training, should include: 
§ procurement planning, contract packaging and scheduling; 
§ cost estimating, particularly for civil works contracts; 
§ writing comprehensive, generic technical specifications; 
§ drafting of comprehensive, appropriate bidding documents; 
§ bid evaluation; and 
§ contract administration. 
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5. The PPA should also adopt a more proactive role in promoting the growth of a 
range of sources of training provision from institutions, such as technical 
universities and management schools, and should develop collaborative efforts 
with such institutions to develop and conduct procurement courses. including 
providing teaching materials and lecturers. 

6. The PPA should promote the development of an accreditation system for 
procurement training courses, whereby procurement courses run by training or 
educational institutions can be independently accredited to a defined quality 
standard, leading to the award of a recognized, professional procurement 
qualification to delegates who successfully complete the courses. 

7. The PPA should also consider a scheme for accrediting Procurement Officers, 
once they have undergone accredited training programs and achieved recognized 
procurement qualifications. As in other Eastern European countries (e.g. 
Slovakia), the PPA might then consider making it a requirement that each 
procuring entity should employ an accredited Procurement Officer and that all 
procurement commissions should include at least one accredited Procurement 
Officer. 

8. PPA staff should be trained in procurement auditing. 
 
 
4.4 Development of the Procurement Profession 
 
Furthermore, it is important that the GOA, led by the PPA, should take steps to develop 
procurement as a profession in Albania. Because it is not yet recognized as a profession 
in its own right, procurement positions in government service are invariably occupied by 
non-specialists, with no definable career path to aim for. Staff working in the 
procurement function are employed and paid on the same terms as other public-sector 
employees.  It is clearly in the interests of all concerned – national Government, local 
government and the individual employees -  that Albania should deve lop a cadre of 
professional public Procurement Officers, adequately trained and accredited, 
professionally qualified and appropriately remunerated. Such a strategy is key to 
improving the quality and probity of the public procurement function and to attracting 
and retaining high-caliber staff to the profession. It is recommended, therefore, that the 
PPA should initiate a dialog within Government, particularly with the Department of 
Public Administration (DOPA), the objective of which should be to have procurement 
established as a separate career stream in the civil service, both at national and local 
government levels. This action should be supported with separate job descriptions, 
qualifications requirements, career structures and salary scales for procurement officers.  
 
4.5 Relations between the Government and the Business Community 
 
As the 1998 'Combating Corruption in Albania' Report recognized, because of the 
pervasive presence of corruption in the public procurement system, many bidders have 
lost faith in government contracting and no longer participate in public tenders. The 
negative effects of this situation impact not just upon the domestic economy - fewer local 
bidders benefit from the economic stimulus of winning government contracts - but also 
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on public expenditure - fewer participating bidders means less competition, leading to 
higher prices and less value for public money spent. It is imperative, therefore, that the 
PPA should take the lead in mounting an outreach program to the business community. 
The aims of these efforts should be to rebuild the business community's confidence in the 
public procurement system and to boost participation by private-sector companies, both 
local and foreign, in tendering for government contracts. This report recommends that the 
PPA should launch a regular (e.g. monthly) series of short business seminars, at which it 
should present to the business community the opportunities which public procurement 
offers and explain the program which the GOA is undertaking to reform public 
procurement and to combat corruption. A further objective of such seminars should be to 
brief companies, in generic terms, on how to compile good-quality bids, thus improving 
the competitiveness of bidders and the responsiveness of bids received by procuring 
entities. Furthermore, the business community should be consulted on the future 
development of the public procurement legislation in Albania. 
 
 
Section 5: Audit & Anti-Corruption Measures 
 
5.1 Anti-Corruption Measures 
 
In January 1998, after consultations with the World Bank, the Council of Ministers 
approved a set of anti-corruption initiatives, which included: 
 

1. the appointment of a high- level Steering Group to undertake inter-ministerial 
coordination of anti-corruption measures; 

2. collection of evidence on corruption, though diagnostic surveys of enterprises, 
households and public officials; 

3. launching an open workshop on anti-corruption and public-sector performance; 
4. an Anti-Corruption Program, encompassing reform of public procurement, reform 

of the civil service, the judiciary, customs and tax administrations, measures 
against illegal trade and money laundering, steps to improve financial auditing, 
reform of the budget and Treasury functions, as well as of economic policy and 
regulatory reform and a public awareness campaign to communicate the 
Government's commitment to combating corruption. 

 
5.2 Survey Findings on Corruption in Public Procurement 
 
The survey evidence revealed that corruption is pervasive in Albania. Many households 
and businesses had paid bribes and many officials had accepted them. Perceived as being 
among the most corrupt institutions were the Customs, judiciary, tax administration and 
privatization agency, as well as local government. More than half of firms surveyed 
admitted to having paid bribes to public officials, with trade and construction companies 
paying more than those engaged in manufacturing and services. Public procurement was 
found to be a particular target of corruption, with more than half of all firms stating that 
they did not participate in government procurement because competition is unfair. 
Almost 50% of firms requiring some form of clearance to participate in public 
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procurement admitted to paying bribes to obtain such clearances and those firms paid 
bribes 70% of the time. Experts surveyed perceived Albania as having one of the highest 
rates of corruption among transition economies and a very weak rule of law. 
 
The survey found the following to be the most common irregularities in the 
implementation of public procurement: 
 
at the pre-contract stage: 
 

1. tailoring of technical specifications to favor a particular bidder; 
2. restricted dissemination of information about contracting opportunities; 
3. abuse of urgency as a excuse for overuse of Direct Procurement or for restricting 

competition to a small number of bidders; 
4. breaches of the confidentiality of bidders' bids after submission to the procuring 

entity. 
 
during bid evaluation: 
 

5. interference by senior staff of the procuring entities in the decisions of evaluation 
commissions; 

6. senior staff making contract award decisions directly themselves, by-passing 
evaluation commissions; 

 
during contract administration: 
 

7. poor supervision of contracts, allowing suppliers or contractors to supply lower-
quality products than specified in the contract or to falsify quantity or quality 
certificates; 

8. contract administrators colluding with and accepting bribes from 
suppliers/contractors to allow them to escape their contractual obligations; 

 
information dissemination: 
 

9. insufficient information being addressed to all parties, including officials with 
responsibility for public procurement, bidders, suppliers, contractors and the 
public. 

 
The CPAR assessment found that all of these abuses remain prevalent in Albania, in part 
because the GOA has made little headway in implementing the public procurement 
agenda of the Anti-Corruption Program. 
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5.3 Audit 
 
5.3.1 Inspections by the PPA 
 
The provisions in the LPP on the auditing of public procurement include the following: 
 

1. Procuring entities must make records and documents regarding public 
procurement available for inspection by the PPA and must submit reports 
regarding their procurement activities in such detail and at such intervals as the 
PPA may require. 

2. Among the authorized functions of the PPA is that of inspecting the records of 
procuring entities "to the extent it deems appropriate in order to check the proper 
application of the law by them"; 

3. the High State Control or local authority, when it identifies a breach of the 
provisions of the law or procurement regulations, has the right to penalize, for 
administrative infringement, the responsible staff of the procuring entity with a 
fine amounting to between ALL50,000-100,000 (US$360-720). The procuring 
entity staff member may appeal to a district court against the imposition of such a 
penalty. 

 
Whilst these provisions are already weak, it appears that they are not regularly enforced. 
The 1998 Annual Report of the PPA records that it conducted inspections on procuring 
entities for the first time since its establishment in 1996, but that, even then, these 
inspections were conducted on only four procuring entities and only one mis-application 
of the LPP was recorded. The 1999 Annual Report records no such inspections but does 
record that it had experienced problems, when overturning a procurement decision as a 
result of a complaint, in identifying the responsible public officials, as the procuring 
entities do not identify the officials responsible for such decisions. The recommendations 
presented under Section 2.11 of the report are designed to address this problem. 
 
5.3.2 Internal Audit in Budget Institutions  
 
Whilst the Organic Budget Law makes Ministers responsible for accounting and internal 
inspection of the revenue and expenditure transactions of budget institutions, the internal 
financial controls within budget institutions do not work effectively. The 1998 Anti-
Corruption Program set up a Working Group on Financial and Performance Management, 
which was tasked with identifying ways to improve internal controls and independent 
audits of public accounts. Improving the internal auditing function in procuring entities 
should go some way towards reinforcing the application of the LPP, as well as to 
identifying and punishing violations of it. It is important that, as the internal audit 
function is strengthened, internal auditors in procuring entities should be trained in the 
accurate interpretation of the LPP. 
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5.3.3 Inspections by the Ministry of Finance (MOF) 
 
The Organic Budget Law also gives the MOF the right periodically to inspect the records 
of revenues and expenditures of budget institutions and local government authorities and 
to impose penalties for violations of the Budget Law. However, the Public Expenditure 
Review (PER), which the World Bank recently conducted in Albania, found that: 
 

1. frequent revenue shortfalls are accompanied by ad hoc measures to cut 
expenditures across the board, with little consideration for program or activity 
outcomes; 

2. oversight and control of the budget remains problematic. The absence of 
performance indicators inhibits the ability of central authorities to draw 
conclusions about the efficiency of public expenditures. 

 
The CPAR assessment also found that unplanned cuts to the annual budget allocations of 
procuring entities severely disrupts their ability to meet payment obligations under 
existing procurement contracts. Also, the release to procuring entities of additional 
budget funds late in the financial year, with the requirement that such funds be spent by 
year-end, encourages the use by procuring entities of uncompetitive procurement 
methods. Much of this money is spent by Direct Procurement, with no competition, poor 
value for money and a high level of susceptibility to corruption. 
 
An improvement of MOF's budget management process is an essential prerequisite to 
holding procuring entities accountable for good procurement planning, based on firm 
annual budgets and for the use of the most competitive, transparent procurement 
methods. Equally, it is essential that MOF's budget management be strengthened, in order 
that reliable financial information on the application of public funds through procurement 
should be available to MOF and that violations of the budget legislation may be 
prosecuted. 
 
5.3.4 Audit by the High State Control (HSC) 
 
The High State Control supervises the economic activity of state institutions, the use of 
state funds by the organs of state and local government and the economic activity of 
institutions in which the state owns more than half the shares or when their debts, credits 
or obligations are guaranteed by the state. HSC is required to submit an annual report to 
the People's Assembly on the implementation of the state budget, which includes 
reporting on the expenditure of public funds through public procurement.  
 
The audit of procurement transactions periodically forms part of HSC’s activities and its 
most recent annual reports have identified several alleged breaches by procuring entities 
of the procurement legislation. However, the scope of HSC’s auditing of public 
procurement transactions is relatively limited, as it lacks the capacity to undertake 
comprehensive audits of public procurement. As a result, the performance of public 
procurement by procuring entities is not being audited as regularly as is necessary to 
ensure compliance with the legislation. This under-capacity results not only from a lack 
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of adequate numbers of staff but also from the fact that its existing staff have not been 
adequately trained in the interpretation and application of the public procurement 
legislation. There is a clear need to train HSC auditors in the correct interpretation and 
application of the LPP and its the implementing regulations and in methodologies for 
conducting procurement audits (as opposed to financial audits). It is also important to 
ensure that HSC's audit findings are regularly and widely published and to ensure that 
violations of the public procurement legislation which its audits identify are referred to 
the appropriate authorities for prosecution. 
 
5.4 Recommendations for Strengthening Audit and Anti-Corruption Measures 
 
Whilst Albania is to be commended on its efforts to date to combat corruption, the 
following additional measures are necessary: 
 

1. The GOA should introduce into all bidding and contract documents specific 
prohibitions against fraudulent and corrupt activities by bidders. 

2. An administrative procedure should be put in place for debarring from 
participation in public procurement all firms and individuals who have engaged in 
fraudulent or corrupt activity and PPA should publish a list of those debarred in 
the PPB and on its website. 

3. The accuracy and reliability of audit findings on procurement should be improved 
by the development of procurement training courses specifically for interna l 
auditors and HSC auditors. 

4. All procuring entities should establish their own internal audit functions, which 
should undertake regular audits of the conduct of public procurement. 

5. Procurement audit reports should be published. 
6. The decisions, clearances and waivers granted by the PPA should be subject to 

regular, independent audit. 
7. The PPA should set up an anonymous telephone hotline to facilitate the reporting 

of procurement-related fraud and corruption. 
8. The PPA should strengthen its measures for monitoring low-value procurements 

made by procuring entities, in order to identify inappropriate uses of restrictive 
procurement methods and to deter fraud and corruption in this area of 
procurement. 
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Section 6: Public-Sector Management Performance 
 
 
6.1 Performance of the Public Procurement System 
 
Because the PPA neither collects nor publishes any data on public procurement, there is 
no reliable information on which to base an analysis of the functioning of the public 
procurement system. This is one of the key areas in which the performance of the PPA 
urgently needs to be strengthened. 
 
However, the following data, taken from the Government's budget, give an indication of 
the scale of public expenditures which might be spent through the public procurement 
system. 
 
Table 6.1:  Budgeted Government Spending on Capital Expenditure and 

Operations & Maintenance, 1999-2000 
 

Category of Expenditure* 1999 US$m 
Equiv 

2000 US$m 
Equiv 

Variation 

Operation and Maintenance 20,500 146.6 23,692 169.4 +16% 
Capital Expenditure: 
- Domestic Financed 
- Foreign Financed 
Sub-total Capital Expenditure 

 
10,720 
15,170 
25,890 

 
76.7 

108.5 
185.1 

 
14,662 
20,000 
34,662 

 
104.8 
143.0 
247.9 

 
+37% 
+32% 
+34% 

Total O&M + Capital: 46,390 331.7 58,354 417.3 +26%  
 

* All figures in millions of Lek. US$ equivalents shown in italics. 
 
 
Therefore, the total value of domestically-financed capital and recurrent expenditures was 
ALL31,220m (US$223m) in 1999, rising 23% to ALL38,354 (US$274m) in 2000. These 
figures indicate – and this was borne out in interviews with several senior public officials 
conducted during the assessment - that procuring entities have increasing funds available 
for expenditure on procurement. The assessment found, however, a slow rate of 
disbursement of public funds, which was due in large part to poor performance by 
procuring entities in implementing procurement. As described at 2.13 above, there is also 
evidence that, because of poor procurement planning and the release of supplementary 
budget allocations late in the fiscal year, there is a peak of procurement expenditure at 
year-end, most of it by the Direct Procurement method. 
 
  
6.2 State Enterprises 
 
Whilst no hard data are available on the performance of procurement by state enterprises, 
it became evident, during the conduct of this assessment, that the commercial activities of 
these enterprises are being impeded by the requirement that they adhere to the often 
cumbersome provisions of the LPP.  
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Experience in other countries suggests that state enterprises, because of the 
requirement on them to operate in a more commercial environment, need greater 
flexibility in their procurement decision-making than a national public procurement 
law, such as the LPP, affords. In order to promote the successful commercialization 
of these organizations , it is recommended that the GOA should consider legislating 
that a commercialized, parastatal organization may be governed by the existing LPP 
unless and until it has introduced a set of in-house procurement regulations 
approved by the PPA. 
 
 
Section 7: Performance on Bank-Assisted Projects 
 
7.1 Procurement and Portfolio Performance 
 
As of June 30 2000, the IDA-financed portfolio comprised 21 projects under 
implementation for a total value of US$315.5m. During FY2000, 7 projects closed, the 
closing dates of 4 others were extended to facilitate competition of implementation and 6 
new projects were signed. The portfolio contains two projects rated as unsatisfactory – 
Power Transmission & Distribution and Durres Water – both of which are under 
suspension of disbursements. 
 
Despite this, the FY2000 CPPR found the overall performance of the portfolio to be 
satisfactory and noted the significant progress which the GOA had made, in the past year, 
in the restructuring of PIUs and with improving the allocation of counterpart funds. 
Nevertheless, the CPPR noted that procurement skills continue to be weak in public 
transactions in Albania and that the effectiveness of 2 of the 6 recently-signed projects is 
delayed, pending the GOA’s appointment of Procurement Specialists to the respective 
PIUs. 
 
Since the beginning of the Bank’s lending program in 1991, there has been a heavy 
reliance on foreign Technical Assistance in project implementation, including 
procurement, and this continues until the present. Nevertheless, there is now a small 
cadre of Albanian personnel in Ministries who are becoming skilled in Bank 
procurement. 
 
7.2 Strengths and Weaknesses in Procurement Management on Bank-Assisted 

Projects 
 
7.2.1 Strengths  
 
1. The restructuring of PIUs implementing Bank-financed projects has been 

completed, all PIUs Directors and staff have been appointed and PIUs have been 
given autonomous status. PIU staff are paid market-related salaries, which enables 
them to compete with the private sector to attract and retain high-caliber staff. 
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2. The GOA has recently made progress with the timely allocation of counterpart 
funds to projects – for example, for the payment of import duties - though the 
situation is not yet entirely satisfactory. 

3. With a few exceptions, procurement performance on Bank-financed projects is 
generally satisfactory and compliance with the Bank's procurement procedures is 
usually of an acceptable level.  

4. Contracts are usually awarded within acceptable time frames and most 
implementing agencies perform procurement in a reasonably efficient manner. 

5. Experience of conducting procurement under Bank guidelines has been 
accumulated in 7 national Ministries, as well as several different national 
agencies, municipalities and municipal enterprises. 

6. Bidders generally consider implementing agencies to be fair and efficient in their 
handling of Bank-financed procurement. 

 
7.2.2 Weaknesses 
 
1. The requirement, contained in the national public procurement legislation, that the 

Minister should issue a Procurement Order authorizing the start of a procurement 
procedure and sign the contract is being applied unnecessarily to procurement on 
Bank-financed projects, often causing delays. Also, different thresholds have been 
established by different PIUs to determine the contract value above which the 
Minister’s signature is required, which means that different PIUs have varying 
level of decision-making autonomy for procurement. These practices should be 
discontinued for Bank-financed projects and the authority for initiating 
procurement and making procurement decisions should be invested in the PIU 
Director. 

2. Although the situation has improved in the past year, implementing agencies have 
had repeated problems raising counterpart funds in good time to pay VAT and 
import duties on Bank-financed contracts, leading to delays in procurement. Lack 
of counterpart funds has also caused delays to the installation of Bank-financed 
equipment, where the implementing agency could not pay for such installation. 
The procedures for allocating counterpart funds still require streamlining. 

3. There have been instances of attempted price-fixing and collusion between local 
bidders, particularly for civil works contracts procured by NCB. 

4. Delays have resulted from the failure of many implementing agencies to prepare 
procurement plans at the outset of a project or of an individual procurement 
exercise. 

5. Implementing agencies' staff are not qualified to undertake cost estimating 
thoroughly, particularly for civil works contracts. 

6. Little technical expertise exists within the Ministries properly to prepare technical 
specifications for goods and works. For consulting assignments, the quality of the 
Terms of Reference drafted by the implementing agencies is generally poor. 

7. Many PIUs lack the technical expertise needed to undertake technical evaluation 
of bids for goods, works or services.  

8. In the evaluation of bids, implementing agencies frequently recommend award of  
contract to the lowest-priced bid, whether it is substantially responsive or not, 
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because of their concern about being accused of corruption if the lowest bid is 
rejected. 

9. Post-qualification, where it is carried out, is seldom done effectively, with the 
result that contracts have been awarded to suppliers/contractors who do not have 
the capacity to perform the contract. (e.g. textbooks). 

10. There is little expertise and no appropriate procedures in effect to inspect goods 
for compliance with the technical specifications. Procuring entities lack a culture 
of employing third-party inspection agencies to conduct pre-shipment inspections 
on their behalf, even when the technical complexity of the goods warrants it. 

11. There have been repeated problems with the timely performance and quality of 
civil works constructed by local contractors. In some cases - for example, on road 
construc tion contracts procured by NCB with prequalification - contractors lack 
the equipment and cashflow to continue construction in line with the contracted 
work program, suggesting that prequalification criteria have been set too low. 

12. There have been delays to roads projects caused by the employer's difficulty in 
expropriating land. 

13. There have been instances of false documentation having been submitted by 
bidders, both local and foreign, including prequalification information and 
fraudulent bid securities. 

14. Most implementing agencies lack formal mechanisms for monitoring procurement 
performance and contract administration. Independent, third-party audits have 
found that implementing agencies do not maintain fixed asset registers, making it 
difficult to track the ownership and whereabouts of Bank-financed goods and 
equipment after delivery. PIUs seems to believe that their responsibility for 
procurement ends at award of contract. 

15. There have been a number of complaints - currently 3 outstanding against a single 
Bank-financed project. Complaints mostly relate to the purchaser’s evaluation of 
technical specifications. 

16. The high turnover of PIU staff means that trained procurement personnel often 
leave and are replaced by untrained staff, undermining implementation and thus 
prolonging the implementing agencies' reliance on foreign technical assistance. 

 
 
Section 8: General Risk Assessment 
 
Albania's experience of operating comprehensive public procurement legislation is brief, 
covering just four years since the Law on Pub lic Procurement came into effect in January 
1996. Whilst the Government introduced, at the same time, implementing regulations to 
complement the LPP, the totality of this legislation is complex, in some cases 
contradictory and frequently difficult for staff in procuring entities to apply. As the 
Government has made few substantive changes to these legislative instruments in the 
interim, the situation has not improved and adherence to the legislation has never reached 
a satisfactory level. The serious civil disturbances which swept Albania in 1997, resulting 
in widespread disregard for the rule of law, have made it particularly difficult for the 
Government to enforce the public procurement legislation and have laid many other 
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trade-related operations, such as import-export commerce and customs, prey to 
corruption and a chronic failure of law enforcement. 
 
It is clear, therefore, that any attempt to improve the functioning of Albania's public 
procurement system will succeed only if it simultaneously addresses the shortcomings in 
the legislation and the challenge of enforcement. 
 
The LPP contains a number of weaknesses which reduce the transparency of public 
procurement and inhibit economy and efficiency. Chief among these is that it is too easy 
for procuring entities to avoid using Open Tendering. Restricted Tendering is too often 
used as a substitute for Open Tendering in the procurement of high-value contracts; 
Direct Procurement is over-used, delivers poor economic results and is open to 
corruption. Arbitrary limitations on the participation of foreign bidders in Open 
Tendering restrict procuring entities to a limited domestic market and protects local 
bidders unnecessarily from competition, whilst depriving procuring entities of the 
economic stimulus of full competition.  
 
Transparency in public procurement - essential if the system is to be seen as fair - is 
undermined by inadequate advertising and notification requirements, opaque bid opening 
procedures, subjective methodologies and criteria for evaluating bids and the absence of 
any requirement to advertise contract awards. These deficiencies both facilitate and 
conceal corrupt practices. 
 
The situation is made worse by weak anti-corruption provisions. Because there is no 
procedure for debarring bidders who engage in  fraudulent or corrupt activities, they may 
participate repeatedly in public tendering. Where procuring entities make mistaken or 
erroneous procurement decisions, a weak protests and appeals system deprives bidders of 
adequate redress. At all leve ls of government, inadequate provisions and resources for 
auditing procurement transactions allow wrongdoing to continue unchecked. The Public 
Procurement Agency (PPA), which should take the lead in ensuring enforcement of the 
LPP, not only lacks the necessary powers to do so but is under-staffed and under-
resourced to perform even its current functions.  
 
In view of these findings, this report ranks Albania as a high risk country in respect of its 
public procurement system. However, if the Government commits itself to rectifying the 
deficiencies in its procurement legislation identified in this report, to strengthening 
enforcement of the law and increasing transparency, it should be able to improve this 
rating within the time span of the Action Plan presented below. 
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Part B - Private Sector 
 
Section 9: Commercial Regulations  
 
9.1 Commercial Regulations  
 
The  Civil Code  contains, in Part V, basic provisions on contract law, including on offer 
and acceptance, express and implied contract terms and the application of standard 
conditions of contract (which is of importance for the use of SBDs by public procuring 
entities). There is also a set of specific provisions on Sale of Goods contracts, governing 
the obligations of the seller and buyer, delivery and payment, documentation, defects 
liability, transfer of risk during transportation of the goods, as well as installation. These 
provisions provide a reasonably comprehensive framework within which procurement 
transactions may take place. However, as described under 9.2 below, because of the 
weakness of the judiciary and the unreliability of legal redress, most private companies 
do not rely on the law for the interpretation or application of contract terms. 
 
The Law on Commercial Companies governs the operations of private and public 
companies, defining the different types of company permitted, including general 
partnership, limited partnership, limited liability company, state company and public 
company. As it applies to public companies, the law contains salient provisions on their 
management, the treatment of share capital, the holding of annual general meetings; 
auditing of public companies is required to be carried out by Certified Public 
Accountants and the law specifies the minimum contents of the annual report. However, 
as the auditing profession in Albania is not well developed, there may be some doubt as 
to the veracity of annual reports published by public companies. 
 
The Law on Foreign Investment (#7764 dated November 2, 1993) allows foreign 
investment in Albania without prior authorization, excluding the ownership of land, 
which is regulated separately. This law establishes the rights of foreign investors to 
transfer all assets (revenues, payments, return on shareholders' equity etc.) out of Albania 
after payment of taxes due. The law also contains provisions on the resolution of 
investment disputes. Where a dispute arises between a foreign investor and an Albanian 
private company or state enterprise, the foreign investor has the right to choose to have 
the dispute referred to any applicable dispute resolution procedure, including 
international procedures. Where a dispute arises between a foreign investor and the state 
administration, the law establishes the foreign investor's right to have it referred to the 
International Center for Settlement of Investment Disputes. 
 
The Code of Civil Procedure contains the legal provisions and procedure on 
commercial arbitration, which apply to all arbitration conducted on the territory of 
Albania when one or both parties to the dispute are registered in Albania. The law has 
authority equally over privately-owned companies, the state and any organization 
controlled by the state. Where both parties to a dispute are Albanian, the Code on Civil 
Procedure requires that the arbitration court applies Albanian law; where one party is 
foreign, the parties may choose to have the arbitration proceedings conducted under the 
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law of another country. The arbitration procedures are broadly consistent with the 
UNCITRAL rules. However, the one major departure from UNCITRAL is that a decision 
of an arbitration court is implemented by an execution order issued by a district court, 
which may not be appealed, except under specific conditions appertaining to faulty 
procedure of the arbitration court. There is also a new draft Law on Arbitrating Trade 
Issues under preparation. 
 
The infrastructure for arbitration proceedings in Albania is very weak. There are no 
arbitration institutions and the country lacks a tradition of resolving contractual disputes 
by arbitration. Most potential contract disputes are either resolved by informal 
negotiation or by one party simply abandoning the contract; the latter practice is 
particularly common with contracts for construction works. As Albania is not yet a 
signatory to the New York Convention on the Recognition of Foreign Arbitral Awards, 
the likelihood of having a foreign arbitral award enforced is low. However, Albania is 
currently preparing to sign both the NY Convention and the European Convention on 
Arbitration. The Bank-financed Legal and Judicial Reform Project in Albania contains a 
component for the establishment of an independent Center for the Out-of-Court 
Settlement of Commercial Disputes, the aim of which is to strengthen the local 
institutional framework for arbitration. 
 
As the development of arbitration services and qualified arbitrators is essential to 
the functioning of commercial activities in the country (both private-private and 
public-private), it is recommended that the Government of Albania should 
dedicated appropriate resources to developing training courses for arbitrators, in 
order to promote the development of the arbitration profession and practice in the 
country. 
 
The Albanian Customs Service (ACS) is still recovering from the widespread civil 
disturbances of 1997, when it lost control of the ports and border crossing points, import 
duties could not be collected and wholesale smuggling of goods became the general 
practice. With the support of the EU-financed Customs Assistance Mission - Albania 
(CAM-A), the service has gradually been restoring its ability to collect revenue and 
efforts continue to build ACS into a modern, viable customs service. A new Customs 
Code (#8449 dated January 27, 1999) has been passed, the level of tax collection has 
stabilized and there are plans to automate customs documentation and procedures through 
the introduction of the ASYCUDA system. Nevertheless, smuggling remains a serious 
challenge; bribery and the presentation of fraudulent customs documentation are also 
reported to be commonplace. 
 
During the past six years and with the active assistance of international organizations, 
foremost among them the OSCE and EU, Albania has adopted numerous new laws and 
regulations, amounting to a fairly well developed legislative framework. However, this 
flurry of legislation has given rise to difficulties in interpretation, particularly in the many 
instances where provisions are conflicting. In addition, there remain serious challenges in 
implementation, in making sure that the rule of law functions effectively and in building 
a competent and corruption-free judiciary. 
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Section 9.2: Commercial Practices 
 
Private sector activity in Albania started only with the passage of the Law 'Sanctioning of 
Private Property, Free Initiative and Privatization' in 1991, which allowed the transfer of 
state property to private ownership and the establishment of new private businesses. By 
1996, the private sector accounted for 75% of GDP and comprised some 62,000 
registered enterprises, most of them small. This rapid private-sector growth necessitated 
corresponding adjustments by public institutions performing regulatory and oversight 
functions, including the collection of customs and tax revenues, settlement of legal 
disputes and the registration and licensing of private activities. It is perhaps not surprising 
that the development of these public functions has not kept pace with that of the private 
sector. As a result, much private-sector purchasing activity is conducted in the "gray" 
economy, is often undocumented and paid in cash. Because most private firms are young, 
they do not have established management or administrative procedures. Even the most 
advanced enterprises have established only basic procedures, which describe mainly 
managerial hierarchy, rather than technical or operating responsibilities. 
 
Although the country has not yet developed a recognizable set of commercial practices, 
there are some recurrent practices common to most private firms. 
 

1. Contract award is invariably to the lowest-priced offer which meets the basic 
technical specifications. 

2. Written contracts are used mainly in construction works and for the import of 
goods from abroad. 

3. Purchasing of goods from the domestic market is done mainly by a simple 
purchase orders, paid in cash and, in the majority of cases, without an invoice. 

4. There is a high incidence of contracts not being performed. Given the weak 
judiciary, many enterprises prefer to not involve themselves in formal dispute 
resolution procedures but choose, instead, to resolve such cases through informal 
negotiations or through intermediaries. 

5. Given the weakness of the judicial system, most business-to-business commercial 
relationships are based primarily on trust, built on satisfactory past performance. 
Private companies are very conservative with regard to  entering into new supply 
relationships, which has the effect of limiting competitive sourcing. 

6. Direct contracting is widely used  and price negotiation is the norm. 
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B - RECOMMENDED ACTION PLAN 
 
Section 10:  Strategic Approach 
 
With only 4 years of experience in applying its first comprehensive public procurement 
legislation, Albania has already made some significant achievements, foremost among 
them being a law which provides a sound basis for the conduct of public procurement. 
However, the Government has yet to build on this good start and, because it has made 
few continuing efforts to develop the legislation once introduced, the result has been a 
confused and incomplete body of legislation. There is little doubt that, had it not been for 
the civil disturbances of 1997, greater progress would have been made by now. However, 
it is imperative that the GOA should expend strenuous efforts to make up this lost 
ground. 
 
It is recommended that the GOA's strategy for public procurement should be built upon 
increasing the level of competition in the system, introducing transparency so as to 
rebuild the confidence of the business community in the fairness of the government 
tenders and strengthening the capacity of its own institutions to carry out procurement 
accurately and efficiently. These objectives can be served by a strategy which is built on 
the following key considerations: 
 
1. maximum use of the most competitive procurement methods, particularly Open 

Tendering (OT); 
2. stricter requirements on procuring entities to seek waivers for exceptions to the 

use of OT; 
3. improved consistency and clarity between the procurement legislation and 

implementing regulations; 
4. stricter requirements for advertising public bidding opportunities and for notifying 

stakeholders of contract awards, supported by a stronger physical infrastructure to 
deliver these requirements, including the use of Internet technology; 

5. achieving better economic value by increasing the participation of foreign bidders 
in public tenders, whilst offering appropriate opportunity for domestic bidders to 
participate fully and effectively in bidding; 

6. replacing the current, arbitrary discriminatory provisions against participation by 
foreign bidders in public tenders with a clear, rational and transparently-applied 
domestic price preference policy, which still helps local bidders to compete 
effectively; 

7. improved accuracy and consistency in implementation of procurement by the 
immediate reintroduction of the standard pre-qualification and bidding documents 
already developed and agreed with the Bank;  

8. development of a strong, independent Public Procurement Agency, equipped with 
the statutory functions and resources necessary to carry out its duties; 

9. strengthened audit functions at all levels of the system; 
10. development of sustainable resources for training public officials in procurement; 
11. building a cadre of qualified government procurement staff. 
 



 

Page 42 

 
 

 

Section 11: Measures to be Taken by the Government & Timetable 
 
The GOA should implement the recommendations made in this report, in accordance 
with the time-based Action Plan presented at Attachment 1. Implementation of some of 
the recommendations may be financed by the current Public Administration Reform 
Project (Credit # 3328-ALB). It is likely that the GOA will need to contract appropriate 
Technical Assistance to help in the implementation of various of the recommendations 
contained in the Action Plan. Given the wide-ranging nature of the recommendations, a 
comprehensive set of amendments to the LPP and implementing regulations will be 
necessary.  
 
Section 12: Measures to be Taken by the Bank 
 
12.1 The Bank should continue and further develop its dialog with the Government of 
Albania on the development of its public procurement system, both the legislative and 
operational aspects, as well as related areas of activity. Specifically, the Bank should: 
 
1. discuss the CPAR with the Government and agree on a timetable for 

implementation of the recommendations in the Action Plan; 
2. hold an annual review with the GOA of its progress in implementing the Action 

Plan and of the overall functioning of the public procurement system; 
3. finance specific recommendations from the Public Administration Reform 

Project; 
4. conditional upon satisfactory progress with implementation of the agreed Action 

Plan, consider an application from the GOA for a further IDF grant to finance 
public procurement reform; 

5. conduct regular training programs in Bank procurement for the staff of PIUs 
implementing Bank-financed projects; 

6. assuming that the GOA progresses with the above recommendation to develop 
and accredit procurement training courses in local educational or training 
institutions, the Bank should also support these efforts by making training 
materials available to these institutions and provide occasional training inputs. 

 
12.2 Based on the findings of this assessment, a number of amendments to the Open 
Tendering procurement method under the LPP would be necessary for that method to be 
acceptable to the Bank for NCB on Bank-financed projects: 
 
1. all tenders should be advertised in at least one local newspaper of general 

circulation; 
2. pre-qualification should be conducted for large or specialized works; 
3. minimum experience, technical and financial requirements should be stated 

clearly in the pre-qualification documents or, in the case of postqualification, in 
the bidding documents; 

4. Government-owned enterprises in Albania should be permitted to bid only if they 
are legally and financially autonomous and operate under commercial law; 
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5. the bidding period should not be less than 30 days from the date of publication of 
the Invitation To Bid or the date of issuance of the bidding documents to the 
bidders, whichever is later; 

6. procuring entities should use the Bank's regional standard NCB bidding 
documents, which should be satisfactory to the Bank prior to their issue to 
bidders; 

7. the opening of bids should follow immediately after the deadline for bid 
submission and bidders' representatives should be permitted to attend; 

8. a single-envelope procedure should be used for the submission of bids; 
9. where prequalification has not been undertaken, postqualification should be 

conducted only on the lowest evaluated bidder; no bid should be rejected at the 
time of bid opening on qualification grounds; 

10. bidders who contract as a joint venture should be held jointly and severally liable; 
11. bidders should be required to submit bid and performance securities in an amount 

appropriate to the estimated value of the contract and in a form acceptable to the 
Government; 

12. award of contract should be to the lowest evaluated, substantially responsive 
bidder who is determined to be qualified to perform in accordance with pre-
defined and pre-disclosed evaluation criteria; 

13. contracts of long duration (more than 18 months) should contain appropriate price 
adjustment provisions. 

 
Section 13:  Technical Assistance 
 
The Government will need substantial resources to implement the proposed 
recommendations and Action Plan. In order to strengthen the PPA to enable it to 
discharge its proposed widened functions, qualified local staff will have to be hired and 
developed with skills in procurement and training. Expert advice will also be needed for 
training a large number of public officials throughout the country, starting up training 
courses in educational institutions and initiating an accreditation system for procurement 
professionals. It is recommended that the GOA identify funds from its own budgetary 
resources, in addition to exploring the possibility of seeking technical assistance from 
international organizations, such as the European Union, OECD, EBRD and bilateral 
donors. In the current Public Administration Reform Project, there is a component 
specifically for the reform of public procurement, which may be used to finance some of 
these activities. The World Bank would also consider an application from the GOA for a 
further IDF grant for public procurement, subject to agreement being reached between 
the GOA and the Bank on the implementation of the recommendations made in this 
report and on the proposed timetable for the Action Plan. 
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Section 14: Recommended Bank Approach for Supervision 
 
Giving the rating of Albania as a high-risk country from a procurement point of view, the 
Bank’s approach to supervision should be suitably cautious. Specific approaches to 
supervision should include the following: 
 
1. the Bank should conduct procurement capacity assessments on all institutions 

charged with implementing new Bank-financed projects;  
2. given the lack of any regular capacity in Albania to train the country's own 

procurement staff, project launch workshops on new Bank projects should be 
conducted for every project and should contain at least two days of project-
specific procurement training; 

3. for civil works contracts, the appointment of consultants to carry out  design and 
construction supervision should be required; 

4. contract packages should be designed in such as way as to promote increased 
participation in tendering by foreign bidders, particularly for civil works 
contracts; 

5. for all procurements where prequalification is done, the Bank should ensure that 
the qualification criteria are set at levels which will ensure that prequalified 
bidders can implement the contract and ensure that postqualification is done 
rigorously, in order to make sure that the bidder recommended for award of 
contract still meets all the prequalification criteria at the time of contract award; 

6. Bank staff should exercise particular diligence in reviewing requests received 
from Albanian implementing agencies to award contracts on a Direct Contracting 
or Single Source basis; 

7. Bank procurement staff should review bid evaluation reports (BERs) with 
particular diligence and insist on a full and detailed justification of the 
recommendation for the award of contract. In all cases where an implementing 
agency initially submits a BER with insufficient information, this should be 
returned to the implementing agency with a requirement that full information be 
provided to justify the recommendation; 

8. the Bank should place an obligation on all implementing agencies, through Credit 
Agreements and/or Sub-Credit Agreements, to establish and maintain an asset 
register for all goods and works financed by Bank funds; 

9. the Bank should maintain current prior review thresholds at US$100,000. 
10. the threshold for International Shopping should be set at US$75,000 and that for 

and National Shopping at US$30,000; 
11. Bank Task Team Leaders should make sure that procurement post reviews are 

conducted by every supervision mission and that the Back-To-Office report of 
every supervision mission contains a specific annex dealing with procurement 
post review, which should be sent promptly to the Regional Procurement Adviser; 

12. the Bank should ensure that the requirement, contained in the LPP, that the head 
of the procuring entity should sign a Procurement Order before procurement may 
be undertaken is not applied to Bank-financed projects, as it adds delay. The 
authority to initiate procurement should be vested in the PIU Director. 
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13. procurement reviews by supervision missions should check that implementing 
agencies have in place formal mechanisms for monitoring procurement 
performance and contract administration; 

14. the Bank should have an independent procurement audit conducted in Albania 
during FY2001; 

15. in the case that the Bank accepts the Open Tendering procurement method, 
according to the LPP, as NCB in Bank-financed projects, the Bank should pay 
special attention to the supervision of this procurement method. 

 
 
Given that this report rates Albania as a high risk country in respect of its procurement 
operations, it is recommended that only the Bank's procurement service function should 
be carried out from the Bank's Tirana office for the time being. The decentralization of 
the procurement fiduciary function could be considered only after adequate procurement 
capacity is built in the Bank's Tirana Office and Albania moves forward on the path of 
achieving significant improvements in the legislative, regulatory and institutional aspects 
of its procurement system, thus reducing risk. 
 
 
Section 15: Action Plan 
 
The time-based Action Plan, appended to this Report at Attachment 1, proposes detailed 
steps for implementing all of the above recommendations and time schedule by which 
they might be achieved. 
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Action Plan 
 

Actions Responsibility 
 

Year 1 Year 2 Year 3 

Reforming the Legislation 
1. Strengthen the position of Open Tendering as the basic method of 

public procurement 
PPA X   

2. Clarify the conditions for use of restrictive procurement methods and 
strengthen the requirements for the minimum number of bids 

PPA X   

3. Increase the use of the Request for Proposals (RFP) method for the 
procurement of consultants' services 

PPA X   

4. Control the current over-use of Direct Procurement by making all 
uses subject to prior PPA waiver 

PPA X   

Improve Transparency and Assess to Information 
5. Launch and maintain a PPA Internet website to disseminate 

information on bidding opportunities, publish records of bid 
openings, announcements of contract awards 

PPA  X X 

6. Maintain regular publication of the Public Procurement Bulletin PPA X X X 
7. Require procuring entities to publish comprehensive information on 

the expenditure of public funds on public procurement 
COM 
PPA 

 X  

8. Require all procuring entities to publish an annual announcement of 
their major procurement requirements 

PPA  X  

9. Introduce outreach programs for the business community PPA  X  
Increase Competition 
10. Abolish the differentiation between domestic and international Open 

Tendering. Control the application of international OT by the 
imposition of appropriate financial thresholds. Consider domestic 
price preference to facilitate participation in competitive tendering 
by Albanian bidders. 

PPA X   

11. Lengthen the bidding periods for domestic tenders PPA X   
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Improve Procurement Procedures and Practices 
12. Make mandatory the use of the standard procurement documents 

developed with earlier financial assistance from the World Bank 
PPA X   

13. Discontinue the practice of revealing the cost estimate in the bidding 
documents  

PPA X   

14. Discontinue the current practice of evaluating bidders' qualifications 
at the time of bid opening. Apply pre-qualification for large, 
complex requirements and post-qualification in all other cases 

PPA X   

15. Introduce objective methodologies for the evaluation of bids PPA X   
Combat Corruption and Strengthen Enforcement 
16. Introduce into all bidding documents specific provisions against 

fraud and corruption 
PPA X   

17. Put in place an administrative procedure for debarring companies 
and individuals found to have engaged in procurement-related fraud 
and corruption 

PPA X   

18. Increase the number of high-value contract awards which are subject 
to PPA review and clearance. 

PPA X   

19. Strengthen internal and external auditing. Train auditors in 
procurement auditing. Publish audit findings. 

PPA X X X 

Build Capacity of Institutions and Procurement Staff 
20. Development and implement a national training strategy for public 

procurement 
PPA X X X 

21. Recognize procurement as a profession in its own right within the 
civil service 

DOPA 
PPA 

 X  

22. Introduce an accreditation scheme for procurement officers PPA  X X 
23. Encourage educational institutions to develop vocational courses in 

procurement, leading to the award of professional qualifications. 
Accredit selected institutions to conduct procurement courses 

PPA 
Educational 
institutions 

 X X 
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ANNEX A – LEGAL FRAMEWORK 
 

GENERAL FEATURES 
 
1. Legal System (i.e. Common/Civil Law; Socialist; Shari’a; other) 
 
Albania's legal system is based on civil law. A new constitution was adopted by popular 
referendum on 28 November 1998. The normative hierarchy of laws is as follows: 
 

i. the Constitution; 
ii. ratified international agreements; 
iii. statutory laws passed by the People's Assembly, the superior legislative body; 
iv. normative acts of the Council of Ministers; 
v. normative acts of ministries and other central institutions; 
vi. Acts issued by organs of local government. 

 
2. Form of government (i.e. federal or centralized) 
 
Albania's is a parliamentary republic and a unitary state, with a centralized form of 
government and 36 districts ('rrethe'). The President is the Chief of State; the Prime 
Minister is the Head of Government and there is a Council of Ministers, nominated by the 
Prime Minister and approved by the President, comprising 19 members, including 16 
Ministers in charge of the following line Ministries: 
 

i. Agriculture and Food; 
ii. Culture, Youth and Sports; 
iii. Defense; 
iv. Economic Cooperation and Trade; 
v. Education and Science; 
vi. Finance; 
vii. Foreign Affairs; 
viii. Health; 
ix. Justice; 
x. Labor and Social Affairs; 
xi. Local Government; 
xii. Public Order; 
xiii. Public Sector Economy and Privatization; 
xiv. Public Works; and  
xv. Transport. 

 
3. Does the Constitution contain any provision directly bearing on public sector 

procurement? (If so, describe) 
 
Not directly, but the following articles have relevance to the conduct of public 
procurement: 
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Article 23 establishes that 'everyone has the right, in compliance with the law, to get 
information about the activity of state organs.' 
 
Article 70 stipulates that 'a Deputy (of the People's Assembly) may not carry out any 
profit-making activity that stems from the property of the state or of local government and 
may not acquire their property.' 
 
Article 157.4 obliges 'state and local organs (of government) to make public their 
revenues and expenses.' 
 
Articles 162-165 establish The High State Control as 'the highest institution of economic 
and financial control' which supervises: 

i. the economic activity of state institutions and other state juridical persons; 
ii. the use of state funds by the organs of state and local government; 
iii. the economic activity of jurid ical persons in which the state own more than 

half the quotas or shares or when their debts, credits or obligations are 
guaranteed by the state. 

 
The High State Control is required to submit an annual report to the People's Assembly on 
the implementation of the state budget. 
 
4. Is there a separate body of law, which regulates public sector procurement, or is it 

governed by regulations issued under an organic finance act? 
 
There is a separate body of legislation, comprising: 
 

i. Law # 7971 'On Public Procurement (July 26, 1995, amended February 22, 
1996); 

ii. COM Guidelines # 1 'On Public Procurement (January 1, 1996); 
iii. Decree # 12 approving Standard Bidding Documents (January 1, 1996). 
iv. COM Decision # 335 'On Public Procurement Regulations' (June 23, 2000).1 

 
1 Replaced COM Decision #12 'On the Rules of Public Procurement (January 1, 1996). 
 
5. Do other bodies of law regulating associated aspects of procurement contain 

provisions which are directly related to problems identified within the local system? 
(e.g. labor, tax, customs, insurance, and banking laws, foreign exchange controls or 
laws defining national standards.  If so, describe). 

 
Albania has been developing an increasing body of legislation in areas related to 
procurement, with assistance from outside agencies, including the EU Phare Program, the 
SIGMA Program of OECD, OSCE and the World Bank. However, respect for the law is 
generally low, enforcement remains very weak and the judiciary is often unreliable. Laws 
which exist in procurement-related areas include the following: 
 
Law on the Construction Police; 
Law on Income Tax; 
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Law on the Status of the Civil Servant; 
Labor Code; 
Customs Law; 
Law on Expropriations and Temporary Takings of Private Property for a Public Interest; 
Law on Commercial Companies; 
Construction Law; 
Building Code; 
Civil Code; 
Civil Code Procedure; 
Commercial Code; 
Criminal Code; 
Law on Small Businesses; 
Law on Concessions; 
Budget Law; 
Law on Insurance and Reinsurance; 
Law on Foreign Investment; 
Law 'For Concessions and the Participation of the Private sector in Public Service and 
Infrastructure'  
Law on Public Accessibility of Legal Texts; 
Law On Archives; 
Law On Standardization; 
Decree on The Code of Preparation, Adoption and Application of Standards; 
Decree on The Criteria and Competenc ies in the Fields Of Standardization, Certification 
and Accreditation; 
Decree on The Exchange of Information for Standards and Technical Regulations. 
Decision # 63 of the Supervisory Council of the Bank of Albania on Regulation of 
Foreign Currency. 
  
6. Is the system clear, comprehensive and consistent? Does it cover all essential aspects 

with no unduly complicated, unnecessary, conflicting or outdated regulations and are 
rules found in various distinct sources or within a well-coordinated legal framework? 

 
The system is clear and the various procurement methods, including the financial 
thresholds applicable to them, are consistent. The regulations are found in a single Law, a 
set of COM Guidelines, COM Decision and a small number of Decrees. 
 
7. Is the hierarchy of the sources of procurement rules well established? 
 
Yes, the hierarchy is as follows: 
 

i. Statutory Acts passed by the People's Assembly; 
ii. COM Guidelines; 
iii. COM Decisions. 
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8. Do the same rules apply to central and local governments? 
 
Yes. Law on Public Procurement applies to "any organ of the State or regional and local 
authorities." 
 
9. Are there procurement rules established for parastatals?  Describe. 
 
All state enterprises and companies of which the Government is a majority shareholder 
are covered by the Law on Public Procurement. 
 
10. Is the procurement function decentralized?  If so, describe basic structure, name the 

main decentralized procuring entities and indicate whether their role, rights and 
responsibilities are clearly delegated in writing. 

 
Yes, procurement is the responsibility of the procuring entities at State and local 
government levels. However, Article 7 of the LPP and Article 7 of COM Decision # 335 
establish that all contracts >ALL100.0m (>US$0.72m), bid evaluation reports and 
recommendations for contract awards must be approved by the PPA. 
 
COM Decision # 335 of June 23, 2000 halved this threshold from the figure of 
>ALL200.0m (>US$1.44m) originally set in 1996. 
 
11. Is there an entity(ies) with oversight responsibilities for procurement functions 

throughout public administration (e.g., with primary regulatory powers, responsible 
for harmonization of rules and monitoring of compliance)?  If so, identify and 
describe responsibilities and structure.  Is it operationally involved in procurement? 
Is it the Central Tender Board? 

 
The Public Procurement Agency (PPA) is the central organ for coordination and 
development of the procurement process. The PPA reports to the Council of Ministers and 
is headed by a Director, who is appointed and dismissed directly by the Prime Minister. 
The PPA: 
 

i. Submits proposals for procurement regulations to the COM; 
ii. Promotes and supports training of central and local government officials engaged 

in public procurement; 
iii. edits and issues a Public Procurement Bulletin (PPB) to be used for invitations to 

tender and other announcements relevant to public procurement; 
iv. prepares instructions and/or requests, advice and assistance to procuring entities in 

undertaking procurement; 
v. presents an Annual Report to the COM on the overall functioning of the public 

procurement system; 
vi. inspects the records of the procuring entities to the extent it deems appropriate in 

order to check on the proper application of the Law by them; 
vii. performs administrative review of complaints; 
viii. cooperates with international institutions and other foreign entities in 
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matters related to the public procurement system;  
ix. plans and coordinates foreign technical assistance in the field of public 

procurement; 
x. prior to award by procuring entities of contracts >ALL100.0m (US$0.72m), 

reviews the bid evaluation report and approves the proposed award of contract. 
 
Whilst the position of the PPA is, theoretically at least, independent and, as such, accords 
with internationally accepted best practice, in practice the Agency is chronically under-
staffed, under-resourced and subject to direct political influence. It does not perform its 
functions effectively. 
 
12. Is there a Central Tender Board or a similar institution?  What are its duties and 

responsibilities?  Do the procuring entities or the Central Tender Board issue the 
award recommendation? 

 
No. Procurement is fully decentralized to the individual procuring entities. 
 
13. Does the system allow/facilitate the introduction of new and innovative techniques 

and contracting practices without compromising basic principles? 
 
In theory, yes, as the basic provisions are contained in the LPP and specific provisions, 
including applicable thresholds, in the Guidelines and Decision. This arrangement could 
lend itself to the introduction of new techniques.  
 
14.    Are these rules/procedures regarding bidder suspension and debarment? 
 
Yes. A procuring entity may expel a bidder from a pre-qualification exercise if it finds 
that the bidder has submitted false qualification information. If the procuring entity refers 
the case to the PPA, the latter Agency may debar the bidder from all public procurement 
for up to one year; such decisions being published in the PPB. 
 
The LPP also provides that, if a bidder offers or promises an inducement to an official of a 
procuring entity during a tendering exercise, the procuring entity must reject that bidder's 
bid. However, this does not lead to any wider form of debarment. 
 
15.   Is the country a member of regional trade/customs agreements? (If so, 
specify) 
 
No, but Albania has signed a 'Memorandum of Understanding on the Facilitation of 
International Road Transport of Goods in SECI Region.' There are also bilateral 
agreements with various countries of the South-Eastern Europe region on 'Information 
Exchange and Administrative Assistance' with Macedonia, Italy, Turkey and Greece 
Similar agreements are under discussion with Russia, Poland and Romania. 
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16. Are there provisions regarding preferences for particular categories of suppliers  of 

goods and services?  (Specify) Is the purchasing entity compensated by the 
government for awarding contracts to higher cost national or local firms? 

 
No, there are no provisions on Domestic Preference. 
 
17. Are there primary /secondary boycotts?  (Spe cify) 
 
No. 
 
18. Are provisions on domestic/international arbitration codified?  (If so, specify in 

which statute) Are the arbitration rules applicable to procurement contracts?  Do 
they incorporate international rules? 

 
The legal provisions and procedure on arbitration are contained in the Code of Civil 
Procedure, Articles 400-441, and apply to all arbitration conducted on the territory of 
Albania when one or both parties to the dispute are registered in Albania. The law has 
authority equally over privately-owned companies, the state and any enterprise or 
organization controlled by the state. Where both parties to a dispute are Albanian, the 
arbitration court applies Albanian law; where one party is foreign, the parties may choose 
to have the arbitration proceedings conducted under the law of another country. 
 
Under the Anti-Corruption Program, there is also a new draft Law on Arbitrating Trade 
Issues under preparation. 
 
19. If domestic arbitration rules are in force, are they generally in line with established 

principles such as those embodied in the UNCITRAL rules?  (Highlight major 
differences) 

 
The procedure on arbitration are also contained in the Code of Civil Procedure, Articles 
400-441 and are broadly consistent with the UNCITRAL rules. The one major departure 
from UNCITRAL is that Article 432 provides that a decision of an arbitration court is 
executed by an execution order issued by a district court and that this order may not be 
appealed, except under specific conditions appertaining to faulty procedure of the 
arbitration court. 
 
20. Is the country a member of the New York Convention on the Recognition of Foreign 

Arbitral Awards? 
 
No. 
 
21.  Are there laws or regulations governing policies and procedure for awarding 

concessions/contracts for private sectors provision/operation of power, water or 
other infrastructure facilities?  (BOO, BOT, etc.) 

 
Law # 7973 'For Concessions and the Participation of the Private sector in Public Service 
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and Infrastructure' dated July 26 1995, provides for the following types of contracts: 
 

§ concessions; 
§ leasing; 
§ administration contracts; 
§ BOO/BOT/MOT/BLT/BOOT; 
§ Service contracts. 

 
The sectors in which the law allows such contracts to be awarded are: 
 

§ Water supply; 
§ Transportation (highways, railways, canals, ports, airports, bridges and 

tunnels; 
§ Electricity; 
§ Telecommunications; 
§ Solid and hazardous waste; 
§ Industrial parks and zones, frees zones and export zones; 
§ Minerals; 
§ Tourism; 
§ Supply of natural gas and naphtha. 

 
The law allows for the award of concession contracts to either local or foreign entities for 
a period of up to 30 years and protects the interest of the authorized state institution 
through a 'golden share' provision. Some concession contracts have already been let, 
including a 30-year, US$75m BOT contract, awarded in 1999, by the Ministry of Public 
Economy and Privatization to an American concessionaire for exploration copper mines 
and production of copper for cables. 
 

 
BASIS OF TRANSPARENCY 

 
1.   Is there a legal or regulatory requirement for public disclosure of procurement legal 

texts? 
 
Article 6 of the LPP on 'Public accessibility of legal texts' requires that the law, 
regulations and instructions of the PPA be made available to the public promptly and 
systematically maintained.  
 
In June 1999, the Parliament enacted a new law restructuring the system for collecting, 
publishing and distributing legal information in Albania. Official publication 
responsibilities were transferred from the Parliamentary Publication Office to an Official 
Publication Center housed in the Ministry of Justice. The Center has responsibility to 
publish parliamentary laws, decisions and instructions from the Council of Ministers, 
decisions and instructions from other ministers (as long as not secret), Presidential 
Decrees, legal university texts, legal commentary from the Ministry of Justice or other 
central institutions, and any other official report when requested by a public entity when a 
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public interest is demonstrated, all decisions of the Constitutional Court, and decisions of 
the High Court which are unifying in nature.  
 
2.  Are there mandatory requirements for maintaining written records of procurement? 

Are they available to the general public? 
 
Article 7.3 of the LPP requires procuring entities to maintain records on public 
procurement and make them available for inspection by the PPA.   
 
Article 10 goes further by requiring that such records on public procurement contain, as a 
minimum: 
 

§ Justification of the procurement method chosen, if other than Open Tendering; 
§ Information on the goods, works or services procured; 
§ Names of bidders; 
§ Name of the supplier/contractor to whom the contract was awarded; 
§ Contract price. 

 
and make them available for inspection by the PPA and the relevant control organizations. 
 
The Law on Archives also applies to documentation on public procurement and, although 
it does not make specific mention of procurement documentation, it requires that such 
documents be retained for 5-10 years. 
 
3.  Are requirements for advertisement of contracting opportunities adequate?  Is the 

country’s national gazette published in a timely fashion?  Is it available to the 
general public? 

 
The requirements in the legislation are adequate, but they are not enforced. For example, 
whilst the law requires that an Open Tender must be advertised in the Public Procurement 
Bulletin (PPB) and two local newspapers, the PPB has not been published since July 
1999. The PPA reports that the COM dispensed with this advertising requirement, in 
order to speed up public procurement in the wake of the Kosovo crisis. When it is 
published, the PPB is available to the general public. 
 
The requirements for advertising of the Open Tendering procurement method are as 
follows: 
 

i. Publication of an Invitation to Tender in the PPB; 
ii. Publication of an Invitation to Tender in at least two newspapers of general 

circulation; 
iii. Time to be allowed for preparation of bids, measured from the date of issuing the 

invitation to tender to the date for submission of bids: 
• Goods, Works and Services:  20 days 

iv. For Restricted Tendering: 
• Goods, Works & Services:  15 days 

v. For Request For Proposals: 
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• Goods, Works and Services:  10 days 
vi. International Procedures: 

• Goods, Works & Services:  45 days 
 
4.  Are requirements regarding public bid opening, if any, appropriate? 
 

The LLP stipulates that date and time for the opening of bids should be specified in the 
Invitation to Tender advertisement and in the bidding documents. Bid opening should 
take place at the time and place stipulated in the bidding documents and that for 
international tendering procedures, this should follow shortly after the deadline for the 
submission of bids. There is no requirement under national procurement procedures that 
bid opening should follow shortly after bid submission. In this respect, the requirements 
are not adequate. 
 
The LLP requires that bids received after the deadline for submission of bids must be 
returned to the bidder unopened. 
 
Bidders or their authorized representatives must be allowed to attend the opening of 
bids. 
 
A two-envelope system is used, in which one envelope contains the bidder’s 
qualification information and a second envelope his technical/price bid. First, the 
envelope containing the qualification information of each bidder is opened and each 
bidder is declared qualified or disqualified, depending on whether or not his 
qualifications meet the qualification criteria specified in the bidding documents. The 
envelopes containing the technical/price bids of disqualified bidders must be returned to 
the bidder unopened. 
 
The name of the bidder and the total amount of each qualified bid are read out and 
recorded; a copy of the record must be made available to any bidder who requests it.  
 
These provisions are inadequate in that: 
 

i. Under national procedures, there is legal requirement that bid opening should 
follow promptly after bid submission; 

ii. The qualifications of bidders are assessed as part of the bid opening procedure. 
 
5.  Are negotiations after bid opening or award selection generally forbidden?  
 
For Open Tendering, yes. The LLP allows that a purchaser may ask bidders to provide 
clarification of their bids but that no change in the substance of the bid, including price, 
shall be sought, offered or permitted. 
 
The LPP also stipulates, at Article 34, that a bidder must not be required, as a condition of 
award, to undertake responsibilities not specified in the bidding documents, to change his 
price or otherwise to change his bids. 
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6.  Do rules on negotiated procurement, if any, provide the basis for a fair and 
transparent process?  Detail. 

 
Negotiation is permitted only under the following procurement methods: 
 
i. Two-Stage Tendering – after submission of first-stage, unpriced bids only; 
ii. Request For Proposals; 
iii. Direct Procurement (with the sole bidder). 
 
Under the Request For Proposals procurement method, the LPP allows the purchaser to 
negotiate with all the bidders. Therefore, this procedure is inappropriate in that the 
negotiation is not limited to the lowest evaluated bidder.  
 
7.  Are conditions for use of various procurement methods clearly established and is 

there an explicit requirement that open competitive bidding is the preferred or 
default method?  

 
Article 17 of the LPP requires that procuring entities must use Open Tendering as ‘the 
preferred procedure of procurement. However, this provision, whilst adequate in itself, is 
substantially undermined by poor implementation of the law and lack of monitoring by 
the PPA of compliance by procuring entities with the LPP. 
 
The thresholds for the various procurement methods are as follows: 
 
Available Procurement Methods   Category  Threshold  
 
Open Tendering      Works   >ALL5.0m (US$35,750)  
      Goods  >ALL3.0m (US$21,450) 
      Services  >ALL1.0m (US$7,150) 
Restricted Tendering    Works   < ALL5.0m (US$35,750) 
      Goods  < ALL3.0m (US$21,450) 
      Services  <ALL1.0m (US$7,150) 
Request For Quotations    Works  <ALL2.0m (US$14,300) 
      Goods  <ALL1.0m (US$7,150) 
      Services  <ALL0.5m (US$3,575) 
Direct Procurement    Works  ) up to  
Where specific conditions of use are not met  Goods  ) ALL200,000 (US$1,450) 
      Services  ) per annum 
      
8.  Is there a requirement for public notice of contract awards? 
 
No.  
 
9.  Are requirements for bid and contract securities clear and appropriate?  Are they 

required of all bidders? 
 

i. Bid Securities: For Open Tendering, the LPP stipulated that the procuring 
entity must include in the bidding documents a provision that all bids must be 
accompanied by a bid security equal to 2-5% of the purchaser’s cost estimate, 
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which is calculated before issue of the bidding documents and expressed as a net 
value in the bidding documents. The acceptable forms of bid security are cash 
deposit and bank guarantee. 

 
ii. Performance (Contract) Security: The requirement for a performance 
security is not mandatory under the law and is left to the discretion of the 
procuring entity. Where it is required, a performance security should be 10% of the 
contract value. 

 
10.  Are qualification requirements for bidders, if any, fair and appropriate for the 

purpose of the contract? 
 
The requirements of the LPP are quite good, in that the law requires that all bidders must 
qualify by meeting a pre-defined set of criteria, which must include: 
 

i. That they possess the necessary professional, technical and organizational 
capacity, personnel, financial resources, machinery and other physical facilities, 
reputation and reliability to perform the contract; 

ii. That they will previously have performed similar contracts, as stated in the 
regulations; 

iii. That they have the legal capacity to enter into the contract; 
iv. That they are not insolvent, in receivership, bankrupt or being wound up, their 

business activities have not been suspended, that they are not subject to legal 
proceedings for any of these; 

v. That they have fulfilled their legal obligations to pay taxes and social security 
contributions. 

 
The law requires that these criteria should apply equally to all candidates. 
 
Whilst these provisions are broadly appropriate, they are substantially undermined by the 
fact that the qualifications of bidders are assessed as part of the process of opening bids. 
As a result, such decisions are often made arbitrarily. In addition, the High State Control, 
in its 1998 Annual Report to the People’s Assembly, has identified qualification as one of 
the principal sources of breaches of the LPP.  
 
11.  Do requirements for bid examination and evaluation provide the basis for a 

rational and fair process? 
 

i. Examination of Bids: For Open Tendering, the main provisions are as follows: 
§ The LLP allows that a purchaser may ask bidders to provide clarification of 

their bids but that no change in the substance of the bid, including price, shall 
be sought, offered or permitted.  

§ The Purchaser has the right to correct arithmetical errors in a bid and must 
promptly notify the bidders of such corrections.  

§ A bid may be regarded as responsive even if it contains minor deviations 
which do not materially alter or depart from the main requirements of the 



 

Page 12of 14  

bidding documents. 
§ The procuring entity shall not accept a bid: 

- when a bidder has failed to demonstrate that he is qualified; 
- when a bidder does not accept a correction of an mathematical error 

in his bid; 
- the bid is non-responsive; 
- the bidder has offered an inducement to the procuring entity. 

 
ii. Evaluation of Bids : For Open Tendering, the main provisions are as follows: 
§ The procuring entity must evaluate responsive bids in accordance with the 

procedures and criteria set out in the bidding documents and may not use any 
criterion which has not been set out in the bidding documents. 

§ Award of contract should be made to the bidder who meets the requirements of 
the bidding documents with: 

- the lowest price; or 
- the lowest evaluated price, on the basis of factors specified in the 

bidding documents and given relative weight in the evaluation 
procedure. This a Merit Points System. The standard weighting, for 
all types of Works, Goods and Services, is 80/20 Price/Technical. 

 
The LPP requires that the procuring entity must prepare an evaluation report, containing a 
summary of the evaluation of bids. 
 
The provisions on examination of bids are broadly fair, with the exception of the decision 
on the qualification of bidders at the time of bid opening, which is subjective and leads to 
hasty, incorrect and inappropriate qualification decisions. 
 
The provisions on the evaluation of bids do not provide for a rational and fair process, as a 
subjective Merits Points System is widely used, which is untransparent, is subject to 
manipulation and has unpredictable outcomes.  
 
12.  Are summaries of information about public procurement published (e.g. number of 

bids received, number of contracts awarded, names of successful bidders)?  If so, 
describe scope and frequency. 

 
No.  
 
13.  Does government hold regular meetings with the business community to discuss 

public procurement issues?  
 
No. 
 
14.  Is there a conflict of interest policy in effect?  (If so, describe its essential features) 
 
Article 39.2.(c) of the LPP requires that, when a procuring entity issues an RFQ for consulting 
services, it must contain a statement to the invited firms that, in the case of consulting assignments 
which might involve a potential conflict of interest, invited firms must exclude themselves from 
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the procurement of goods and construction works which may follow as a result of or in relation to 
the consulting assignment. 
 
15.  Are the laws on bribery of government officials enforced?  Do government bidding 

documents and contracts contain anti-bribery and anti-corruption conditions? 
 
The current laws are no enforced effectively; bribery and corruption are commonplace, including 
among public officials. Because the court system is ineffective, with bribing and intimidation of 
judges, it is difficult for bidders to get even legal decisions enforced. 
 
The standard bidding documents, approved by COM Decree # 12 dated January 1 1996, do not 
carry any provisions on bribery or anti-corruption. 
 

 
BASIS OF ACCOUNTABILITY OF PROCUREMENT OFFICIALS 

 
1.  Are government employees expected to follow a published code of ethics?  If 

so, describe its basic features. 
 
There is no specific Code of Ethics for public officials. However, there are relevant 
provisions in: 
 
i. COM Decision # 657 date September 16, 1996; and 
ii. Law # 8549 On the Status of the Civil Servant. 
 
The Law on the Status of the Civil Servant, at Article 19, requires that a civil servant 'not 
to undertake work or other activities which present a conflict of interest with, or hinder 
the performance of, their official duties and to inform the institution where they are 
employed  of any gainful activity carried out outside of their official duties.' A civil 
servant may be dismissed for violating this duty, if such a breach is proven through the 
appropriate disciplinary procedure. 
 
2.  How easy is it for bidders to report bribes by others and solicitation/extortion 

of bribes by government officials? 
 
There are no channels for bidders to make such reports. 
 
3.  Do bidders have adequate access to administrative or judicial review/appeal? 
 
The LPP and COM Decision # 335 provide that any bidder is free to seek administrative 
review of an act or omission of a procuring entity which he considers to be in breach of 
the law. A bidder must submit his complaint, in the first instance, to the procuring entity 
within 5 days of the announcement of the ranking of bidders (COM Decision # 335 of 
June 23, 2000 reduced these deadlines from 15 to 5 days). If the procuring entity does not 
respond within 5 days or if the complainant remains dissatisfied with the procuring 
entity's response, the complainant may, within 5 days of the expiry of the original 
deadline for lodging protests with the procuring entity (that is, within 10 days of the 
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announcement of the ranking of the bidders) refer the matter to the PPA for administrative 
review. Providing a contract has not already been signed, the PPA has the authority to 
suspend the procurement proceedings until the complaint has been resolved by the PPA. 
In case of administrative review by the PPA, the PPA has the right to require the 
procuring entity to re-evaluate the bids and present a revised evaluation report to the PPA 
within 5 days of being notified of the PPA’s decision. 
 
4.   Are there measures/initiatives to curb/control corruption, e.g. anti-corruption 

statutes and/or bodies, whistle-blower statutes, comprehensive reforms of the 
civil service/judiciary, regional initiatives, provisions in the criminal law, anti-
bribery provisions, etc.?  (If so, describe) 

 
The Government of Albania initiated, with assistance from the Bank, an Anti-Corruption 
Program covering many areas of public administration, including public procurement. To 
date, however, not all of its agreed actions have been implemented and the GOA has 
neglected to take most of the recommendations pertaining to procurement. 
 
The GOA has passed a new Law on that Status of the Civil Servant, which requires a civil 
servant 'not to undertake work or other activities which present a conflict of interest with, 
or hinder the performance of, their official duties and to inform the institution where they 
are employed  of any gainful activity carried out outside of their official duties.' A civil 
servant may be dismissed for violating this duty, if such a breach is proven through the 
appropriate disciplinary procedure. 
 
There are also substantial, ongoing reforms of the Albanian Customs Services, the 
judiciary and the tax administration, all of which are being financed by external donors, 
primarily the EU and the World Bank. 
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Annex B - Trade Practices  
 

1. Are foreign firms engaged in trade with the country required to use a national 
agent? 

No. 

2. Are there indications that over-invoicing and/or under-invoicing are common 
practices? For which purposes? 

 
There are plentiful indications of under- invoicing  by importers to pay lower import taxes 
and duties. Common practices include dropping a '0' off an invoice value, in order to 
reduce its declared value to one-tenth of the actual value, bribing Customs officers to 
permit under-declarations, double- invoicing for partial shipments in order import twice 
the quantity declared. 
 
3. Are goods frequently described incorrectly on the invoices? 
 
It is commonplace that goods are described incorrectly on the invoice to avoid payment 
of the import tax according to the classification in the tariff system or to avail of a lower-
rated classification. This happens especially with goods of the same group, but there are 
also cases of incorrect description of items of different categories within the same group 
e.g. machinery and spare parts, for which different rates of duty are applied. 
  
4. Are there indications that import documents are falsely labeled? 
 
Yes. 
 
5. Is there evidence of any other trade malpractice affecting public sector 

procurement? 
 
Other trade malpractices include: 
 

§ the incorrect recording on the invoice of the quantity of the goods imported; 
§ taking advantage of Customs entry points which have no weighing equipment, 

to import more than the declared cargo; 
§ as interpretation of the Customs Law varies widely by Customs officers at 

different entry points, due to inadequate training, import trade is often 
displaced to those entry points which apply more lenient assessments; 

§ hiding goods of a higher tariff rating among other, lower-rated goods, in the 
case of mixed cargo; 

§ under-declaration of the transport cost, which is subject to VAT;  
§ Customs officers causing unjustified delays in clearance of goods, in order to 
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provide the opportunity to demand payments for 'facilitation' of procedures; 
§ smuggling, which has been a major abuse in the past, but which is being 

tackled by the high-profile EU-financed CAM-A (Customs Assistance 
Mission-Albania) program, which has set up 24 anti-smuggling teams across 
the country. 

 
6. Is there a pre-shipment verification program? Who conducts the inspections? 

What goods are included? 
 
To date, a pre-shipment verification program has been applied only to the import of 
veterinary items. Only state institutions are authorized by law to conduct certain 
categories of inspections. These institutions are:  
 

§ Department of Food, Ministry of Agriculture and Food; 
§ Department of Veterinary, Ministry of Agriculture and Food; 
§ Sanitary Inspection, Ministry of Health; 
§ Institute of Nuclear Physics.  

 
The inspection includes all imported and exported goods, as well as goods produced 
locally. 
 
7. Is there a threshold for pre-shipment inspection? What is the amount? 
 
No.  
 
8. If pre-shipment inspection is conducted by a private company, what is the 

duration of the contract with the company? Was the contract awarded following 
a competitive process? 

 
Pre-shipment inspection is rarely conducted. The Government has not let a contract with 
an inspection firm to do pre-shipment inspection. 
 
9. Is pre-shipment inspection, if any, conducted according to generally established 

procedures? Are there indications that the inspection is not effective? 
 
Pre-shipment inspection of imported veterinary products is conducted according to 
established EU procedures. For general goods, there are no established procedures and 
the appointed inspection firm would usually apply its own procedures. There are 
indications that inspection is sometimes ineffective. 
 
10. Are goods also normally inspected upon arrival? 
 
Yes. The inspection encompasses physical, mechanical, radioactivity and quantity 
control. Chemical and microbiological control is carried out in the laboratories of 
specialized State Institutions. Private importers carry out their own inspection on arrival 
of the goods at the border point; it is usually limited to a basic physical check on 
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quantities and damages. 
11. Are inspection procedures in conformance with established practice? 
 
Veterinary inspections are conducted in conformity with the EU Regulations and a 
number of other inspection procedures are being improved to achieve international 
standards.  
 
The practice is generally in compliance with the established procedures but there are 
cases of irresponsible inspectors breaching established procedures, under pressure from 
importers, in order to accelerate clearance procedures. 
 
12. Do pre-shipment/post-shipment inspection, if any, unduly increase the 

procurement lead time? 
 
The inspection period depends on the time required for laboratory analyses and the type 
of analyses. Normally, this kind of specialized inspection takes about one week. 
 
For general cargo, where the importer inspects the goods himself at the border point, this 
is done within a day and does not, therefore, add a delay to the procurement lead time. 
 
13. Is counter-trade used? Barter agreements? In which percentage of the country’s 

total trade? For which commodities? 
 

B   Barter trade is no longer a general trade practice but a few private companies do still use 
it.  
 
Export-import activities are generally based on bilateral contracts let by private 
companies or state entities. Albania's foreign trade is comprised as follows: 
 

§ EU      90%; 
§ EFTA         5%; 
§ Eastern Europe       5%. 

The country's main trading partners are:  
 

§ Italy      50% 
§ Greece      25% 
§ Germany        5% 

 
The main exports are: 
 

§ Textile and Footwear    53% 
§ Food, Beverages, Tobacco   16% 
§ Mineral, fuel electricity    11% 
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The main imports are: 
 

§ Food, Beverage, Tobacco   28% 
§ Machinery, machine tools   15% 
§ Textile and footwear    17% 
§ Construction materials and metals  10% 
§ Chemical and plastics   10% 

 
14. Are the ICC’s INCOTERMS generally understood and commonly used in the 

Country? Are other trade terms used? What are the most commonly used 
INOCTERMS used? FOB? CIP? CFR? DDP? 

 
Yes. The ICC’s INCOTERMS are generally understood and commonly used in the 
country. The COM Guidelines # 1 specify that, for goods to be imported, bids should be 
invited and evaluated on a CIF (named port of entry) basis. For locally procured goods, 
the Guidelines give the procuring entity the discretion to invite bids on both CIF and 
FOB bases. Bid evaluation is done on the basis of the CIF prices but, where the procuring 
entity handles inland transportation and insurance itself, the contract may be awarded on 
FOB terms. 
 
15. Are there indications suggesting price-fixing in open bidding?  
 
Yes. There have been cases of price-fixing in open bidding, both in procurement under 
the national legislation and on Bank-financed projects (NCB for works). The risk of 
price-fixing is greatly increased by the provision in the public procurement law that the 
purchaser's cost estimate is disclosed to the bidders at the time of bidding. 
 
16. Are licensing and customs procedures generally transparent and efficient?  
 
Customs procedures are manual and fairly basic. The Albanian Customs Service (ACS) 
has been using the Single Administrative Document since 1997. The basic documents, 
such as Custom Code and the Law on Licensing are accompanied by Guidelines and 
Regulations that better clarify the use of the Law. The new Custom Code, which was 
written with EU assistance, has introduced important innovations regarding more precise 
procedures, in order to reduce discretion for interpretation by Customs officers. 
 
17. Are “facilitation” payments normally necessary to clear goods through customs, 

obtain work permits for expatriate labor, process monthly payment 
certificates/invoices?  

Yes, there are plentiful indications on 'facilitation' payments to clear goods through 
customs, obtain work permits for expatriate labor and process monthly payment 
certificates/invoices.  
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18. Are local staff familiar with shipping and other trade documents? With 

documentary credits? 
 
Local staff are familiar with shipping and other trade documents, as well as documentary 
credits, including Letters of Credit. 
 
19. Are local staff experienced in import planning and importation procedures? 
 
To date, this has not been done systematically. However, the knowledge and the 
competence of the local staff in import planning is increasing significantly through 
increase of experience, utilization of computerized production systems and inventory 
control.   
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Annex C - Financial Framework 

 
1. Are banks capable of issuing Letters of Credit? 
 
Yes. Banks are capable of issuing Letter of Credits using international forms for 
documentary credits. The Regulation on Foreign Currency, approved by Instruction # 1 
of Decision # 63 of the Supervisory Council of the Bank of Albania on May 27 1999, 
requires that 'To complete operations of funds transfers for commercial purposes inside 
and outside the territory of the Republic of Albania of more than US$200,000 or its 
equivalent in any currency, transactions shall be performed by one of the means of 
payment recognized by international commercial standards.' This is applied in practice by 
using L/Cs for all international foreign currency transactions above the stated value of 
US$200,000. The Savings Bank, the country's largest, issues about 60 L/Cs annually, has 
correspondent relations with some 30 foreign banks and reports that it has experienced no 
problems with the opening of L/Cs or with the settlement of payments under L/Cs. 
 
Given that most L/C business is for import operations and the caution which most foreign 
suppliers, and their banks, exercise towards Albanian purchasers, the most commonly 
used form is the confirmed, irrevocable L/C.  
 
2. Are banks generally creditworthy? 
 
Albania's nascent banking sector, which has emerged only since the early 1990's, is based 
on a two-tier banking system, with separate laws on the central bank and commercial 
banks. The Bank of Albania, the central bank, manages the national currency, oversees 
credit policies, manages foreign exchange reserves and licenses the operation of 
commercial banks.  
 
The banking sector has traditionally been dominated by a small number of state-owned 
institutions. However, this is changing, as the Albanian Commercial Bank has already 
been privatized and the failed Bank for Agricultural Development has been taken over by 
the Savings Bank, which is itself undergoing privatization. There is also a growing 
number of smaller commercial banks, including foreign-owned banks and foreign- local 
joint ventures. 
 
Albania's financial sector was badly shaken by the 1997 collapse of the so called 
'pyramid investment schemes', which precipitated a severe financial and economic crisis. 
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3. Can bid, performance and advance payment securities be obtained easily 

locally? What formats are permitted? Bank guarantees? Bonds? Other? Provide 
details on cost, if available. 

 
The LPP Article 29 and COM Decision # 335 Article 6 require that securities be in the 
form of a bank guarantee. All local banks requires 100% cash cover to provide bidders 
with such securities and charge fees of at least 0.5%. Because many small, local bidders 
find it difficult to raise 100% cash cover for such securities, they act as a barrier to the 
participation of many bidders in public procurement. 
 
4. Are the requirements for issuance of bid, performance and other securities to 

local suppliers/contractors reasonable?  
 
Article 29 of the PPL requires that  bids must be accompanied by a security in the form of 
a bank guarantee. COM Decision # 335 Article 6 specifies that a bid security should be in 
the range as 2-5% of the procuring entity's cost estimate and a contract (performance) 
security should be 10% of the contract value. The required level of the contract security is 
particularly difficult for local bidders to afford and, for civil works contracts, for 
example, most local contractors choose to work as subcontractors to foreign prime 
contractors, in order to avoid having to raise a contract security. 
 
5. Do local suppliers/contractors have reasonable access to credit? 
 
No, local suppliers and contractors do not have reasonable access to credit. Banks are 
reluctant to give credit because of recent political and economic instability, the poor 
management capacity of many privately-owned companies, weaknesses in the legislative 
framework and the difficulties in obtaining redress through the judicial system. Also, the 
collapse of the pyramid investment schemes in 1997 has drained the public's confidence 
in all financial institutions, with the result that a substantial percentage of private savings  
are held in cash, not in banks. This, in turn, has caused a shortage of liquidity in the 
banking sector, which means that banks generally do not have money to on- lend to 
potential borrowers. 
 
Furthermore,  for the past two years, the Bank of Albania, the central bank, has set credit 
ceilings, applicable to all commercial banks, in order to control the money supply in the 
economy so as to restrain inflation and promote macroeconomic stability. This measure 
has further exacerbated the shortage of credit to suppliers and contractors. 
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6. Do implementing agencies obtain budgetary authorizations for contract 

payments falling due beyond the current financial year? 
 
According the Law “ On Budget “ the carry over unused annual budget funds beyond the 
current year is not allowed unless “differently decided”. Under the Law, only the 
Minister of Finance has the power to authorize such transfers but this is rarely exercised. 
For all practical purposes, all procuring entities have to spend budget funds in the year in 
which they are allocated and this causes them severe problems with procurement 
planning; it also leads to excessive use of uncompetitive procurement methods, which 
allow the quicker expenditure of budget funds. 
 
7. Are major projects or programs clearly identified in government budget 

estimates? 

Usually, no. The state budget is drafted on an annual basis but released incrementally, 
with the result that, up to now, it does not reflect programs and projects clearly. 
 
However, the Government is trying to adopt techniques for drafting medium- term a 
budget framework, which will reflect Government programs by sector and budget 
allocations. 

8. What procedures are followed to ensure the procuring entity obtains budget 
authorization prior to inviting bids?  

According to Article 7.1 of the Public Procurement Law, a procuring entity must have 
budget funds already at its disposal before it may initiate a procurement procedure. COM 
Guidelines # 1 require, at Article 2, that the Head of the procuring entity must, in all 
cases, issue a Procurement Order after the allocation of funds, in order to commence 
procurement. 

9. Do procuring entities reliably receive the monies authorized? Or is the budget 
subject to revision during the year by a restrictive cash release system?   

 
Often, they do not. The ability of procuring entities both to plan and to implement 
procurement is negatively affected by the late release of budget allocations and releases 
of incremental funds late in the financial year. This often leads to high-value contracts 
being procured by Direct Procurement, in order to ensure that monies are expended by 
fiscal year-end. 
 
The procuring entities at local government level frequently experience delays in receiving 
authorized budget monies, which are sometimes released in 2 or 3 tranches during the 
year. Funding cuts in time of budgetary shortfalls are commonplace. 
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Annex D – Public Sector Procurement of Goods/Works 

GENERAL RISK ASSESSMENT 

1.   Is the public sector procurement profession held in high regard? 

Currently, the  procurement profession is an insignificant part of the wider civil service in 
Albania. However, there are a number of procurement professionals working in the 
public sector, especially the main Ministries and large municipalities. Most of these 
procurement professionals were trained with the assistance from  the Bank. The salary 
levels in the civil service are low and there are no incentives for experienced procurement 
staff to stay in the civil service, except in State-owned enterprises, which offer market-
based salaries. The Public Procurement Agency is also manned by two senior 
procurement officials, although their actual role in overseeing the procurement in the 
public sector is neither very clear nor as effective as envisaged under the 1996 LPP.  
Generally, experienced procurement professionals are well respected, but the majority, 
who are untrained and inexperienced, are not. Because the civil service has been 
politicized, senior civil servants are usually dismissed when the Government changes. 
This means that those in place are often assumed by the public and bidding community 
not to be independent, which undermines their ability to conduct procurement fairly. 

2.   Are pay levels for procurement professionals comparable to that for other public 
and private sector technical specialists?  Give current range of monthly salaries. 

 
Procurement staff in the Albanian civil service are not regarded as technicians but as a 
part of the general clerical stream. The salary levels in the public sector are low. 
Indicative current salary figures, at state and local government levels, are as follows: 
 

State Government    Local Government 
ALL per month  ALL per month 
 

General Director           50,000(US$360)   25,000 (US$180) 
Department Manager  25,000 (US$180)          18,000 (US$130) 
Operational Staff  18,000 (US$130)   15,000 (US$110) 
 
Salaries in private sector are approximately twice as high as public-sector salaries. 
 
3.   Is the procurement profession generally staffed with honest and capable 

individuals?  

Whilst many procurement staff in the public sector appear to be honest and capable, there 
is a widespread problem of corruption, involving all areas of government operations, 
including procurement. This suggests that a significant minority, at least, of public 
officials charged with implementing public procurement may be involved in fraudulent or 
corrupt practices. In municipalities, procurement is particularly lacking in transparency. 
There were reports of possible corruption among politicians and senior civil servants and 
collusion among contractors and suppliers. The contributing factors include budgetary 
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and financial constraints, lack of economic opportunities and low salary levels in the 
public sector. 

4.  4.   Does a code of ethics exist that procurement professionals are expected to follow?  
 
There is no Code of Ethics specifically for procurement personnel. The relevant 
legislation is included in the Decision of Council of Ministers No.657 (September 16, 
1996) and the Law No.8549 (November 11, 1999) On Status of Civil Servant. There is 
also  a draft 'Ethics Regulation in the Public Service' currently under preparation. 
 
The present code needs revision in the light of 1996 LPP. Meanwhile, Albania has also 
revised its Civil Service Law, which became effective from February 2000. The new civil 
service reforms do not go far enough in improving salary structures. There are in all 
136,000 civil servants paid out of the State budget.  
 
The anti-corruption provisions in the Law on Public Procurement (LPP) require rejection 
of a bidder's bid for offering directly or indirectly  to a public servant any gratuity for any 
act which would give that bidder an advantage over other bidders. The LPP prescribes 
monetary fines of ALL50,000-100,000 ($358-715) against the concerned procuring entity 
staff for violations of the LPP. These penalties are subject to appeal in a civil court. 
 
5.   Are the authorities relating to procurement clearly delegated to the entities 

carrying out the process?  Are the applicable procedures clearly defined?   

Yes. Each procuring entity is responsible for procurement financed out of public funds 
allocated to that entity. The procurement and review thresholds - both within procuring 
entities and between procuring entities and the PPA - are clearly defined. The applicable 
procurement procedures are also well defined in the LPP, though many procuring entities 
complain about their being too complex and, therefore, difficult to implement.  

6.   Are procurement decisions ever overridden by higher governmental agencies? If 
so, by whom? To what degree is the procurement decision-making process 
independent from politics? 

 
For contracts <ALL5.0m (US$35,750), the contract award decision may be made at the 
operational level of the procuring entity. For contracts ALL5.0m-100.0m  (US$35,750-
0.72m), the award decision must be made by the head of the procuring entity, usually the 
Minister at State level. For contracts >ALL100.0m (>US$0.72m), bid evaluation reports 
and recommendations for contract awards must be approved by the PPA.  
 
According to the High State Control, there were cases of political interference in 
procurement decisions which led to the dismissals of a number of cabinet ministers and 
senior officials, including the head of the Public Procurement Agency. 
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7.   Does the highest level of government encourage/support/enforce compliance with 

existing procurement regulations? Are violations investigated and 
procurement/other responsible officials held accountable?   

There appears to be a  keen awareness about the procurement legislation at ministerial 
levels in Albania, including large municipalities. However, there are cases when 
requirements under the existing laws are circumvented or manipulated.  The lack of 
political will and the slow justice system in Albania make the prosecution of violators 
difficult. However, there were numerous reports of ministerial and senior official 
dismissals, which were generally linked to their procurement decisions.  

The LPP also includes provisions for administrative review of procuring entities 
procurement decisions by heads of their Departments as well as by the Public 
Procurement Agency.  The Law also provides for monetary fines of ALL50,000-100,000 
against procuring entity staff for violations of the law but such fines can be appealed 
against in a civil court. The Public Procurement Agency was not able to provide any data 
on the number of cases which were investigated for violation of the law or where fines 
were imposed on procuring entity staff.  

 
ORGANIZATION 

 
1. Is appropriate information on procurement adequately disseminated (i.e. 

procurement staff are aware of updated rules and thresholds, and other issues 
relevant to their assigned responsibilities)?  

 
Generally, no. Procurement staff in State procuring entities frequently complain that they 
have difficulty in informing themselves about the current procurement legislation. Many 
of those in procuring entities at local government level report that they have no 
relationship at all with the PPA, which suggests that the PPA is not doing an effective job 
of disseminating information about the public procurement legislation. 
 
2. Are the procurement and supply management functions clearly distinguished? 
 
Only in the largest ministries, large municipalities and state-owned enterprises. In many 
procuring entities, there is no supply management function at all. Most procuring entities, 
including those implementing Bank-financed projects, fail to maintain Asset Registers, 
with the result that it is impossible to track the whereabouts of goods or equipment 
procured with public money. The absence of asset registers heightens the already 
considerable risk of fraud relating to publicly-owned assets. 
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3. Is contracting authority reasonably delegated (i.e. there are no unnecessary 

levels of approvals or cumbersome procedures)? 
 

<ALL5.0m (<US$35,750), procurement decisions, including on award of contracts, 
may be made at Head of Department level within the procuring entity; 
<ALL100.0m (<US$0.72m), contract award decisions must be head of the procuring 
entity, usually a deputy Minister at State level; 
>ALL100.0m (>US$0.72m), bid evaluation reports and recommendations for contract 
awards must be approved by the PPA. 

 
4. Are thresholds for contracting powers regularly updated? 
 
The current thresholds for the various procurement methods were determined by the 
Council of Ministers through COM Decision # 335, dated June 23, 2000, the first time in 
four years the thresholds had been updated.  
 
Within procuring entities, it is generally the case that all procurement decisions and 
contracts have to be signed off by the head of the entity e.g. a Deputy Minister or, in a 
state-owned enterprise, the Director General. 
 
5. Do procuring entities have internal quality control mechanisms? Are they 

regularly audited?  
 
The LPP authorizes the PPA to inspect the procurement records of procuring entities in 
order to verify compliance with the provisions of the public procurement legislation. 
However, in practice, there was no evidence that the PPA is effectively fulfilling this 
responsibility. 
 
The High State Control (HSC) undertakes both financial and procurement audits on 
annual basis, though it does not audit procuring entities' quality control mechanisms. 
 
6. Are procurement staff experienced in international procurement?  
 
International procurement is conducted only in projects financed by international 
financial institutions i.e. World Bank, EBRD, PHARE, etc. and is confined to some 
selected sections of the Albanian Government e.g. Roads, Power, Telecom, health, 
education, sea ports,  water supply, etc.  The procurement staff in these institutions are 
well trained and experienced in procurement guidelines and bidding conditions of such 
IFIs.  Even the LPP provides for international bidding in case the national markets are 
unable to offer competitive supplies.  Even under public procurement there is no legal bar 
to the participation of foreign suppliers and contractors provided they meet the 
qualification and other eligibility criteria i.e. local registration. .In practice, however, 
foreign participation in the public sector procurement  is limited to supply of goods &  
equipment and consulting services of specialized nature. For civil works, there are some 
foreign contractors who have incorporated their business in Albania but most of them 
survive upon contracts financed by IFIs. Therefore, the public sector staff in Albania 
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survive upon contracts financed by IFIs. Therefore, the public sector staff in Albania 
generally are not well experienced in international procurement.  
 
7. Is career advancement primarily based on job-related accomplishments and 

factors? 
 
No. The civil service is highly politicized and partisan. It is common for large numbers of 
civil servants to be dismissed each time the Government changes, as the incoming 
government does not trust civil servants appointed by the outgoing regime of its rival 
political party(ies). 
 
8. Do adequate formal and on-the-job training programs exist for entry- and 

higher-level procurement staff that contribute to proper professional career 
development? 

 
No such formal training programs exist.  However, under various projects financed by the 
World Bank, project implementation staff have been provided with training in 
procurement of goods, works and consulting services. Some training has also been 
provided by other IFIs, particularly EU Phare.  Procurement staff in the public sector do 
not constitute a separate professional cadre and career development for these 
professionals does not follow any predictable path.  
 
9. Are there additional training resources in the country which are currently 

utilized or that could be utilized to complement Government/donor-
administered programs (e.g. universities and private institutions)? 

 
There is currently no sustainable system for training public procurement officials. There 
are additional institutional resources available, for example in universities, technical 
universities and business schools, which could be used to conduct education and training 
courses in procurement, both public and commercial, as well as in other trade-related 
subjects. 
 
10. Did previous training programs lead to an obvious improvement in the 

quality/productivity of procurement work? 
 
Yes. Training programs have been funded by various international agencies e.g. World 
Bank, EU, EBRD for staff involved in the procurement relating to projects financed by 
these IFIs. World Bank training programs after the 1997 CPAR resulted in the training of 
23 staff in ministries and 500 staff in 12 municipalities and state-owned enterprises. 
Three senior staff from the PPA have attended the procurement training course at the 
ILO, Turin. However, the sustainability of the results of these training initiatives has been 
undermined by high rates of staff turnover in procuring entities, linked to low salary 
levels and the politicization of the civil service. 
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11. Do procurement staff have adequate project/contract management capabilities? 
 
In the main ministries, large municipalities and major state-owned enterprises, such as in 
the roads, gas distribution and telecommunication sectors, these capabilities are fairly 
developed. However, in many ministries and most local government procuring entities, 
contract administration practices are poor or non-existent.  
 
12. Are procurement agents used? Under what circumstances? How are they 

selected? Describe normal basis for compensation and contract duration 
 
No. Most procuring entities do their own procurement. 
 
13. Is procurement monitoring and administration computerized? How adequately 

do procurement entities track the key steps in the procurement process and 
collect appropriate project-related cost and schedule information? 

 
Generally, not. The process is continuous beginning with the request processing, approval 
and design after which monitoring is not so rigorous, due to  lack of funding and shortage 
of staff.  However, the monitoring process in major state-owned enterprises is better 
organized and funded and is capable of producing updated progress reports.  
 

 
PROCESS - PLANNING 

 
1. Are project implementation units adequately staffed with trained procurement, 

planning, scheduling, expediting and cost estimating personnel?    
 
Due to budgetary constraints and lack of procurement professionals, the level of staffing 
separately for planning, scheduling, expediting and cost estimating is low and needs to be 
improved. Several deficiencies were pointed out by the High State Control, the main 
public-sector audit body, in this respect i.e. unrealistic planning and unspecified 
requirements; wide variations between plans and actual implementation; contracts signed 
without unit prices; release of substantial budget allocations to procuring entities close to 
the end of the fiscal year, which was identified as a major impediment to effective 
procurement planing. 
 
2. Is overall  planning for complex goods, works and other contracts done in 

sufficient detail to produce realistic project definition, achievable completion 
schedules and accurate cost estimates? 

 
No. Staff in most procuring entities lack the skills necessary to do planning and cost 
estimating in detail and to a satisfactory level of accuracy. Cost and time overruns are 
commonplace, though there are some exceptions e.g. Bank-financed projects and some of 
the state-owned enterprises. 
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3. Is the early technical and financial planning well coordinated so that projects are 
fully funded when work needs to begin, based on accurate cost estimates? 

 
No. Lack of clear definition in technical specifications and requirements, coupled with 
uncertainty surrounding the timely release of budgetary allocations makes the planning 
and coordination process unreliable. As an example, in FY98, ALL322m (US$2.3m) was 
released to be spent on public procurement on December 24, 1998: just one week before 
the close of the fiscal year. As a result, the entire amount was spent by Direct 
Procurement. 
 
4. Are appropriate methodologies used to plan multiple inter-related procurement 

activities on large projects (e.g. the critical path method)? 
 
Generally, no. The use of CPM is restricted to complex projects financed by IFIs. As 
stated above, poor specifications, unclear contract requirements, and irregular flow of 
budget funds make systematic and planned procurement difficult, if not impossible.  
 
5.   Are project components appropriately packaged for procurement purposes?  
 
Packaging is generally driven by the availability of budget funds. Uncertainty about the 
availability of funding for projects makes procurement planning and packaging difficult. 
Procuring entities, therefore, generally prefer Direct Procurement and the weakness of the 
PPA in monitoring implementation of the LPP allows them to exercise this choice more 
freely than justified. 
 
6.   Are completion schedules generally met for goods, works and consultant services 

contracts?  If not, what is the major cause for slippage?  Is sufficient time 
generally allowed for external reviews/clearances? 

Delivery of goods is generally on schedule. However, in civil works, poor and unclear 
specifications, absence of realistic designs and inadequate contract requirements often 
lead to numerous variations and changes without price adjustments and consequent 
abandonment of the works by the contractor.  In many cases, defaulting contractors were 
able to claim payments on technical grounds because the procuring entities did not want 
to go through arbitration.  In several cases, according to the High State Control, the 
additional costs in terms of money and time were unjustified. The time frame for external 
reviews and clearances is generally adequate and is applicable only in projects financed 
by international financial institutions and donors. 

7.   Do procurement units regularly conduct market surveys to update their 
knowledge of prevailing prices for goods and works? 

 
Those procuring entities which are directly involved in construction works (Ministry of 
Public Works, National Housing Agency, General Roads Directorate, Water Supply) 
generally have a separate Technical Unit which undertakes regular (e.g. quarterly) market 
surveys of prices for  construction materials. Many procuring entities also use the Price 
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Index of Construction Materials, published in the Price Bulletin of INSTAT, which lists 
prices of raw materials and manual labor in the construction industry.  
 
In case of goods, the current practice is subjective and varies from one procuring entity to 
another. Cost estimates are generally based on the known sources of supply and do not 
necessarily represent competitive prices in the market. Procuring entities generally do not 
maintain unit price records or supplier records. 
 
8.   Are procedures and methodologies for planning procurement of recurrent items 

(i.e. inventory control, forecasting of future requirements, classification, coding, 
accounting/financial management, spare parts management, and delivery 
systems) adequate? 

 
As mentioned above, the entire planning process in the public sector depends on the flow 
of budget allocations. Due to the country's tight fiscal position, the actual release of 
budgets to procuring entities is unpredictable and does not follow normal scheduling.  
The position is, however, different in Bank-financed projects which follow Bank 
requirements. The planning process in some of the main ministries and state-owned 
enterprises is slightly better. 
 

 
PROCESS - DOCUMENT PREPARATION 

 
1. Do standard documents exist for goods, works and other types of contract? List. 

Are other international contract formats used? If so, identify 
 
The standard bidding document approved under Decree No. 12 of January 1996 is 
basically a sound document.  However, the BD covers only civil works and partially 
consulting services and lack provisions specific to goods and equipment.  The ITB 
section restricts bidding only to Albanian firms, joint ventures or prequalified firms.  The 
SBD lacks General Conditions of Contract and the Contract Data section is inadequate in 
numerous respects i.e. insurance coverage for the plants and works; performance security, 
refund of retention money, etc.  The bidding document is primarily designed for domestic 
bidders and their use for international procurement would require extensive 
modifications.  However, for Bank-financed procurement, Bank's SBDs for goods, 
works, and consulting services are used. These documents are also used for international 
contracts as and when such contracts are financed out of State budget. 
 
2. Are these documents, if any, readily adaptable to spe cific contract situations (i.e. 

by  modifications made through a Bid Data Sheet, Special Conditions of 
Contract or similar)?  

 
The SBD approved under Decree No. 12 of January 1996 can be adapted only for 
construction works and partially for consulting services but require careful and extensive 
modifications, since the SBD lacks GCC and the Contract Data are deficient in several 
respects (please see comments against item 1 above). The SBD is not suitable for 
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respects (please see comments against item 1 above). The SBD is not suitable for 
procurement of goods or equipment, nor is it intended for international procurement. 
 
3. Are there separate documents for international and national competitive bidding 

not financed by the Bank? 
 
See comments against item numbers 1 and 2 above. The SBD covers only works and 
partially the consulting services. There are no SBDs for international procurement 
although the LPP provides for such an option under Open Tendering, including 
advertisement in an international publication as well as the bidding documents being in 
the language of that publication.  The majority of the procuring entities which have been 
exposed to Bank-financed procurement prefer to use the Bank's standard bidding 
documents for international procurement.  
 
4. Do Instructions to Bidders (ITBs) contain all information necessary to prepare 

responsive bids and clearly understand evaluation criteria and their method of 
application? 

 
Generally, yes. However, the IFB does not specify: (i) the place and date of availability 
of bidding documents; (ii) bid opening date and time; (iii) the treatment of late bids; (iv) 
bid security. Secondly, the forfeiture of bid securities is included only by a reference to 
Clause 29 of the LPP.  Third, neither the ITB nor the Bid Data Sheet contains generic 
requirements for bidders' qualifications i.e. previous experience in similar works, annual 
turnover, cash flow, etc.  Fourth, qualification requirements for consulting services are 
not supported by any provisions under ITB or Contract Data. The bidding documents 
include cost estimates for works and goods.  This practice quite often leads to collusion 
among bidders and price fixing, specially in works. The major factor  (80%) in bid 
evaluation is price.  The evaluation methodology used is the merit point system, which in 
itself is subjective. 
 
5.   Do  they contain other necessary information, such as eligibility requirements, 

basis of bid, language and currency of bids, common currency for purposes of 
evaluation, source and date of the exchange rate, etc.? Are sample forms and 
other appropriate sections of the documents provided? 

 
Generally, yes, but only for works and services.  Please see comments against item Nos.1 
- 4 above. 
 
6.   Are bidders required to provide bid security in an appropriate amount as a 

condition of responsiveness of their bid? 
 
The LPP stipulated that a bid security in the range of 2-5% of the purchaser's cost 
estimate be required under the Open Tendering and Restricted Tendering procurement 
methods. The acceptable forms are (i) cash deposit (ii) bank guarantee. However, the bid 
security requirement is waived in the case of small contracts by some procuring entities. 
 



 

Page 10of 25  

 
7. Is pre- or post-qualification provided for? 
 
The LPP provides for pre-qualification and offers a basic set of criteria to be applied. The 
use of pre-qualification is mandatory with the Two-stage Tendering procurement method 
and described as 'indispensable' for large or complex contracts for goods or works. 
despite this, it appears that pre-qualification is not widely used. Also, because there are 
no standard pre-qualification documents and criteria are set subjectively and not as 
pass/fail criteria, pre-qualification tends to be handled in an untransparent manner.  
 
The basic provision on qualification, as defined in the LPP and widely practised by 
procuring entities, is that bidders' qualifications are assessed at the time of bid opening, 
using a two-envelope system in which bidders' qualification information is submitted in a 
separate envelope, which is opened before the envelope containing the technical/price 
bid. Bidders who are found, at bid opening, to be unqualified are required to be rejected 
at this stage and their technical/price bids returned to them unopened. In practice, 
however, it is a common occurrence that unqualified bidders are accepted for bidding. 
The Annual Report of the High State Control for 1998 identifies many examples of this 
abuse and of bids being accepted in cases where the bidder have not submitted even the 
basic qualification documents specified in the bidding documents.  
 
Postqualification on the lowest evaluated bidder is not practised. 
 
8. Are qualification criteria appropriate and clearly described? 
 
The bids are submitted in two separate envelopes: one containing the qualifications 
information, including legal and administrative documents, and the second  
technical/price bid itself. The qualification requirements in general include: (i) requisite 
professional, technical and organizational capacity; personnel and financial resources; 
equipment and other physical facilities; and reputation and reliability to perform the 
contract; legal capacity to enter into contract; solvency of the firm; and record of tax 
payments and social contributions. Bidders, including foreign bidders, are required to 
support their qualifications by documentary evidence. A local or foreign bidder who has 
not previously worked for a given procuring entity is required to submit  a Letter of 
Performance on previous contracts/similar works from its previous employer. Submission 
of false documentation for qualification purposes would result in a bidder being 
disqualified and debarred from public procurement for one year, with the approval of the 
PPA. It is not clear how a bidder not known to the procuring entity shall establish 
reputation and reliability; and how a foreign bidder is expected to  have performed 
similar contracts in compliance with the Albanian procurement legislation.  Secondly, the 
legal capacity is not defined.  Some of these requirements clearly pose unfair 
disadvantages and difficulties for foreign bidder participation.   
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9. Are conditions of contract equitable? 
  
The legislation specifies the following minimum contents for various bidding documents: 
 
Open & Restricted Tendering for Works: Instruction to Bidders, Bid Data, 
Qualification Requirements, Contract Data, Bid Forms, General Conditions of the 
Contract, Contract Form. 
 
Request for Quotation for Works: Instruction to Bidders, General Contract Conditions, 
Special Contract Conditions. 
 
Open & Restricted Tendering for Goods: Instruction to Bidders, Bid Data, 
Qualification Requirements, Contract Data, Bid Form, General Conditions of the 
Contract, Specific Contract Condition, Contract Form. 
 
Contract conditions are inadequate in several respects i.e. insurance; performance 
security, refund of retention money, etc. Additionally, the maximum amount for 
liquidated damages of 25% is too high (for works); additional withholding of an amount 
for any compensation events @ 0.01% for late submission for each day of delay which in 
itself is not clear. Furthermore, the LPP does not provide for price adjustment due to 
inflation even for construction contracts with long completion periods. Moreover, the 
company registration and Albanian professional license as a bidding requirement 
discourages foreign bidders from participating in Albania. The worst feature of the 
requirement is the negotiations with the successful bidder after the competitive process. 
Another  deficiency is the lack of provision in the award notification that the successful 
bidder's bid security will be forfeited in case he fails to furnish the required performance 
security.  
 
10. Are conditions of contract generally equitable?  Do they provide adequate 
coverage for most important commercial and legal issues (for the method of 
procurement, size, nature and type of contract used) and provide adequate 
protection to the Government, without putting undue risk on bidders?  
 
See comments against item 9 above. Poor specifications and unclear contract 
requirements result in numerous changes and variations without price adjustments due to 
tight budgetary allocations. This often results in contractors abandoning works 
uncompleted.  Moreover, there is no provision for inflation-related price adjustment in 
the standard bidding document. 
 
11.Are standard purchase orders used for shopping? 
 
No, there is no standard form of Purchase Order.  
 
The LPP and COM Decision # 335 permit the use of Direct Procurement for readily 
available goods estimated to cost not exceeding ALL200,000 ($1,430) within one year. 
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The Law further requires procuring entities to use Request for Quotations procedure for 
works below ALL2.0m (US$14,300), for goods below ALL1.0m (US$7,200) and for 
services below ALL0.5m (US$3,575). This procedure is to be used for readily available 
goods or construction or services for which there is an establishment market.  The 
preparation time for quotations is a minimum of 10 days.   
 

 
PROCESS - PRE-QUALIFICATION 

 
1. Is pre-qualification carried out when appropriate? What types of contracts is it 

used for? Works? Goods? Other? 
 
Prequalification is mandatory with the Two-stage Tendering method and provided for in 
the case of contract for large or complex contracts for goods and works procured by Open 
Tendering. The Prequalification document used follows Bank's SPD format, except that 
applicants are required to be in compliance with the same requirements as for bidding. 
 
2. Is the pre-qualification process fair and transparent?  Are decisions made 

promptly?  Are foreign firms allowed to apply? 
 
Often, no. The qualification requirements are the same as for bidding. The PQ document 
does not specifically exclude foreign participants.  However, a foreign participant would 
be expected to  document his reputation, legal capacity,  and reliability; and  performance 
of similar contracts in accordance with Albanian procurement legislation; Albanian 
business license, etc. The evaluation of PQ applications is often reported to be subjective 
because of the general qualification requirements being unclear and the evaluation 
commission's lack of appropriate  evaluation skills.  There were reports of  participation 
by "ghost" firms or firms without capacity, which resulted in distorted outcomes and 
prequalification of unqualified applicants.  
 
3. Are standard pre -qualification documents used? Do they clearly and completely 
describe all the prerequisites for submitting responsive applications for pre -
qualification? Is financial information routinely requested and critically evaluated 
to assess an applicant’s financial capacity to perform? 
 
No, there are no standard Prequalification documents. The general qualifications 
requirements are vague and require cumbersome documentation as proof of compliance.  
See also comments against item No. 2  above. 
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4. Do pre-qualification documents clearly and completely describe all  requisites for 

submitting responsive applications and the qualification requirements? Is 
financial information required and critically analyzed to assess financial 
capabilities to perform contracts? 

 
As reported above, there are no standard pre-qualification documents. Some procuring 
entities, primarily those with experience of implementing Bank-financed projects, have 
adapted the Bank's SPD of 1993 for national use. However, the quality of these is 
undermined by changes which they make to the general qualification requirements to 
make these accord with national legislation. As a result, they lack specificity and involve 
cumbersome documentation for applicants to prove compliance. See also comments 
against item 3 above. 
 
5. Do procuring entities verify prior to contract award if a successful bidder 

continues to meet pre -qualification requirements?  
 
The practice varies across ministries and municipalities.  
 
6. Are suppliers required to have a local agent in order to qualify to bid for goods 

or services? 
 
The LPP requires a bidder, among other documentation,  to furnish a copy of his business 
license along with his bid. There is no specific requirement for a supplier to have an 
agent.  
 
7. Do procuring entities maintain updated lists of qualified suppliers and 

contractors and updated market information on commonly procured goods, 
including spares and consumables? Is supplier and contractor performance 
routinely evaluated and are any standing lists of pre -qualified suppliers and 
contractors updated and modified based on this information.  Can newcomers 
readily apply and be qualified?  

 
The practice varies across ministries and municipalities. The procuring entities generally 
maintain lists of suppliers and contractors but such lists are not automatically updated. 
These lists are generally used for procurement under Restricted Tendering.   They also 
maintain market price information but it is usually restricted to construction or 
information systems. The LPP does not specifically require the lists of qualified suppliers 
and contractors to be updated but in actual practice newcomers may apply and be 
qualified for inclusion in such lists. 
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PROCESS - ADVERTISEMENT 
 

1. Are contracts to be awarded by competitive bidding publicly advertised? 
 
Under the LPP, invitations to bid are to be advertised in at least two national newspapers 
and the Public Procurement Bulletin (PPB). However, publication of the PPB is sporadic. 
In 1998, 35 issues were published; in 1999, 21 issues from January to July. Since July 
1999, the PPB has not been published at all. The PPA justifies this with the fact that, 
during the Kosovo crisis, the Council of the Ministers approved a decision to speed up 
the procurement procedures by deleting the requirement for publishing of tenders 
announcements in the Bulletin. The High State Control has identified many instances of 
tenders not being advertised.  
 
In the case of an international tenders, such invitations are also required to be published 
in an international publication. In actual practice, however, the advertisement 
requirements were waived in a number of cases i.e. Ministry of Health tender for 
equipment ($265,000) was not advertised (1998) in a foreign publication. 
 
2. Is sufficient time allowed to obtain documents and prepare bids? 
 
The bidding periods allowed under the LPP, already inadequate, were further shortened 
by COM decision # 335 of June 23, 2000 to  
 
 20 days for Open Tendering (domestic); 
 15 days for Restricted Tendering; 
 10 days for Request for Quotations. 
 
For international Open Tendering, a minimum of 45 days is prescribed from the date of 
issue of invitation to bid. In actual practice, however, there were numerous cases of short 
bid preparation time.  
 

 
PROCESS - COMMUNICATIONS BETWEEN 
BIDDERS AND THE PROCURING AGENCY 

 
1. Are requests for clarifications answered promptly and completely in a written 

form?  
 
The LPP requires procuring entities to provide clarification to bidders' questions relating 
to the bidding documents.  If the question or clarification represents an interpretation in a 
written form or an addendum by the procuring entity, such addendum or clarification 
should be sent to all the bidders and such modifications shall form an integral part of the 
bidding documents. If a bidder's clarification requires the opinion of the  evaluation 
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bidding documents. If a bidder's clarification requires the opinion of the  evaluation 
commission, the procuring entity is required to organize a meeting of the bidder with the 
commission. No specific time limit for this purpose is prescribed by the law or the 
Guidelines. However, all communications between bidders and procuring entities are 
required to be in writing and communications in any other form must be confirmed in 
writing immediately after such communication. In practice, such clarifications are 
provided in writing if the request for clarification is in writing, otherwise orally to 
individual bidders.  
 
2. Are clarifications, minutes of the pre -bid conference, if any, and modifications of 

the documents promptly communicated to all prospective bidders?  
 
Generally yes. However, for routine clarifications the practice varies, specially among 
municipalities. See also comments against item 1 above.   
 
3. Are bidders afforded sufficient time to revise their bids following a modification 

of the documents? 
 
The LPP states that if a procuring entity considers it necessary to amend the bidding 
documents and if that amendment is made within a period that leaves one-third of full bid 
preparation time, the bid submission date may be extended by corresponding a number of 
days depending upon the nature of procurement.  In practice, for some Ministries and 
State-owned enterprises (Education, Health, Roads, etc.), the bid submission date is 
extended  in cases where bidding documents are amended but the extension periods vary 
considerably.   
 
4. Do procuring entities maintain accurate records of all communications with the 

bidders (before and after the deadline for submission)? 
 
The LPP requires procuring entities to preserve procurement records for a period 
determined under the Law on Archives relevant to official documentation of the 
institution of the concerned procuring entity.  As a minimum, for each transaction the 
procuring entity is required to preserve: (i) justification for tender procedure if other than 
open tender; (ii) information on goods, works, or services; (iii) names of the 
candidates/bidders; (iv) name of supplier/bidder to whom contract was awarded; and (v) 
the contract price. Generally, procuring entities preserve procurement records up to 5 
years.  
 
5. Are there communications between the procuring entities and the  bidders, 

other than appropriate requests for clarification of a bid made by the 
evaluating committee?  

 
Besides clarification on bidding documents or other written individual bidder questions, 
the LPP permits the evaluation commission to provide clarification to a bidder during 
individual meeting with commission members. The minutes of such a meeting are 
required to be recorded and filed with the bid.  But such a bidder is not allowed to change 
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the  bid price nor make other changes which would adversely affect the ranking of other 
bids. 

 
PROCESS - RECEIPT OF BIDS AND OPENING 

 
1. Are bids received prior to the deadline securely stored? 
 
Neither the LPP nor the procurement Guidelines make any specific reference to the safe 
keeping of bids. Article 30 requires bidders to submit written bids in sealed envelopes at 
the place, time and date specified in the invitation to bid.  For international tenders, the 
law permits the tenders to be received before the designated opening date and the 
procuring entity providing the bidder a receipt specifying the date and time of receipt of 
the bid. Generally, domestic bids are received shortly before the deadline for bid 
submission.   
 
2. Are public bid openings conducted?  
 
Article 31 of the LPP requires the tenders to be opened at a time and date specified in the 
tender documents. The law further clarifies that the opening of international tenders 
should follow shortly after the deadline for submission of tenders.  Neither the LPP nor 
the Guidelines specifically require local bids to be opened immediately after the bid 
submission time. The Law also permits bidders or their authorized representatives to be 
present at the bid opening in both the cases. In practice, however, bids are generally 
opened immediately after the bid closing deadline. In a few cases, bids were not opened 
on the due date (1998 Ministry of Health works contract  for ALL56.5m). 
 
3. If so, are they conducted at a specified place closely following the deadline for 

submission? Generally how long after are they scheduled? 
 
For international tenders, bids are usually opened immediately after submission. For 
domestic tenders, the legislation does not require that bids be opened promptly after 
submission and the practice varies widely between procuring entities. See comments 
against item 2 above. 
 
4. Do bid opening procedures generally follow those specified in the Guidelines? 

What information is read out at the opening ceremony? Are minutes kept?  
 
Bid opening procedures are not in accordance with the Bank's Guidelines, as, in all cases 
where prequalifications is not done, assessment of bidders' qualifications is done at the 
time of bid opening and unqualified bidders are disqualified on the spot. 
 
The LPP requires names of bidders and the total amount of each qualified bid to be read 
aloud and recorded and a copy of the bid opening record should be made available to any 
bidder on request.  The envelopes containing the technical and priced bid of a bidder who 
is disqualified for non-compliance with the qualification criteria are returned unopened to 
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the bidder. Bidders who do not meet the qualification requirements are disqualified at bid 
opening. Therefore, first the qualification envelopes are opened for verification of 
qualification compliance and then the envelopes containing the technical and bid price 
data only of the qualified bidders are opened. 
 
5.   Do bid opening procedures differ for goods, works or other types of contracts?  

If so, how? 

Neither the LPP nor the Guidelines contain any other bid opening procedure except the 
one specified under 4 above. However, according to High State Control, lack of 
compliance monitoring mechanisms has resulted in a number of non-conforming 
practices, including the bid opening procedures. 

 
PROCESS - BID EXAMINATION AND EVALUATION 

 
1. Are evaluations conducted by qualified evaluating committees?  
 
The Guidelines # 1 dated 1.1.96 recommend the appointment of tender evaluation 
commission of not less than 5 members.  The Commission is to include specialists of 
specific field and one economist besides the chairman, who is usually the deputy head of 
the procuring entity.  The commission cannot be headed by the head of the procuring 
entity. In practice, commissions are appointed by the chairman of the institution of the 
procuring entity and consists of 5 members (Deputy Minister or Deputy Director, who 
appoints other members from the Department of Public Works and one member from 
outside the procuring entity, who may be a technical specialist with appropriate expertise. 
A commission for the evaluation of proposals for design work consists of 7 members. 
According to the High State Control and other private sector sources, these evaluation 
commissions generally lack expertise specific to the item being evaluated and are 
occasionally subject to political influences. In a number of cases, the evaluation 
commissions did not check the arithmetic errors in bids. In one case, a member of an 
evaluation commission was replaced without appropriate approval (1998 Ministry of 
Public Affairs).      
 
2. Are evaluating committees appointed ad hoc for each evaluation? 
 
Yes. According to Guidelines # 1 dated 1.1.96, an evaluation commission also assists the 
procuring entity's Procurement Unit in the preparation of the tender documents for the 
specific procurement.    
 
3. Is responsiveness determined on the basis of the documentary requirements 

described in the documents and according to established practice? 
 
Generally, yes. However, due to lack of compliance monitoring mechanisms and the 
passive role of the PPA, there are a number of non-conforming practices in main 
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ministries of the Government i.e. Procurement Orders without fund allocation and 
evaluation criteria; contract awards without bids; acceptance of deficient bids; acceptance 
of unlicensed technical staff; acceptance of bids with short bid validity. Serious violations 
of the LPP and Guidelines  were reported by the High State Control in municipalities.   
 
4. Are bid evaluations carried out thoroughly and on the basis of the criteria 

specified in the documents? 
 
Article 32 of LPP requires a procuring entity to evaluate and compare bids that have been 
held responsive in accordance with the procedures and criteria set forth in the tender 
documents and no criterion can be used that has not been set forth in the tender 
documents. See also comments against item 3 above. Bid evaluation is generally based 
on price (80% weight). Vague technical specifications and unclear requirements render 
the evaluation process subjective and unpredictable, specially in cases where an 
evaluation commission lacks expertise specific to the items being procured. 
 
5. Is the successful bidder’s qualification to perform the contract determined solely 

on the basis of the criteria stated in the documents? (See above) If not, what 
other criteria are considered?  

 
Generally yes. However, the poor quality of bidding documents, specially the technical 
specifications, makes the evaluation subjective. The  objectivity of the evaluation process 
is further undermined by lack of technical competence  and training among the evaluation 
commission members. Furthermore, the decisions of the evaluation commissions are 
reached through consensus or majority of open votes, which in itself lacks objectivity and 
integrity.  
 
6. Are evaluations normally completed within the original bid validity period? 
 
Generally, yes. 
 
7. Are bid evaluation reports prepared containing all essential information (i.e. a 

clear and complete description of the evaluation process, including the reasons 
for rejecting any bid as non-responsive, how the stated evaluation criteria were 
applied, and how the successful bidder’s qualifications were verified)? 

   
The Guidelines # 1 date 1.1.1996 require evaluation commissions to prepare a record of 
bid opening and procuring entities to keep and sign all the records of commission's work 
(procurement order, announcements, award decision) which also are to be signed by all 
commission members. It was, however, not possible to verify the details provided in such 
evaluation reports. As the decision of an evaluation commission is reached through 
consensus or majority of open votes, it is doubtful if the evaluation reports are written in 
such detail.  
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8.   Describe any significant differences between goods and works procurement 
relating to the above 

None. 

 
PROCESS - CONTRACT AWARD AND EFFECTIVENESS 

 
1. Are contracts required to be awarded to the lowest evaluated responsive bidder 

who has been determined to be qualified to perform the contract satisfactorily? 
 
Contracts are awarded to the lowest priced bidder who meets the requirements in the 
bidding documents. In bid evaluation, price is invariably given a weighting of 80% and 
technical quality 20%. Therefore, the concept of lowest evaluated bid, with objective 
evaluation of non-price factors, is not followed. Also, the lack of  comprehensive 
standard bidding documents, the use of vague technical specifications, combined with 
evaluation commissions' lack of technical expertise, invariably result in  troublesome 
contract administration, poor performance and, in construction contracts, often 
abandonment of works by contractors. 
 
2. Are negotiations conducted with bidders, before or after selection? 
 
Under Open Tendering, Article 34 would appear not to permit any negotiations of price 
after the award has been made to the successful bidder, although the standard bidding 
documents do provide for negotiations with the successful bidder prior to signing of the 
contract. This inconsistency in the bidding documents should be removed through 
modification of the SBDs. Prior to award, negotiations are permitted  with the sole 
candidate under Direct Procurement. Negotiations are also permitted under Two-stage 
Tendering during the first stage, presumably regarding the technical aspects of the goods 
or construction. In the case of consultant services, procuring entities may negotiate with 
candidates with respect to the content of their proposals and may seek or permit revision 
thereof. 
 
3. Are additional Government approvals required before contracts can be made 

effective? 
 
For contracts <ALL100.0m (<US$0.72m), contract award decisions are made by the head 
of the procuring entity, usually a Deputy Minister at State level. For contracts 
>ALL100.0m (>US$0.72m), bid evaluation reports and recommendations for contract 
awards must be approved by the PPA.  
 
According to the High State Control, there were cases of political interference in 
procurement decisions which led to the dismissals of a number of cabinet ministers and 
senior officials, including the head of the Public Procurement Agency. 
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Secondly, the decision of an evaluation commission is subject to review by the 
Procurement Unit in a Ministry or municipality and requires formal approval of the 
Minister and the Mayor respectively. Contract awards without the written approval of the 
organ that allocates the funds are invalid. In the case of Bank-financed projects, contracts 
are subject to approval by the Minister concerned but contracts are signed by the PIU 
Directors. 
 
4. Is performance security required in an appropriate amount and in an 

appropriate format? 
 
Performance security is 10% of the contract value. The usual format is the bank 
guarantee. 
 
5.   Describe any differences between goods and works relating to the above. 

There is no difference between the goods contract and the works contract. 

 
PROCESS - CONTRACT ADMINISTRATION 

 
1. Are there manual or computerized procurement and/or contract monitoring 

systems? 
 
Various ministries and public-sector companies follow different approaches. Generally, 
there is a lack of compliance monitoring mechanisms. Secondly, vague technical 
specifications and requirements, unclear acceptance procedures, occasional collusion 
between project supervision teams and contractors make monitoring futile. However, it 
was reported that in some of the state-owned enterprises (in the telecoms, energy and 
roads sectors), contract monitoring for complex and high value projects is computerized.   
 
2. Are suppliers and contractors generally paid on time? What is the normal time 

lapse from invoice submission to final payment? 
 
Generally payments for contracts financed out of State budget are made between 30 and 
60 days from the date of receipt of the invoice by a procuring entity. There were cases 
where these payments were delayed up to six months due to delays in releases of budget 
allocation. 
 
3. Are there appropriate procedures to monitor delivery of goods and services to 

verify quantity, quality and timeliness? 
 
There are no standard procedures. Some procuring entities have their own procedures for 
monitoring delivery of goods, works and services. Independent, third-party audits have 
found that many procuring entities, including those implementing Bank-financed 
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projects, have no Asset Registers, which makes it almost impossible to check the 
whereabouts or condition of goods bought with public money. 
 
4. Are contract changes or variations handled promptly in accordance with the 

contract conditions and established practice (i.e. change/variation orders are 
given and/or confirmed in writing, constructive change orders are avoided, unit 
rates in the contract are honored but the supplier or contractor is allowed to 
agree to any new unit rates introduced and the completion schedule for each 
change or variation, etc.)? 

 
According to the High State Control, contract administration, specially in works 
contracts,  is poor and the quality of works not according to specifications and contract 
terms.  Poor specifications and vague contract requirements result in numerous changes 
and variations without price adjustments, due to tight budgetary allocations. This results 
in contractors abandoning works but claiming contract payments on technical grounds.  
Moreover, the present evaluation criteria, which are primarily price-based, result in poor 
quality inputs and, with the collusive cooperation of supervision teams, contractors try to 
make up their costs and profits through variations and change orders. According to HSC, 
there have also been cases of contract awards by State ministries where no unit price or 
contract price was agreed between the contractor and the procuring entity (GUARD - 
works contract for ALL53.0m). In another case, (GUARD - Ministry of Education), VAT 
payment was made to the firm twice. In yet another case, (Ministry of Public Affairs), 
payment was released without a completion certificate. In municipalities, several cases of 
violations of contract provisions were reported.    
 
5. Do procuring entities normally make a good faith attempt to resolve 

disagreements through informal negotiations?  
 
Generally, Yes.  Procuring entities generally prefer not to pursue litigation because of the 
legal lacunae in contracts and weak, corrupt court system. Mostly, procuring entities 
prefer to settle disputes in favor of contractors, partly because of the poor chance of any 
recovery due to contractors' poor financial status or the difficulty of obtaining contractual 
redress through the court system and, in some cases, because of collusion between the 
contractor and the staff of the procuring entity who are charged with supervising the 
contract. 
 
6. If this fails, are the resulting disputes handled in accordance with the contract 

conditions? 
 
Yes.  The normal course is to go to court.  But due to long delays and uncertain outcome 
in courts, disputes are settled generally informally in favor of contractors.  
 
7. Are supplier and contractor claims handled fairly based on a clear recognition of 

both parties’ obligations under the contract? 
 
Often, they are not. Claims are often a source of corruption, with suppliers/contractors 
offering bribes to procuring entities' staff to excuse them from their contractual 
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offering bribes to procuring entities' staff to excuse them from their contractual 
obligations or to approve fraudulent claims. 
 
8. Are works contracts supervised by independent engineers? Does an employee of 

employer act as engineer in some cases? 
 
The practice varies across ministries and municipalities. In some cases, where a procuring 
entity has adequate technical staff, the supervision work is undertaken by the 
departmental Engineer.  In some other cases (National Housing Agency,  Albtelecom), 
local engineers are hired as consultants for this purpose. However, for large and complex 
contracts independent engineers are hired. 
 
9. Are contract managers/administrators skilled in resolving problems in a timely 

manner and dealing with unforeseen circumstances arising during the life of the 
contract? Do they adequately document all actions of contractual import taken 
by the purchase/employer during implementation?   

 
The level of skills in contract administration is generally low and corruption is 
commonplace. 
 
10. Are contractual remedies utilized only when appropriate and in accordance with 

the contract conditions? 
 
Often, no. Widespread corruption means that contractual remedies are often an 
opportunity to demand and pay bribes. 
 
11. Are contracts generally completed on schedule and within the originally 

approved contract price? Or are cost and time overruns frequent? If so, in 
which sectors and for which particular kinds of contracts?  Are fair final 
acceptance procedures used and certificates issued in a timely fashion? 

 
Generally, not. Cost over-runs are frequent and substantial in civil works. According to 
the High State Control, there were numerous violations of contract provisions; frequent 
performance-related problems during implementation; unfunded variations and additions, 
resulting in abandonment of works by contractors.  All these added to procuring entities' 
costs and time. 
 
12. Are contracts generally administered in a fair and equitable manner (e.g. the 

purchaser/employer grants extensions of time when delays are attributable to its 
untimely action, fair compensation is provided to offset additional costs caused 
by its mistakes, etc.)   

 
Because of lack of price adjustment provisions, additional costs are expected to be borne 
by the contractors, specially in construction contracts. Moreover, vague contract 
conditions, numerous variations and additions are involved, for which adequate funding 
is not provided in budgets. Since bids are evaluated mostly on the basis of lowest price, 
completion of works contracts in timely manner and within the original contract price 
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completion of works contracts in timely manner and within the original contract price 
become almost impossible and often leads to contractors abandoning works and yet 
claiming payments from procuring entities. Dispute resolution is not satisfactory or is 
time consuming. 
 
13. Are under-inspection, over-inspection and/or improper rejection of goods, 

materials or methods of carrying out the works a common problem? 
 
Under- inspections appear to be common in civil works due to (i) collusion between the 
supervision teams and contractors; and (ii) vague technical requirements and cont ract 
conditions.  In goods, the situation is slightly better, however cases of corrupt practices at 
the Albanian Customs are not uncommon.  These practices result in enormous cost over-
runs and considerable completion delays. 
 
14. Are disruptions of the supplier’s or contractor’s orderly performance common? 
 
Disruptions in civil works are quite common. In goods, however, the situation is slightly 
better. 
 
15. Can any of the improper contract administrative practices identified above, be 

attributable to a problem identified in the local procurement environment?  
Specify 

 
Yes. The procurement environment in Albania is rather complex and subject to 
widespread corruption. Despite a good LPP and workable internal guidelines, numerous 
violations by main ministries and the Cabinet of Ministers were cited by the High State 
Control. They included: irregular timing of budget allocations release; unrealistic 
planning and unspecified requirements; numerous waivers by the Cabinet of Ministers for 
the use of Direct Procurement against the provisions of the LPP; lack of compliance 
monitoring by the PPA; lack of uniformity in procurement procedures among procuring 
entities; corrupt and collusive practices; political interference in procurement decisions; 
falsification of documents by contractors for qualification; fraudulent payments out of 
state budgets; price-fixing; lack of clear product and construction standards and their 
enforcement;  misuse of the Restricted Tendering and Direct Procurement methods; lack 
of transparency in bid opening under Restricted Tendering; subjective bid evaluation 
methodologies; price-based evaluation; lack of transparency in contract awards; un-
invoiced transactions and payments; doubtful set of books, cash payments to avoid 
detection by tax authorities. According to the High State Control, a corrupt Deputy 
Director in a State Ministry was elevated to the position of Vice Minister instead of being 
dismissed for corruption. There were also reports of criminal investigation against the 
head of the PPA; and removal of two cabinet ministers for corruption. According to the 
High State Control, the overall economic loss through procurement in 1998 amounted to 
ALL80.6m (US$576,300), which appears to be a conservative estimate.   
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16. Are procurement evaluations/audits conducted? If so, describe scope, frequency, 

who carries them out, etc. 
 
Yes. The High State Control conducts financial audits, including procurement aspects, 
every year and covers ministries and large municipalities. These are mainly an ex-post 
review of the expenditures financed by the state budget, as well as foreign-financed 
contracts. The Audit Report is submitted to the Albanian Parliament but is NOT released 
to the public.  
 

 
PROCESS - RECORD KEEPING 

 
1. For contracts to be awarded on the basis of competitive bidding, does the 

procuring entity maintain a complete record of the process?  This would include 
e.g. copies of all public advertisements, pre -qualification documents (if used), the 
pre-qualification evaluation report documenting any decisions not to pre -qualify 
certain potential bidders, the bidding documents and any addenda, a record of 
any pre-bid meetings, the bid opening minutes, the final bid evaluation report 
(including a detailed record of the reasons used to accept or reject each bid, 
copies of bids, appeals against procedures or award recommendations, a signed 
copy of the final contract and any performance and advance payment securities 
issued, etc. 

 
Yes. Under the LPP and the Guidelines # 1, the procurement records are required to be 
kept for a period specified for each procuring entity under the Law of Archives. The 
minimum records required to be kept include: (i) justification for tender procedure if 
other than open tendering; (ii) information on goods, works, or services; (iii) names of the 
candidates; (iv) name of supplier or contractor to whom contract was awarded; and (v) 
the contract price. This information would be made available to the public after the 
contract award.  In practice, the actual period varies between 4 to 8 years.   
 
2. Are adequate contract administration records maintained? (These would include 

contractual notices issued by the supplier, contractor, purchaser or employer; a 
detailed record of all change or variation orders issued affecting the scope, 
quantities, timing or price of the contract; records of invoices and payments; 
certificates of inspection, acceptance and completion; records of claims and 
disputes and their outcome; etc.) 

 
Generally, no. There have been cases where such records were not available due to non-
compliance of the standard legal requirements i.e. payment without completion certificate 
(Ministry of Public Affairs); contracts without unit prices and total contract prices 
(GUARD); payment on the authority of an unauthorized person; payment by the Treasury 
without identification of the procuring entity. 
 



 

Page 25of 25  

3. For small contracts or purchase orders for goods procured using shopping 
procedures, is a database maintained showing the current market price for 
commonly needed items?  

 
Yes, but only in main ministries. The quality of price information however varies. 
 
4. Are periodic reports prepared on overall procurement activities? By and for 

whom? 
 
The Public Procurement Agency, which is the central coordinating authority on public 
procurement process in Albania, is required to prepare annual report for the Council of 
Ministers regarding the overall public procurement performance. However, this report 
does not contain sufficient facts, figures and data to allow it to be used as a management 
tool to improve the functioning of the public procurement system. 
 
The PPA is also required to inspect procurement records of procuring entities to verify 
compliance with the LPP and other Guidelines, though there is little evidence that it does 
so. 
 
In addition, the  High State Control is required to conduct annual audits covering both the 
financial as well as the procurement aspects. The audit report is submitted to Parliament. 
The PPA has not played a sufficiently active role in monitoring performance in the public 
sector and the head of the current PPA was under investigation for corruption charges. 
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ANNEX E - PUBLIC SECTOR SELECTION OF 

CONSULTANTS 
 
1. Are procuring entities generally well staffed, experienced and capable of 

carrying out a professional selection process for consultant services? Do they 
administer consultant contracts effectively? 

 
Generally, no. The great majority of procuring entities lack qualified, trained or 
experienced procurement staff and even those who have some procurement experience 
are usually inexperienced in the selection of consultants and administration of their 
contracts. This shortage of experience is particularly acute at local government level.  
 
2. Is the winning consultant firm normally chosen by comparing competitive 

proposals submitted by a short list of qualified firms? Where do 
implementing agencies obtain the information necessary to develop short 
lists? If not, specify what other methods are used and when they are used. 

 
For contracts for consultants’ services >ALL1.0m (US$7,200), the Open Tendering 
procurement method is generally used. This is similar to NCB, with national advertising 
and no shortlist.  <ALL1.0m (US$7,200), the Restricted Tendering method may also be 
used. 
 
There is also a Request For Proposals method, specifically for the selection of 
consultants’ and other services, for which Tendering is not suitable because of the 
difficulty of defining the requirements in advance. The LPP requires the procuring entity 
to invite a minimum of 3 and a maximum of 7 firms to submit proposals. Procuring 
entities generally use past experience of firms as the basis for compiling shortlists, as 
well as previous responses to Invitations to Tender published for services under the Open 
Tendering method. 
 
3. Do requests for proposals clearly describe the selection process and 

evaluation criteria? 
 
Generally, yes. The LPP stipulates that the RFP invitation document must specify the 
evaluation criteria to be used, including the relative weightings to be given to price and 
non-price factors; for national procedures, this is usually 80% / 20% price/technical, 
whilst, for international procedures, it may be 60% / 40% price/technical. 
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4. Do the Terms of Reference describe the requirements of the assignment clearly 

and completely, including background, scope and objectives, deliverables, 
time frame, anticipated staff-time, and government contributions? 

 
Generally, no. Terms of Reference usually lack the required level of detail on the scope 
of work and technical definition. This problem usually arises from the inexperience of 
procuring entity staff in writing TOR and in the lack of qualified technical personnel. 
 
5. Is selection based only on technical considerations or also on price?  
 
Price is always a factor. For national procedures, the relative weighting of price and 
technical factors in evaluation is usually 80% / 20% price/technical, which gives far too 
great a weighting to price and accords insufficient importance to the technical quality of 
the consultants’ services. 
 
6. Are technical criteria detailed and appropriate and their relative weights 

reasonable? 
 
No. Technical quality is often rated as low as 20% and is seldom broken down into 
appropriate sub-criteria. 
 
7. If price is also a selection factor, are technical evaluations completed before 

opening and consideration of price proposals? Are the relative weights 
chosen for each factor appropriate? 

 
The two-envelope system is used even for consulting services, where firms’ 
qualifications are checked upon the opening of the first envelope, those firms who are 
assessed as unqualified are disqualified from the procedure and the technical/price 
envelopes of only those firms assessed as qualified are opened. As the technical/price bid 
is a single document, both technical and price evaluations are conducted simultaneously. 
This is clearly an inappropriate arrangement for consultants’ services, leads to the 
rejection of good proposals and may be open to manipulation during evaluation. 
 
As described under (5) above, the relative weighting is inappropriate at 80/20 
price/technical. 
 
8. Are there standard conditions of contract? Are they fair and equitable to the 

consultant? Do they adequately protect the interests of the client? 
 
There are standard bidding documents, but they were developed primarily for goods and 
their terms and conditions are ill suited to the employment of consultants. They do not 
adequately protect the interests of the client, as there are no provisions on aspects such as 
professional liability. 
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9. What form of compensation is used? Unit rates? Lump sum based on 

milestones? Other? 
 
The most widely used basis for paying consultants is a lump sum form of contract, based 
on a priced Activity Schedule. 
 
10. Are consultants required to submit proposal, performance and/or advance 

payment securities? 
 
If their services are procured under Open Tendering, consultants may be required to 
submit bid securities in the range of 2-5%. 
 
11. Is there a conflict of interest policy provision included in the conditions of 

contract? (If so, describe) 
 
There is a provision in the LPP, at Article 39, which governs the Request for Proposals 
method, that, in the case of consultancy assignments which may involve a potential 
conflict of interest, the procuring entity must include in the RFP invitation documents a 
reminder that bidding firms must exclude themselves from the procurement of goods or 
construction which may follow as a result of or in relation to the assignment. 
 
However, as this article applies only to the RFP procurement method, it may be assumed 
that it does not apply to the selection of consultants by the Open Tendering method, 
which must be used for assignments >ALL1.0m (US$7,200) in value. 
 
12. Are evaluations conducted by committees with appropriate expertise? 
 
No. Evaluation is frequently done by generalists, who lack the level of discipline-specific 
expertise required to do a thorough technical evaluation. 
 
13. Are general criteria broken down into appropriate detailed criteria agreed 

by the evaluating committee before conducting the evaluation? 
 
No. As described above, the relative weighting is usually 80/20 price/technical and the 
20% accorded to technical quality is not normally broken down into appropriate sub-
criteria. 
 
14. Are all criteria applied consistently, fairly and impartially by the evaluators? 

Are the individual score sheets kept as part of the procurement record? 
 
Evaluation is often very subjective and is open to manipulation. The only requirement on 
the procuring entity is to maintain a summary evaluation report. There is no requirement 
to retain the evaluators’ individual marking sheets. 
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15. Are evaluations conducted individually by each member of the committee 

and the results averaged? 
 
There is no formal system for averaging evaluators’ marks. The common procedure is 
that the members of the Evalua tion Commission vote for the successful bidder on the 
basis of a show of hands. 
 
16. Are new factors or weights added after the issuance of the request for 

proposals which are considered during the evaluation? 
 
The LPP requires that any award by the procuring entity must be made to the firm whose 
proposal is ‘most advantageous’ determined in accordance with the criteria and 
evaluation procedures set out in the RFP documents. However, as the LPP authorizes the 
procuring entity, under the RFP procedure, to negotiate with all firms who have 
submitted proposals regarding the content of their proposals and to seek revisions of their 
proposals, it is likely that this process is open to manipulation and that previously 
undisclosed criteria are introduced into the evaluation at the negotiation stage. 
 
17. Are evaluation reports prepared containing essential details of the process, 

results, and matters to be taken up during contract negotiations? 
 
The LPP requires that the procuring entity should maintain only a summary evaluation 
report.  
 
18. Are evaluations normally completed within the time originally requested for 

the validity of proposals? 
 

Generally, yes. The LPP requires that bid evaluation and contract award be made within 
the original validity of bids. 
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Annex F - Procurement Performance 

VOLUMES  

1. What are the approximate annual values of public procurement for goods, works, and 
consultant services, respectively? 

 
Neither the Ministry of Finance nor the Public Procurement Agency collects or publishes data on 
public procurement expenditures. However, on the basis of data obtained from the IMF, the 
following data, taken from the Government's budget, give an indication of the scale of public 
expenditures which might be spent through the public procurement system. 
 
 
  Category of Expenditure                    1999                            2000 
  Operation and Maintenance                20,500*  23,692 
  Capital Expenditure: 
   -  Domestic Financed                          10,720   14,662 
   -  Foreign Financed                             15,170   20,000 
 
* All figures in millions of Lek. 
 
Therefore, the total value of domestically-financed capital and recurrent expenditures was 
ALL31,220m (US$223m) in 1999, rising 23% to ALL38,354m (US$274m) in 2000. 
 
There is an urgent need for instituting a centralized computerized system either at the PPA or at the 
Ministry of Finance which would track the procurement of goods, works, and services financed out 
of the state budget.   
 
2. What are the approximate percentages of goods, works, and consultant services financed by 

external donors? 
 

   Goods     Civil   Consultants’ 
      Works       Services 
 
Foreign  100%     100%               100% 
Local 80-100%1   90-100%   90-100% 
 

1 100% of ex-factory cost; 80% of other items procured locally. 
 
3. What  is the percentage of procurement based on competitive bidding procedures? by other 

methods? 
 
For procurement financed out of the State budget, there were very few Open Tendering exercises: 
about 6-7% of the total value. In 1999, there were only 3 tenders above the then threshold of 
ALL200m (US$1.43m) which required PPA approval of award (Telecoms Network Extension 
US$3.0m; AMC Mobile Telephones US$3.0m; Radar Equipment for National Agency for Air 
Transportation US$2.1m). 
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Other procurement procedures used were Restricted Tendering (about 35%); Direct Procurement 
about (45%); Request for Quotations (about 7%); Request for Proposals (about 4%), others (abut 
3%). The most widely-used procedure is the Direct Procurement. These percentages are based on 
informal discussions with ministries, municipalities, and the High State Control. 
 
4. What percentage of competitively bid procurement is donor financed? 
 
No precise figures are available. However, most of the donor-financed procurement is conducted by 
using competitive procedures. Based on the Government's budget figures above, it is approximately 
34%. 
 

GENERAL EXPERIENCE 

1. Are government organizations generally perceived by suppliers/contractors/the public as 
fair and efficient in their procurement practices? 

 
Generally, no. There are many questions about the integrity of the public procurement system. 
Discussions with the various business concerns and the High State Control indicate the need for an 
in-depth review of the procurement practices in the public sector and the role of the  Public 
Procurement Agency. There are widespread reports of violations of the LPP and regulations in main 
ministries and large municipalities; lack of transparency in the procurement process; bribery and 
corruption in procurement and contract administration, the later particularly in works contracts; 
price-fixing between local bidders; collusion between contractors and works supervision teams; 
acceptance of forged bid securities and falsified qualification documentation from contractors; lack 
of transparency and objectivity in evaluation criteria and methodology; unfair contract conditions; 
political interference in State-financed contracts.  There are many complaints about the role of the 
current PPA staff and their failure to monitor compliance with the legal requirements and procedures 
under the LPP. 
 
2. Has the country been rated in Transparency International corruption surveys? What 

results? 
 
Albania's score on the 1999 Corruption Perception Index (CPI) issued by Transparency International 
was 2.3 (10 = highly clean; 0 = highly corrupt), ranking Albania the 84th most corrupt country out of 
the 99 countries surveyed. 
 
3. Which of the following factors are considered to be problems by persons 

familiar with public procurement in the country? 
 

 
Yes 

 
No 

Inappropriate or outdated laws and regulations 
 

 
X 

 
 

Poor compliance and enforcement of existing laws 
 

 
X 

 

Poor information about procurement needs 
 

 X 
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Shortage of experienced professional staff X  
Poor training of procurement staff 
 

 
X 

 

Low pay for procurement staff 
 

 
X 

 

Poor procurement planning  
X 

 

Poor procurement methods and procedures 
 

 
X 

 
 

Lack of good standard procurement documents 
 

 
X 

 

Cumbersome contract approval procedures 
 

  
X 

Lack of delegation of contracting authority 
 

  
X 

Inadequate appeal mechanism 
 

 
X 

 

Interference by higher level officials 
 

 
X 

 

Lack of anti-corruption measures and enforcement 
 

 
X 

 

EXPERIENCE WITH WORLD BANK-ASSISTED PROJECTS 

1. How many Bank projects have been completed in the country? are now underway? in 
which sectors? 

 
In CY99, 7 projects were closed or expected to close before December 31, 1999 (Housing, Rural 
Development, Social Safety Nets, Transport Infrastructure, Urban works, Labor Market, and TA). In 
CY 2000, a further 8 projects are expected to close. The mid-term Country Portfolio Performance 
Review (CPPR) indicates a total of 23 active projects (as of December 15, 1999), spread across the 
following sectors: 
 

 SD     EG     HD     IN     PE     PF       Total 
 
Current projects:           7       1          3        7        2        3          23 
 
 
The total cumulative commitments as of end of November 1999 amounted to US$ 495.45 million and 
the total amount of disbursement was US$ 296.5 million.  
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2. Which organizations have been responsible for procurement in these projects? 
 
Bank-financed projects are usually implemented by Project Implementation Units (PIUs), established 
under the general administrative control of respective sector Ministry responsible for the project. The 
following agencies have implemented Bank-financed projects: 
 
Project Name      Implementing Agency 
 
Agro-Processing Development    Rural Commercial Bank 
Community Works      Albanian Development Fund 
Durres Port      Ministry of Public Works and Transport 
       Port of Durres Authority  
Durres Water Supply Rehabilitation   Durres District Water Works 
Education Reform     Ministry of Education and Science  
Emergency Road Repair    General Roads Directorate  
Financial Sector Institution Building   Savings Bank 
       INSIG 
Forestry      Ministry of Agriculture and Food  
Health Services Rehabilitation     Ministry of Health and Environmental Protection  
Health System Recovery and Development   Ministry of Health Environmental Protection  
Housing      National Housing Agency 
Irrigation Rehabilitation     Ministry of Agriculture and Food  
Labor Market Development     Training, Enterprise & Employment Fund 
Legal and Judicial Reform     Ministry of Justice  
Microcredit       Ministry of Finance  
National Roads       General Roads Directorate  
Power Loss Reduction      Albanian Electroenergetic Corporation 
Power Transmission and Distribution    Albanian Electroenergetic Corporation 
       Elbasan Power Corporation 
       Shkoder Power Corporation 
       Vlore Power Corporation 
Public Administration Reform    PIU, Council of Ministers  
Recovery Program Technical Assistance   Ministry of Finance  
Rural Development      Albanian Development Fund 
Rural Poverty Alleviation Pilot     Rural Development Fund 
Rural Roads       General Roads Directorate  
School Rehabilitation & Capacity Building   Ministry of Education  
Irrigation and Drainage Rehabilitation 2   Ministry of Agriculture and Food  
Tax Administration Modernization    Ministry of Finance  
Technical Assistance for Economic Reform  Ministry of Finance 
       National Privatization Agency  
       Enterprise Restructuring Agency  
TA for Social Safety Net    Social Insurance Institute 
Transport      Ministry of Transport & Communications  
Urban Land Management     Ministry of Public Works & Transport  
Urban Works and Microenterprise Pilot    Albanian Development Fund 
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3. What thresholds for prior review for goods, works and consultant services are currently in 

effect for ongoing  projects?  Are they the same for all projects? 
 

  Procurement   Category  Threshold 
Method                                                                  US$ 

 
  ICB     Works   > $250,000 
 
  NCB    Works   < $250,000 
 
  ICB    Goods   > $100,000 
 
  IS    Goods   < $100,000 
 
  NS    Goods   < $25,000 
 

   Minor Works   Works   < $100,000 
 
Procurement and prior review thresholds were reduced in 1999, in response to allegations of 
corruption in procurement on Bank-financed projects. 
 
4. Do project audits/completion reports/supervision reports indicate significant procurement 

problems ? Any cases of misprocurement? Describe. 
 
Generally not.  There are three problem projects in the Albanian portfolio: (i) Power Transmission 
and Distribution Project; (ii) Durres Water Supply; and (iii) Durres Port Project. There have not been 
any cases of misprocurement in recent past.  
 
5. Have procurement issues caused serious implementation delays, cost overruns, 

disbursement delays? Describe . 
 
Yes. In the Power Transmission Project, disbursements were suspended and the project may have to 
be restructured or alternatively closed by June 2000. The other problem project (Durres Water 
Supply) will be closed ahead of schedule, as it has been of unsatisfactory status. The third problem 
project (Durres Port) is being considered for count ry management review.  
 
6. Does the Bank receive a large number of complaints about procurement procedures, 

selection decisions in the country? 
 
The number of complaints is above average. There are currently 3 complaints, all on the National 
Roads Project (2888 ALB), relating to allegations of corruption and appeals against the results of bid 
evaluations. 
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7. Are contracts generally awarded within the planned, usual timeframe required for similar 

operations by experienced and efficient organizations? 
 
Generally yes. 
 
8. Are there serious problems or conflicts between local practices and World Bank Guidelines 

which should be addressed on an interim basis pending implementation of recommended 
long-term action plans? 

 
Yes. Despite a reasonably good Law on Public Procurement, the procurement environment in 
Albania represents a high risk. Among the unacceptable local practices are: (i) Two-envelope bidding 
system; (ii) unclear qualification requirements; (iii) Untransparent bid evaluation criteria and 
methodology, inc luding the use of merit points;(iv) negotiations with the successful bidder after 
award of contract;  (v) lack of price adjustment provisions; (vi) unfunded variations in contracts; (vii) 
poor commercial audits; (viii) untimely release of budget allocations to procuring entities; (ix) 
exceptions to public bidding (x) over-use and abuse of the Direct Procurement procedure. In Bank-
financed project, procurement should remain a top priority for all supervision mission. In any new 
lending or restructuring of old projects/loans, the procurement and prior review thresholds should be 
based on a high risk assumption. The supervision of procurement in Bank-financed projects should 
be strengthened. The procurement staff in Bank-financed project PIUs should be selected on the basis 
of at least 3-4 years of actual experience with Bank-financed procurement.    
 

 



 

Page 1of 4  

 
Annex G – Private Sector Procurement 

 
1. Is there a reasonably developed private sector? Which areas the private sector 

operates most? 
 
Prior to the 1997 security crisis, which followed the collapse of the pyramid savings 
schemes, the private sector in Albania had been developing significantly, both through 
the privatization of state enterprises and by the establishment of new, privately-owned 
companies. However, the political instability of 1997 precipitated a collapse in private-
sector activity, particularly manufacturing, and severely damaged Albania's reputation as 
a place to do business. For many foreign and local commercial enterprises, the perceived 
country risk following the crisis was simply too high to warrant a resumption of business 
activity. 
 
By early 1998, when the Government had re-established security control over most of the 
country, private-sector activity began to recover. The majority of small businesses 
operate in retail trade and services, whilst most large businesses operate in import-export, 
construction and production of construction materials and food.   
 
2. Are any private sector contracts comparable in size to those in public sector? 
 
There has been a small number of sizeable private-sector contracts, such as the 
construction of a hotel (financed by EBRD) and an edible oil processing plant (financed 
by IFC). However, because of the unattractive investment climate caused by the political 
instability of 1997, there are few, if any, large purely privately-funded contracts. 
 
3. Who are the main importers of raw material and finished goods? 
 
The main importers of raw material are food processing industry, garment industry, 
construction industry etc. 
 
The main importers of finished goods are the authorized distributors or dealers of foreign 
firms, as well as large Albanian wholesalers. 
 
4. Are there established commercial practices  (i.e. as practiced in a competitive 

market place ?)  
 
Private companies are obliged to follow the government established commercial practices 
like Tax Laws, Custom Code, Insurance Law etc. 
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5. Are these practices normally based on competition? 
 
These practices are normally based on competition. The criteria for selection of suppliers 
is based on lowest evaluated offer (the offer, which better complies with the Technical 
Requirements at the lowest price or the offer with higher technical solution at a justified 
price).  
 
6. Under what circumstances is direct contracting used? 
 
The direct contracting is mainly used in emergency situation, in case of sole source 
supply, or good previous performance of the supplier. 
 
7. Do private sector companies utilize market surveys and other appropriate 

techniques in planning procurement for their operational needs?  

Most private companies conduct limited, informal market surveys and market research 
into available products, suppliers and prices. The majority lack the skilled staff necessary 
to do any more detailed analysis. Some use the services of their agents abroad; many 
conduct research through the Internet.  
  
8. Are there usually price negotiations with selected suppliers and contractors? 

Yes, invariably. 

9. Is private sector procurement overall efficient and economic? 

Because of the high percentage of private-sector trade activity which is conducted in the 
gray economy - that is, unrecorded, undeclared for tax purposes and often paid in cash - it 
is extremely difficult to categorize all private-sector procurement activity as efficient and 
economic. In general, because there are no established private-sector procurement 
practices, because most legitimate private-sector purchasing is subject to direct 
contracting and price negotiation, the most that could be said is that the economy and 
efficiency of private-sector procurement is unproven. 

10. Do private sector companies maintain updated lists of approved vendors?  

Yes. Many private companies have established shortlists of suppliers which they update 
periodically. The criteria which they use to maintain lists of vendors are (i) compliance 
with the technical specifications; (ii) delivery time; (iii) price; and (iv) previous 
performance. 
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11. Do private sector companies purchase commodities through brokers or by 

competition linked to the international commodity markets? 

Yes. The private sector companies use both these methods to purchase commodities. The 
Chamber of Commerce are also playing an important role in providing private companies 
with various types of information on international commodity markets, guidelines, 
address books of partners abroad. 

12. Do private sector companies utilize modern accounting methods? 

Private sector companies are obliged to utilize for their accounting system the Unique 
Accounting Plan 1993 which is consistent with the French accounting system. The level 
of accounting expertise in private-sector companies and the information systems used are 
still at a low level. The situation is exacerbated by the fact that there is little local 
capacity to audit company accounts to credible, international standards, which means that 
the financial statements of many private-sector companies cannot be relied upon. 
 
13. Are there procedures to ensure that procurement officers are accountable for 

their actions? 

No, but an employer may prosecute a fraudulent employee under the criminal law. 

14. Do private sector companies monitor contract implementation efficiently ? 

Most private-sector companies use manual, but basically effective, systems to monitor 
contracts. Most pay particular attention to the monitoring of delivery and payment.  

15. Is the procurement function in private sector companies reasonably automated? 

The procurement function in the majority of private-sector companies is still 
predominantly manual. The procurement function is mainly based on the production plan 
and the operating requirements of the production process.  As these companies are still 
unable to program their operating needs accurately, due to inexperience, lack of 
computerized operations and shortages of funds, they often find themselves in emergency 
shortages. 

16. Could some of the private sector procurement practices be adopted by the public 
sector, keeping in mind the different needs, responsibilities, and obligations 
which are unique to the government? Indicate desirable adaptations. 

No. The procurement function in the private sector is not yet sufficiently developed that it 
can provide a model for public-sector practice. 
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17. Has there been any in-country experience with private sector provision, 

operation or maintenance of infrastructure for public services(Built-own-
operate –transfer concessions etc)? 

Yes. Some concession contracts have already been let, including a 30-year, US$75m 
BOT contract, awarded in 1999, by the Ministry of Public Economy and Privatization to 
an American concessionaire for exploration copper mines and production of copper for 
cables. 
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Annex H - Checklist comparing National Competitive Bidding  
Procedures and World Bank Policy 

 Yes No Bank Policy 
1. Are there eligibility restrictions based on nationality of bidder 

and/or origin of goods (other than primary boycotts)? 
 

 X Not allowed 

2. Are there primary boycotts which are established by law?  X Only primary boycotts are 
acceptable. 

3. Are bidding opportunities advertised in the local press? 
There is a requirement for advertising in the local Press but 
frequently it is not followed. 

 

X  Required 

4. Are prospective bidders allowed at least 30 days for bid 
preparation (except for commodities/small goods contracts)?  
30 days are allowed for civil works contracts but only 20 days for 
goods 

 

 X Required 

5. Are contractors/suppliers pre-qualified for large / specialized 
contracts? 

 

X  Required 

6. Are minimum experience, technical and financial requirements 
(for pre -or post-qualification) explicitly stated in the documents? 

 

 X Required 

7. Is an invitation to pre-qualify advertised for each procurement 
involving large or complex potential contracts? 

 

X  Required  

8. Are joint ventures with local firms required for foreign firms’ 
eligibility? 

 

 X Not allowed 

9. Are joint venture partners jointly and severally liable? 
 

 X Required 

10. Are there set limitations to the number of firms who can bid for a 
contract? 

 

 X Not allowed 

11. Are parastatals allowed to bid? 
 
 
 
 
 

 X Acceptable only if they (i) are 
financially autonomous, (ii) 
operate under commercial law 
and (iii) are independent from 
borrower and its 
purchasing/contracting 
authority 

12. Are bidders required to register with a local or federal authority 
as a prior condition for bidding? 

 
 
 
 

X  Should be discouraged. 
Acceptable only if registration 
criteria, process and cost 
reasonable/efficient and 
qualified foreign firms not 
precluded from competing 

13. Are extensions to bid validity allowed? 
 
 

X  Acceptable only if justified by 
exceptional circumstances 
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14. Are there restrictions on the means of delivery  of bids? 
 

 
 
 
 

 X Not allowed, except when 
bidders have to submit 
physical samples. Then they 
can be required to deliver bids 
by mail, by courier, by hand, 
etc. 

15. Is preference given to suppliers or contractors based on region or 
locality of registration, small size, ethnic ownership, etc.? 

 X Not allowed 

16. Are there restrictions on sources of labor and material? 
 

 

 X Not allowed, except for 
unskilled labor, if available 
locally 

17. Is public bid opening required? Does it occur immediately or 
closely following the bid submission deadline? 

 X Required 

18. Is a ”two envelope” bid opening procedure permitted for 
procurement of goods or works? 1 

X  Not allowed 

19. Is automatic re-bidding required if too few bids are received?  X Acceptable, provided all 
responsive bidders are 
allowed to bid, the process is 
efficient and no serious delays 
result 

20. Is “bracketing” used in bid evaluations? 2  X Not allowed 

21. Is award made to lowest evaluated qualified and responsive 
bidder? 

 

 X Required 

22. Are price negotiations conducted with “winning” bidders prior to 
contract signature? 

 
 
 
 
 
 
 

 X Not allowed, except where the 
bid price is substantially 
above market or budget levels 
and then only if negotiations 
are carried out to try to reach a 
satisfactory contract through 
reduction in scope and/or 
reallocation of risk and 
responsibility which can be 
reflected in a reduction in 
Contract Price. (See 
Guidelines para. 2.60) 

23. Are price adjustment provisions generally used? 
 
 

 X Not required, but 
recommended for works 
contracts of 1 year or more in 
duration when domestic 
inflation rate is high 

                                                 
1 All technical envelopes are opened first and, after review, price envelopes of all or only 
qualified/responsive bids are opened in the second round. 
2 Rejection of bids outside a range or “bracket” of bid values. 
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24. Are the terms and conditions used in goods and works 

procurement generally appropriate for the size and nature of 
contract intended?  

 

 

 X Required (to be acceptable 
they should be balanced, 
reasonable and clearly address 
the most important issues that 
lead to problems during 
performance, e.g. risk 
allocation, payment, 
inspection, 
completion/acceptance, 
insurance, warrantees, 
changes, contract remedies, 
force majeure, governing law, 
termination, etc.) 

25. Are contract scope/conditions modified during implementation? 
 

X  Acceptable, but advance Bank 
approval of changes subject to 
prior review needed if 
required under the Loan 
Agreement. 
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ANNEX I - LIST OF PEOPLE INTERVIEWED FOR CPAR, ALBANIA 
JANUARY 10-20, 2000 

Organization Person Position 
Public Procurement Agency Edmond Aliaj Deputy Director  
Ministry of Finance 
 

Anastas Angjeli 
Adriana Berberi 
Edvin Libohova 
Rezar Turdiu 
Gjergj Teneqexhi 
Ilir Zeqo 
Genc Cifligu 

Minister of Finance 
Deputy Minister of Finance 
Head of Cabinet of Minister of Finance. 
Director PIU 
Director State Budget Department 
Director Debt & Foreign Investment Department 
Director Legal Department 

Ministry of Health Saimir Kadia 
Iris Semini 

Director, World Bank PCU 
Deputy Director PCU 

Ministry of Agriculture and Food 
 

Ylli Dede 
Pranvera Kasimati 

Director, Irrigation Rehabilitation Project PMU 
Procurement Officer 

Ministry of Public Works  Ndricim Shani 
Sotir Dhamo 

PIU Director – Water Supply Rehabilitation Project 
PIU Director – Urban Land Management Project 

Ministry of Cooperation & Trade Jolanda Trebicka 
 
Adriana Civici 
Anila Boshnjaku 

Director, Department of Development & 
Coordination  
Senior Coordinator Trade Negotiations  
Director Trade Policies department.  

Bank of Albania ( Central Bank ) Marta Muco 
Miranda Rama 
Marian Gjermeni 

Head of Cabinet of Governor  
Director Banks Supervision Department 
Head Monetary Operations Department 

General Directorate of Customs Bedri Kraja Deputy General Director 
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Organization Person Position 

General Directorate of Roads Spartak Gjini 
Elida Sinani  
Danja Vasili 
Engjell Hakaj 
Steven Kay 

Deputy General Director 
Procurement Officer 
Director PIU , National Roads Projects 
Director, Executive Agency of Rural Roads Project 
International Consultant , National Roads Projects 

Ministry of Education & Science 
 

Neritan Kariqi 
Bujar Dida 
Isuf Bogdani 
Paul Blay 

Legal Advisor to the Minister of Education 
Director, PIU, Education Reform Project 
Director, Department of Investment  
International Consultant, Donor Coordination 

Ministry of Economic Cooperation and Trade Semiha Loca Legal Expert 
National Housing Association Roland Olli 

Natasha Pani 
Eri Koshia 

General Director 
Director Technical  Department 
Procurement officer 

Ministry of Transport  Sokol  Kikino Director PIU- Durres Port Project 
Tirana Municipality Ramiz Balla 

Dhurata Cupi 
Deputy Chairman 
Legal Expert 

Durres Municipality Zenel Haveriku 
Majlinda Ballhysa 
 
Dhimiter Milja 

Deputy Chairman 
Director Service Department, Responsible on 
Procurement Management  
Director of Urbanistic Department 

General Tax Directorate  Xhavit Curri Deputy General Director 
Italian – Albanian Bank Adrian Fullani Director, Finance & development Department 
Savings Bank Zana Topi Director International Payment 
Vlora Municipality Fatos Hamiti 

Besnik Rushiti 
Spiro Gjidede 

Deputy Mayor 
Head of Foreign Relations Office 
Head , Investment Department  
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Organization Person Position 

KESH (Albanian Power Corporation) Gazmend Daci 
 
Vjollca Abazi 

Director, Power Transmission and Distribution 
Project 

High State Control Mustafa Kercuku 
Sali Agai 
Saimir Mani 

Chairman 
Director Foreign Relations Department 
Chief of Cabinet 

Institute of Standards Arben Nati Director 
Insurance Institute of Albania  Nevruz Koci 

Elsa Bizhga 
Director 
Director 

Chamber of Commerce Edmond Karaxho General Secretary 
Albanian Development Fund Irma Beci 

Ahmet Novi 
Edmond Fishko 

Finance Officer 
Procurement Officer 
Regional Inspector 

Tirana Hospital Center Mustafa Xhani 
Llesh Rroku 
Lejla Malasi 
Besim Cela  
Rifat Hoxha 
Eli Toto 
Alma Rrahmani 

General Director 
Deputy General Director 
Head Investments Department 
Head Supply Sector 
Deputy Director Economic 
Deputy Director Medical 
Legal Specialist 

International Monetary Fund Volker Treichel Resident Representative 
Delegation of the European Commission Guido de Fraye First Counselor 
European Bank for Reconstruction and Development Donald Mishaxhi Analyst 
Albanian Center for Economic Research (ACER) Auron Pasha Director 
Institute of Contemporary Studies Artan Hoxha Research Director 
American University Dr. Tomasz Mroczkowski Professor, Department of International Business, 

Kogod College of Business Administration 
Tonucci Law Firm Dr. Mauro Baldissoni Lawyer 
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Organization Person Position 

KPMG Orazio Vagnozzi 
Elonia Hafizi 

Managing Partner 
Auditor 

Agrolind-Impeks 
(private-sector customs clearance agency) 

Sotiraq Paspali Administrator 

American Bank of Albania (commercial bank) Lorenzo Roncari President 
Deloitte & Touche Maksim Caslli Director 
Infosoft (private-sector supplier of computer hardware 
and software) 

Grigor Joti General Administrator 

DEKA Group Artan Mene 
Arian Mene 
Ligor Dhamo  

President 
General Manager 
Director Foreign Relation Department 

TEPE Group( Turkish Construction Firm ) Attila  
Haliti 

 

GICO ( Italian Design & Supervision Firm) Fabricio Eusepio  
Giancarlo De Pari 

Administrator 
Architect 

TRIS – Construction & Supervision Firm ( One of the 
Biggest Local Firm ) 

Ismail Ahmetaj   President 

Profarma ( stock Violeta Cama  Director 
GSA (private-sector supplier of electrical equipment) Agron Shapllo Director 
Coca – Cola Cristina Buzzi 

Flora Lami  
General Administrator 
General Manager 

Eurodrini Shyqyri Duraku President 
 
 
 


